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Keep U. S. A. the 
“Homeland of The Free” 


That's our America—and so may it ever be! Not 
that freedom, within duly constituted and properly 
defined limits, is our exclusive right or privilege; 
for humanity in its upward march has ever followed, 
or sought to follow, ‘Freedom's bright star’; but here 
in the New World attainment of that goal has been 
more closely approximated than in many, if not most, 
other quarters of the globe. Of course absolute free- 
dom for the individual is neither possible nor desir- 
able, for his liberties must ever be limited by the 
rights of others, and by the common welfare, if the 
nation, or that state of human society which we 
call civilization, is to endure. Therefore, men of in- 
telligence and of right intent willingly submit them- 
selves to just laws, enacted by agencies of their 
own creation. Therefore, wise and patriotic men 
formulated our Constitution .... “to establish justice 
.... to promote the general welfare, and to secure 
the blessings of liberty to ourselves and our pos- 
terity’; which the great Gladstone characterized as 
“the greatest piece of work ever struck off at a given 
time by the brain and purpose of man”; and which 
the equally famous English statesman of an earlier 
day, William Pitt, declared would be “the wonder 
and admiration of all future generations, and the 
model of all future constitutions.” 


The recurrence of the anniversary of our nation’s 
birth summons Americans of every party, every 
race and every creed, to consider well both the cost 
and the value—for the terms are not always synony- 
mous—of their heritage. The Fourth of July this 
year finds us in the heat of a national political cam- 
paign, fraught with issues of vast moment; a contest 
of candidates, yes, but far more important, of ideas, 
policies and trends, the endorsement or the rejection 


of which will, for good or for ill, affect our lives and 
those of our children to generations yet unborn. It 
is not within the province of a trade journal such 
as the AMERICAN LUMBERMAN to champion the 
candidate or the cause represented by either of the 
great political parties. It merely affirms the vital 
importance of the issues at stake, and summons all 
good citizens to their thoughtful and unbiased con- 
sideration. 


To recapture something of the spirit of our pioneer 
ancestors who braved untold dangers and hardships 
to breathe the air of freedom in the New World is 
perhaps our greatest need. We have grown soft 
with self-indulgence, and flaccid with self-pity. They 
braved a hostile wilderness, and conquered it; while 
we tremble before specters of our own creating, and 
vainly seek a Moses to lead us into some promised 
land of prosperity and plenty. 


But the spirit of the founders of the Republic, and 
of the pioneers whose courage, industry and thrift are 
wrought into the very fabric of our country, is not 
dead—though it may seem to slumber. There are 
indeed many encouraging signs of awakening—of a 
new sense of individual responsibility in determining 
the course of the Ship of State, and the port to be 
arrived at. 


So, as perhaps the most momentous Fourth of 
July since that of 1776 passes into history, let Amer- 
icons of every shade of political belief rededicate 
themselves to the solid virtues which have made our 
nation great, and by so doing make real the prayer 
of Lincoln, that “Government by the people, for the 
people and of the people may not perish from the 
earth.” 
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WHC 
hard i 
are hard to satisfy. . 
That's why they are our customers. Invariably 
we continue to hold the business of the critical 
lumber buyers once we sell them Winton Lumber— 
Winton Service—because after once buying Win- 
ton Idaho White Pine, White Spruce, Ponderosa 
Pine, Douglas Fir, Western Hemlock or Red Cedar Siding and 
Shingles they continue to do so. They cannot conceive of any- 
thing in Quality or Service that they do not get from Winton. 
= PINE MILLS: Winton Lumber Company, Gibbs, Idaho: PONDEROSA PINE MILLS: Ewauna Box Company, Klamath Falls, 
| SPRUCE MILLS: The Pes Lumber Co., Ltd., The Pas, Manitoba. Oregon — Somers Lumber Company, Somers, Montana. 
\ 
DECAY- TERMITES ~ 
SAP STAIN WITH FOR SALE | 
Retail Dealers everywhere are finding that PAR-TOX is an 
easy-selling, profitable item—Millwork Plants find that PAR- Have taken over Cobbs & Mitchell's remaining 
TOX treated sash, frames, porchwork, etc., are easier to sell : : ‘ , 
and more profitable. stock of flooring at Cadillac, on which we will 
PAR-TOX is the modern wood preservative, easily and eco- make attractive prices to move the stock. Here 
nomically applied by brushing-on or dipping. It immediately are some leaders: 
penetrates the wood fibers providing lusting protection 
against rot and insect attack. 35M’ VYox11/p" First Maple 
PAR-TOX is odorless and colorless—dries quickly and can 
be painted-over, stained, varnished or enameled without 50M’ VWox21/4” Second Maple 
loss of time. PAR-TOX plus good paint assures complete pro- : 
tection for exposed woodwork. 75M’ 3x11/2” First Maple 
PAR-TOX is backed by 55M’ 3x 3/4,” First Maple 
— our 75-years’ experience : 
in paints, chemicals and 25M’ 3x2 ” First Beech 
wood treatments. i 
70M’ 3/x1!/.” First Beech 
Send TODAY for your free r 
gg Le 28M’ x 3” First Beech 
rapid penetration. ci Ue" FE : 
alte ee era 8S TGF oe ae ae 
, S$ PUTTY ‘ . 
43M’ 3x 3/4,” First Birch 
IRA PARKER & SONS Write us for complete list of stock and prices. 
> * 
ae Oshkosh, Grayling Hardwood Company, ‘ 
Wisconsin GRAYLING, MICH. 
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Lift the Menace of “Jerry Building” 
From the Home Owner 


S THE BUILDING revival gains 
A momentum throughout the country 

and begins to assume substantial 
proportions the bogey of “jerry building” 
again rears its ugly head; and unless 
manufacturers and distributors of lum- 
ber and other building materials, builders, 
and reputable contractors, join in an edu- 
cational movement to warn the public of 
the dangers of this kind of construction, 
home-owning again will be given a black 
eye, and reputable materials and good 
construction will suffer. Already there 
are instances occurring of the flagrant 
use of material totally unsuited for the 
purpose in the building of homes—the 
use, particularly, of green lumber, and of 
lumber of a poor quality. 

The lumber industry is recognizing 
this danger and through its representa- 
tive associations is endeavoring to bring 
about the more general use of grade- 
marked lumber as the best protection for 
the home builder, or the prospective home 
buyer, and the user of lumber who is not 
posted on the technical qualities of the 
material or who is not aware of the danger 
incurred in the purchase of “jerry built” 
homes. 

It is unfortunate that dishonesty and 
greed should be so closely connected with 
this all-important matter of home build- 
ing, but as long as there are unscrupulous 
contractors or unbridled and uninformed 
competition in the sale of building ma- 
terials or completed homes, just so long 
will this danger exist. And it behooves 
all concerned in the welfare of the build- 
ing industry to do everything possible to 
inform the public and to encourage good 
construction and the use of good material. 

One of the most certain ways to avoid 
“jerry building” is to bring about the 
use generally of good materials. There 
are some notable examples of effective 
work along this line, both individual and 
collective, but they are entirely too few. 
They do serve to point the way, however, 
and represent a splendid start in the right 
direction. 

The AMERICAN LUMBERMAN has re- 
ferred in previous issues to the campaign 
in Los Angeles in behalf of the use of 
good lumber. In this campaign the re- 
tail dealers and the manufacturers are co- 
operating, the latter agreeing to make 
available grade-marked lumber and to 
properly police the grade-marking, the 
former agreeing to sell only grade-marked 
lumber for building construction. The 
West Coast Lumbermen’s Association is 
the medium through which the manufac- 
turers function, while the Lumber & AI- 
lied Products Institute is the organization 
through which Los Angeles dealers are 
co-operating. Los Angeles has been 
notorious in the past for “jerry building” 
and the use of inferior lumber, and the 
lumber dealers there are doing a construc- 


tive job in using advertising space in the 
daily papers to educate the public on the 
desirability of using only good lumber, 
properly identified, in home construction. 
It is understood that Arizona lumber 
dealers are planning a State-wide cam- 
paign on similar lines. 

Chicago, another city notorious in the 
past for “jerry building” and the wide use 
of poor lumber, also has executed an 
“about-face” and through effective work 
of retail lumber dealers is raising the 
standard of construction and_ bringing 
about the more general use of good lum- 
ber. Through the Chicago Lumber Insti- 
tute, architects, contractors and prospec- 
tive home owners have access to 
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engineering and construction data and 
information with reference to building 
that afford ample protection, if used, 
against the machinations of the “jerry 
builder.” There are individual concerns 
that are doing a notably fine job of ac- 
quainting the public with good materials 
and their proper use, and Chicago is get- 
ting away from its unsavory past record 
as a dumping ground for cheap lumber 
and as a user of cheap building materials. 

Unfortunately, these examples of an 
intelligent effort to put the building busi- 
ness on a high plane are all too few and 
there still are examples in prominent 
places of a flagrant disregard of the best 
interests of the public in this matter of 
giving the people full value for their 
building money. 

Manufacturers and dealers should work 
together in bringing about the general 
use of good materials and in raising the 
standards of home construction. 


Termite “Racket” Presents a Problem 
and an Opportunity 


HE WIDESPREAD publicity 
Bi through the daily papers and maga- 
zines concerning ravages of termites, 
inspired largely by termite eradicators, 
some of whom in this way are developing 
a quite profitable “racket,” has presented 
to the lumber industry one of the most 
serious problems with which it recently 
has had to contend. The “termite men- 
ace,’ as related to them by these racket- 
eers, has offered reporters and feature 
writers an opportunity to go the limit in 
“scare heads” and extravagant descrip- 
tions of the ravages of these busy insects 
which in the imagination of these “in- 
spired” writers send beautiful homes 
tumbling in ruins and create havoc gen- 
erally. The unfortunate thing is that 
when scientists and experts tell the facts 
about termites, and explain how simple it 
is to avoid damage or loss from their at- 
tacks, there is nothing sensational con- 
veyed, and the statements from authorita- 
tive sources do not “make” the front 
pages, or seem to warrant the “scare 
heads” that the other stories did. Thus 
the public is apt, as a result, to remain 
uninformed as to the facts and may be led 
foolishly to abandon the building material 
that has so sturdily, safely and honestly 
served to house the people for centuries. 
It is truly unfortunate, too, that the 
honest, sincere efforts of those interested 
in assuring immunity from possible ter- 
mite attacks should be seized upon by 
unscrupulous persons, and termite pre- 
vention or termite eradication in so many 
cases be converted into a “racket,” and 
that by this means people are led erro- 
neously to believe that it is hazardous to 
use wood as a building material. 

The termites, in fact, have always been 
present. in this country, and there are 
probably no more of them now than there 
have been before, but their presence and 


the necessity of taking steps to eradicate 
them or to prevent damage to buildings 
from them are being stressed and talked 
about more vigorously and more general- 
ly than ever before. This, in its proper 
sense, is a natural result of an endeavor 
to teach the public the desirability of good 
construction and the proper use of the 
world’s most popular building material. 

Collectively and individually, the lum- 
ber industry, in all its branches, should 
make every effort to combat the effects 
of this ill-advised, “scare head’’ publicity 
fostered by termite racketeers, and at the 
same time give the public the facts about 
termites. 

That there are termites in this country, 
and that under certain conditions they 
can and will cause serious damage to 
wood, should not be camouflaged or their 
menace minimized. Rather, the public 
should be told of this possible danger, 
but at the same time told how easily it 
can be prevented through good construc- 
tion and the use of wood in the proper 
way. This opens up a field for the sen- 
sible promotion of treated wood. Regard- 
less of the possibility of termite attack, 
there are portions of every building con- 
structed wholly or in part of wood, where 
treated lumber should be used, and the 
industry can render a great service to 
itself and to the public by vigorously and 
continuously making this fact known. 
Manufacturers and dealers should co- 
operate in this work, and no opportunity 
should be overlooked to enlist the co-oper- 
ation and support of the lay press in 
combatting the termite “racket” and in 
giving the people the facts. 

An insidious but effective form of 
propaganda, probably not generally in- 
tended as such, but which may do incal- 
culable damage to the lumber industry, is 
the political cartoons and the political 
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headlines now being so often used in 
which the “termite” politician is likened 
to the termite in its attacks on wood. Of 
course, these big termite headlines re- 
cently appearing in the daily papers have 
been a sort of godsend to the cartoonist 
and the political editorial writer seeking 
in desperation for a new idea, but it truly 
is unfortunate for a great industry that it 
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should be made the victim of this type 
of propaganda. Lumbermen, both manu- 
facturers and dealers, can do a service to 
their industry through personally contact- 
ing their newspapers and pointing out the 
damage they unwittingly are doing in this 
reckless portraying of lumber as an un- 
safe building material. 

Yes, there are termites in the country 


2\ 


and they are capable, under certain condi- 
tions, of doing serious damage. Lumber 
properly treated and properly used, how- 
ever, is immune from this damage, and 
this is the point the industry should lose 
no time in bringing vigorously before the 
public—and the manufacturer’s best 
approach to the public, as a rule, is 
through the local lumber distributor. 


Low-Cost Housing Demonstration Program 


Wasuincton, D. C., June 30.— Low-cost 
housing—a subject that is occupying the atten- 
tion of various branches of the Federal Govern- 
ment in Washington—is particularly interesting 
to the lumber industry, due to the recently an- 
nounced small-house program of the Federal 
Housing Administration. 

Tying in with this campaign at its very out- 
set, the National Lumber Manufacturers’ Asso- 
ciation today revealed plans for erecting three 
of the low cost dwellings designed by FHA 
architects at an estimated cost of $2,500 each. 

More or less as an experiment the National 
association seeks to demonstrate the practicability 
of participation by the lumber industry in the 
low-cost dwelling movement. The only devia- 
tion from FHA’s designs contemplated is the 
construction of cellars as part of the houses. 
The cellar is eliminated in all of the FHA 
small houses set forth in its technical bulletin 
No. 4. The feeling of the industry is that pur- 
chasers of these homes would become dissatis- 
fied because they had no basement, and there is 
danger of this dissatisfaction being reflected in 
criticisms of the houses as a unit, which of 
course would fall upon the lumber industry. 

The three houses to be built by the National 
Lumber Manufacturers’ Association will be 
erected on adjoining sites in Bethesda, Md., a 
nearby suburb of Washington. They will be 
built in accordance with the Federal Housing 
Administration requirements as to financing and 
design. 

The association hopes that similar “experi- 
ments” will follow in various parts of the coun- 
try to the end that the public and the industry 
may be thoroughly educated on the practicability 
of erecting small houses in the range between 
$2,000 and $3,000. & 


Retailers Seek Wider Financing 


Meanwhile, Frank Carnahan, secretary of the 
National Lumber Dealers’ Association, revealed 
that his organization is making efforts to pro- 
vide a financial structure necessary to launch 
small-house building on a large scale in centers 
where mortgage money is not now forthcoming. 

It is pointed out that the majority of the 
banking institutions which have been approved 
as mortgagees by the FHA are not interested 
in the financing of homes in the lower price 
brackets, which they brand as “chicken feed.” 

At the same time, very few lumber dealers in 
the United States have been designated as mort- 
gagees by the FHA, for the reason that a capi- 
tal stock requirement of $100,000 is necessary. 

The Reconstruction Finance Corp. is ready 
and willing to buy mortgages on small houses 
of the type contemplated under the FHA plan. 
HA, too, is willing to insure the mortgages on 
them. The hitch lies in where the initial money 
to build the houses is coming from. This is the 
problem that Secretary Carnahan is tackling. 


FHA and RFC Consider New Plan 


Discussions have taken place between FHA 
officials and heads of the RFC regarding the 
possibility of designating the lumber dealers as 
approved mortgagees. A meeting was held re- 
cently with representatives of the industry, look- 
ing toward the possibility of working out a 
satisfactory scheme. 

Indications are that shortly a plan will be 
forthcoming to finance Title II mortgages, simi- 


lar to that which was launched in connection 
with modernization credit plans under Title I. 
It will be recalled that when FHA encoun- 
tered difficulty in getting the co-operation of 
established banks under Title I, it encouraged 
the formation of private lending institutions 
willing to advance credit for modernization and 
repair. The attitude of FHA today is similar 
with respect to Title II, at least in so far as it 
applies to houses in the lower-priced brackets. 


Says Houses Can Be Built Immediately 


The co-operation of the entire building in- 
dustry—including banks, contractors, realtors, 
operative builders, and architects—is being 
solicited by Deputy Administrator W. D. Flan- 
ders in connection with the low-priced housing 
campaign. In a letter directed to these groups 
today, he calls upon them “to help solve a 
problem which gees to the heart of the present 
acute housing shortage, and underlies perma- 
nent revival of the building industry.” His let- 
ter states further: 


This problem involves the building of vast 
numbers of low-priced houses within the 
practical income range of the mass of our 
population. This administration believes such 
homes can be built by private enterprise, and 
can be privately financed under the National 
Housing Act. Further, that they can be built 
immediately, of materials in common use, at 
present costs, and within the existing organi- 
zation of the construction industry. To wait 
for new developments, or some possible re- 
adjustment of the industry, is to deprive 
great numbers of families of homes they need 
and want and can buy now. Delay also means 
failure to take full advantage of the profit 


opportunities which the present market 
affords. ‘ 
Until substantial, sanitary, comfortable 


houses are built, costing from $1,200 to $3,000, 
the housing shortage will continue acute, the 
building industry will not gain its full mo- 
mentum, and the mass market will remain 
untouched. Practical demonstration is needed 
at once by builders in all parts of the country 
to prove that homes can be built to accommo- 
date income groups capable of paying from 
$10 to $30 monthly on a long-term amor- 
tized mortgage. 

Your co-operation is earnestly sought in 
getting some of these low-priced houses 
started in your community. The price ques- 
tion can be solved, as the studies in this bul- 
letin indicate, if approached sympathetically 
and with a clear vision of the absolute in- 
come limitations of buyers in this enormous, 
waiting market. There are undoubtedly ar- 
chitects and materials dealers in your vicinity 
who will co-operate in erecting one or more 
demonstration homes to show what can be 
done with $3,000 or less. 

The Federal Housing Administration will 
sive you every possible assistance. If you 
have any comments or suggestions, be assured 
that they will be welcomed. 


GOVERNMENT HOUSING BEATEN 


To the National Lumber Dealers’ Association 
goes credit, in part at least, for the pigeon- 
holing of the Wagner housing bill, designed to 
put the Government in business for the next 
sixty years, with resultant injury to the building 
business, according to Frank Carnahan, secre- 
tary. In fighting the legislation, the associa- 
tion had the support of the National Association 
of Real Estate Boards and the housing division 
of the United States Chamber of Commerce. 


The bill had passed:the Senate and was await- 
ing action of the House. The House committee 
voted against bringing it up. 


TO SPEAK FOR PREFABRICATION 


H. G. Uhl, manager of the Timber Engineer- 
ing Co., special auxiliary of the American For- 
est Products Industries and of the National 
Lumber Manufacturers’ Association, was to 
leave Washington this week for Seattle, where 
the lumber “Congress” gets under way July 20. 
He will talk with groups interested in form- 
ing Western Lumber Structures (Inc.), an en- 
terprise designed to carry through complete 
prefabricated set-ups—a situation in which the 
entire industry is keenly interested, 


FHA ANNOUNCES BIG HOUSING 
PROJECTS 


Two large-scale housing projects, involving 
an estimated cost of $2,702,340, were announced 
by FHA recently. One is the Chester Crest 
Apartments in Mt. Vernon, Westchester 
County, N. Y., estimated to cost $1,602,340. The 
other is “Hillside Gardens,” estimated to cost 
$1,110,000, which will be built in Washington. 
RFC is to finance the first mortgages on both. 





Plywood Industry Submits Fair 
Trade Code 


Tacoma, WASH., June 27.—Submitting a set 
of fair trade rules for consideration of the Fed- 
eral Trade Commission, seventy-five Douglas 
fir plywood manufacturers of the Pacific North- 
west conferred here this week. The rules were 
taken under advisement by Charles H. March, 
of Washington, D. C., chairman of the Federal 
commission, who attended the meeting. He left 
for Alaska following the meeting. 

The rules include prohibition of below-cost 
selling, price discrimination, secret rebates, loss 
leaders, various frauds and misrepresentations, 
copying of trademarks, defamation of competi- 
tors, bribes and piracy of employees. They are 
intended to supplant outlawed NRA regulations, 
and are designed for adoption under the Robin- 
son-Patman trade regulation act. 

The conference on fair trade practices was 
called by voluntary action of the Pacific North- 
west industry, and Mr. March attended the 
meeting at the industry’s invitation. In a pre- 
liminary address at the conference, he told the 
manufacturers that adoption of such rules was 
the only salvation for the plywood industry and 
other industries similarly hard pressed by strong 
competition in domestic markets. He said that 
the rules would be submitted by him to his com- 
mission promptly, and would be published im- 
mediately, if adopted. 

Axel H. Oxholm, manager of Pacific Forest 
Industries (Inc.), introduced Mr. March and 
told of constructive work he has accomplished 
in other industries. Frost Snyder, president of 
the Douglas Fir Plywood Manufacturers’ Asso- 
ciation, told of progress in the plywood indus- 
try. Representatives of several other industries 
sat in on the plywood meeting as observers, 
planning to arrange similar conferences for their 
groups. 
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Out here in the wide open spaces, with the Rockies looming 
up on one side and the plains stretching away on the other, 
we hear cautious, but practically unanimous, reports that busi- 


ness is waking up and going places. Denver, on one side of 
the plains, and Kansas City, on the other, are building new 
houses in numbers to rejoice the heart of the old-time lumber- 
man. Smaller cities, as a general rule, have not gotten new 
house construction going in quite such habit-forming quanti- 
ties as yet; but new building is beginning to show up, with 
every indication that the jam is breaking. In the meantime, 
the sale of repair and remodeling material and of collateral lines 
—the things that have kept us all going during the difficult 
years—is not only holding its own but is picking up speed. The 
boys regard this speeding up as a sign that new building is near. 
The much talked about housing shortage is becoming acute; 
no rental houses, none for sale. Repairs have their limits, and 
before long there must be some new building. In fact, such 





Stored lumber is made into an attractive sales display by 
these bins, with divisions painted white, at the yard of the 
Crissey & Fowler Lumber Co., Colorado Springs, Colo. 





building is showing up to some extent in nearly every town. 
Figuring and inquiries indicate that much more is on the way. 
MOUNTAINS SPRING FROM PLAINS 

Colorado Springs, with Pike’s Peak in its back yard, is one 
of a long line of handsome cities along the eastern edge of the 
mountains. The Rockies come right down to the plains; no 
fooling around with foot hills. Of course the plains along here 
are a mile or more above sea level, but they’re genuine plains 
until they r’ar right up into peaks. Colorado Springs is a plains 
city; and three miles or so to the west is Manitou, which 
pushes its way up into mountain gorges. 


BUGGY DAYS' TOURIST AND TODAY'S 


Colorado Springs was one of the early tourist cities ; getting 
its start long before gas wagons produced the hitch hiker with 
his facile thumb. In those early days, the tourist was a summer 
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Truck of Newton Lumber & Manufacturing Co., with its sign, 
“Lumbering Along Since 1872." Pike's Peak in bacl ground 








visitor, coming to spend the season. A good many of the older 
readers of these columns will remember early visits to the Gar- 
den of the Gods, and the trip over the High Drive, both taken 
in horse-drawn vehicles. Perhaps they remember Captain 
Jack's cabin and the Captain’s widow, who was said to have 
been one of a few women initiated into the mysteries of 
Masonry by an English lodge before the fraternity put a stop 
to the practice. 

Gasoline and a national network of excellent highways have 


a" 





changed the tourist industry. Your average tourist in these 
days, unless he happens to own a cabin in the mountains or 
along a lake, spends his vacation on the highway. Probably 
Colorado Springs has its usual crowd of tourists all season; 
but they’re a stream instead of a pool. Here today and gone 
tomorrow. “We still like the tourists,” said W. H. Hemenway, 
of the Newton Lumber & Manufacturing Co., of Colorado 
Springs. “We see many more of them, each for a shorter time. 


_So our ways of entertaining them have changed. Many stay 


at our hotels, but for only a day or a week. Many more stay 
at cottage camps. These camps are quite elaborate affairs; 
much different from the early beginnings.” 


WHERE LUMBER STANDS ON END 


The Newton Lumber & Manufacturing Co. is one of the 
famous and widely known concerns in the Rocky Mountain 
region. It carries one of the biggest stocks, if not the biggest, 
in Colorado; and it has the well-known warehouse, covering 
a big area, where lumber and much dimension are stored on 
end. The yard men like the arrangement; say it is easy to 
handle when a person learns the trick, saves time and keeps 
lumber in better condition. 

Mr. Hemenway tells us that Colorado Springs and the adja- 





This big exterior sign of the Riddoch Lumber Co., Colorado 
Springs, Colo., makes use of the panel idea to display 
roofings 
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OVER THE MOUNTAIN 


A Handsome Plains City in the Shadow 
of a Famous Peak Carries On--An FHA 


Clinic Does Its Stuff-- Building Gathers 
Momentum --That Carpenter Shortage 





The office of the Collier Lumber Co., at Colorado Springs, 

over toward Manitou, Colo, is on street level, and alongside 

the office is a walk, guarded with picket fence, with stair 
leading to yard level, below 





cent territory are coming into the market in a satisfactory way. 
This city as a rule feels the ups and downs of trade less than 
do its neighbors. It felt the recent depression; no question 
about that. But Mr. Hemenway thinks the sensation would 
have been much less painful if the local banking fraternity had 
not involved itself with outside undertakings and instead had 
remembered that the city has a special character and special 





self-contained sources of prosperity. Banking, like most other 
industries, is getting a widely interrelated character ; something 
which probably helps areas where losses are heavy, but which 
is hard on communities that must take the rap for errors made 
outside its own limits and area of control. 

The department photographed one of the Newton trucks; a 
handsome machine enameled white and carrying the legend, 
“Lumbering Along Since 1872.” You can see Pike’s Peak in 
the distant background. 

On the same street and toward the mountain which the 
discoverer, Lieutenant Zebulon Pike, said in his report he 
thought was a cloud when he first saw it from the plains, is 
another widely-known concern, the Crissey & Fowler Lumber 
Co. Like Mr. Hemenway, F.°L. Crissey is a distinguished busi- 
ness man who has had a large part in the building up of his 
city. He tells us that trade is very distinctly better, with the 
well known and encouraging symptoms of permanent improve- 
ment. 


FHA ENCOURAGED A START ON BUILDING 


“The FHA has done good work here,’ Mr. Crissey said. 
“Probably its greatest use lay in encouraging people to build 
or repair who really didn’t need loans but who did need to see 





The warehouse of the Home Lumber & Mill Co., Raton, 

N. M., has a glass front that makes possible formal displays 

of goods, and likewise makes the entire interior a sales 
display 
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building activity start and to get official encouragement. The 
publicity which the FHA brought with it was of much value. 
The people needed the construction, it was a good investment, 
and something was needed to point out these facts. Then, of 
course, some people would borrow of the Government who 
would have hesitated at the time over negotiating private loans. 
But the publicity and the promotion work were the most impor- 
tant. Because of that fact, I think the FHA should be consid- 
ered an emergency matter, to be withdrawn from the market as 
soon as possible. We're grateful for what it did; but we 
wouldn't quite like to see it become a permanent agency, com- 





At Raton Pass, on the trail between Colorado Springs and 
Raton, N. M., one gets to know what it feels like to be 
on top of the world 





peting with private business when there is no longer any special 
need for encouragement and reassurance. | still think that, 
in the actual handling of loans, a local concern, managed by 
men who know local conditions and who feel an immediate 
responsibility both to protect the loan and to advise the bor- 
rower, will offer a wiser and better service.” 


ATTRACTIVE DISPLAY OF LUMBER IN BINS 


The department photographed a series of small bins, just 
inside the main warehouse door. The divisions are painted 
white, and the bins contain uppers. The picture will hardly 
indicate fully the attractiveness of this storage and the way in 
which it succeeds in making stored lumber an effective sales 
display. 


TRADE IS ON THE UP AND UP 


The Riddoch Lumber Co. has a colorful yard at the north 
side of Colorado Springs. H. J. Gehm, if we remember cor- 
rectly, was a lumberman in Cripple Creek in the spectacular 
days when gold mining, so to speak, had hair on its chest. We 
understand that gold is still taken out of the Cripple Creek 








24 AMERICAN LUMBERMAN 


mines ; but it’s a routine, highly organized industrial process in 
these days. W. V. Wright, with whom we talked at the Rid- 
doch plant, tells us that the lumber trade in the Springs is on 
the up and up. He also mentioned the changes in the tourist 
business that followed the blossoming of the parlor-car trailer. 
“We've furnished the materials for a lot of cottage camps,” he 
said, “but they’ve about reached the saturation point. At pres- 
ent the camp owners are improving their quarters; adding all 
the comforts of home. That’s fine for the plumbers and deco- 
rators, but at the moment it isn’t furnishing such a big market 
to lumbermen.” 

Over toward Manitou is the Collier Lumber Co.; an attrac- 
tive place with its white paint. The ground slopes away, so 
that the yard is a little below the sidewalk level. The office is 
level with the sidewalk, with storage rooms below; and along 
the side of the office is a walk, guarded with a picket fence, 
and a stair leading down to the yard level. 

T. M. Collier tells us that new construction has not yet 
reached the volume he thinks is justified by the need of houses 
in the city, but that this volume is increasing in a hopeful way. 
The office contains adequate sales rooms and displays of paint 
and hardware. 

The Realm piloted the department car over the Raton Pass 
and thereby got a new idea of what it is like to be on top of 
the world. For a prairie sod-buster, we've done a certain 
amount of mountain driving in our time; and. we're no end 





The Raton Lumber Co., Raton, N. M., has a neat office and 
shed; the town is in a mining and ranching section 





grateful to the engineers and the more or less patient tax payers 
for laying out these good roads. We prefer to do our moun- 
taineering on trails the machine will make in high. It’s a splen- 
did road over the Pass; one that gives the traveler the thrills 
of height and splendid panoramas without making him think 
of all his sins. 


SUN-DRENCHED RATON STIRRED BY FHA 


Coming down rather abruptly from the pass, over a road that 
looks much like a bull snake draped over the dirt thrown out 
of a cellar excavation, we found ourselves in the sun-drenched 
little city of Raton, New Mexico. This is a mining and ranch- 
ing center with no cultivated field crops. 

Ek. Bb. Humphries, the friendly and efficient chief of the Raton 
Lumber Co., told us the FHA had recently put on one of its 
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notable “housing clinics” in the city. This effort promised to 
have a good effect upon local building. The local material men 
had already made heroic efforts to get the 'HA and its services 
known; but local building prospects had been fairly apathetic. 
Apparently it needed this. special push, carefully organized and 
assisted by outside talent, to do the trick. In any event pros- 
pects began coming in, asking for further information and get- 
ting down to cases. Already the town of Raton is experiencing 
a shortage of carpenters; a phenomenon that appears to be 
showing up all over the country and one that may have serious 
consequences. At least it is something for the trade to think 
about. During the bad years, no new carpenters were trained, 
and some of the old ones drifted into other occupations. Add 
the fact that the modern house of the current year is a much 
more exact and complicated affair, and it becomes apparent that 
the carpenter who builds it needs to know quite as much as his 
predecessor of ten years ago, and a good many other things 
which were not in the cards when President Coolidge was in 
the White House. The skill of the carpenter will have much to 
do with the success of the house; incidentally it will have much 
to do with the continuing popularity of frame construction. 
Mr. Humphries tells us that 1935 was the boom year in 





paint sales. This merchandise is still moving out; but last year 
seemed to be the time when the majority of people got through 
Waiting to paint. 

W. M. Denton, of the Home Lumber & Mill Co., indicated 
it was high time some new construction got going; both for 
the good of the local citizenry and for the commercial welfare 
of material dealers. He thinks that time is at hand. The ware- 
house of this company has a glass front ; making possible formal 
displays of goods and likewise making the entire interior a sales 
display quite in keeping with modern merchandising ideas. 





Now Is Time to Display, 
and Sell, Outdoor Goods 








The 
herewith—one of them showing the 
smiling countenance of F. B. Post, 
treasurer and manager of the Lebanon 


kodak snapshots reproduced 


Lumber Co., Lebanon, Ohio—afford 
suggestions for a timely display of 
goods that are now distinctly “in 
season”; namely, trellis, garden fence 
and items of that sort. Moreover, the 
backgrounds of the pictures are of 
special interest, because they afford 


Showing attractive 
"hooded" entrance to 
office of Lebanon 
Lumber Co., Lebanon, 
Ohio, with F. B. Post, 
treasurer and man- 
ager, standing by. 





glimpses of the above company’s new 
and very attractive office. 

This improvement was_ brought 
about, Mr. Post informed the AMER- 
ICAN LUMBERMAN, to meet a need for 
more room and better facilities. The 
former offices were crowded and had 
insufficient light, so that the major 
purpose in the remodeling was to pro- 
vide better light; “and, while we were 
at it, we changed nearly everything 


about the offices and store,” said Mr. 
Post. Among other things, the com- 
pany installed a new hot-water heating 
plant, put in modern adjustable shelv- 
ing for a standard small-town paint 
stock, which can be controlled easily ; 
built new shelving for the hardware 
stock—these shelves also being adjust- 
able, with doors in front covered with 
green cloth, and all stock sampled on 
the doors. 

A new nail counter was provided, 
with metal bins, which can be taken 
back into the stock room and filled 
from the keg, without bringing the lat- 
ter into the store at all, thereby avoid- 
ing the dirt and litter that otherwise 
would be inevitable. 

Another good feature is the new dis- 
play for show window, built on rubber 
casters so that it can easily be rolled 
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away from the window for cleaning 
and redecorating and then replaced. A 
new customers’ counter (elbow-high) 
with adjustable shelves in rear; 
drawers; and doors to cover the 
shelves, is another good feature. 

All showcases, counters, trim, shelv- 
ing and doors are in plain oak, natural 
finish. The manager’s office has fir 
plywood panels on walls and ceiling, 
with molding to bring out the panel effect, 
and Bruce nail-block oak floor. 
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Another view of sea- 
sonable display of 
trellis and other “out- 
door goods" grouped 
about entrance to of- 
fice of the Lebanon 
Lumber Co., Lebanon, 
Ohio 





An exterior architectural feature 
worth noting is a hood (shown in the 
photograph) built over the office door 
on brackets, and decorated with lattice 
panels at either side of the door; also 
on each side of the walk leading to the 
curb flowers and vines have been 
planted. 

Another improvement of a minor 
though important character to which 
Mr. Post called attention was the 
painting—with one coat of white—of 
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all inside walls and posts of the shed; 
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which contributes wonderfully to 
cleanliness, light and general attrac- 
tiveness, making the shed, as Mr. Post 
remarked, “a pleasant place to sell 
goods.” And that’s just what every 
part of a lumber yard should be. 





Ohio Yard Reports Active 
Housing Demand 


Grove City, Oun10, June 29.—The Grove City 
Farmers Equity Exchange Co. reports an un- 
usually active demand for lumber, and, ac- 
cording to A. C. Patzer, the manager, the 
exchange in one 48-hour period recently sold 
100,000 feet of lumber, 100 squares of stained 
shingles, and 100 squares of unstained shingles. 
This is said to be one of the largest lumber 
orders in a similar period of time that has 
ever passed through the Grove City Farmers 
Equity Exchange lumber yard. 

The exchange yard has been awarded the lum- 
ber contract for the Columbus Dispatch No. 1 
home, for which more than 10,000 feet of 
lumber already has been delivered. A carload 
of lumber has been delivered by the exchange 
yard for the new Parsons Avenue Theater ; and 
five homes in Columbus, Grandview, Bexley and 
North High Street, costing $12,000 to $20,000, 
will be supplied with the required lumber by 
the Exchange yard. 





Here’s a New Idea: Log-Cabin 
Siding Applied Vertically 


When Joe Tardy and E. W. Tate set 
out to build a warehouse for their Doug- 
las Lumber Co., in Phoenix, Ariz., they 
of course wanted the building to be effi- 
cient, but they also wanted it to be good- 
looking and to attract attention. They 
found the fulfillment of all these require- 
ments, so far as the exterior of the build- 
ing is concerned, in log-cabin siding— 
put on vertically. 

“I had to argue with some of my 
friends,” Mr. Tardy states, “and also 
with the carpenters, about this vertical 
idea. They thought it would be just fine 
to have a lumber warehouse covered with 
log-cabin siding if we put it on hori- 
zontally. Well, that might have been all 


right, but I couldn’t see it; probably be- 





cause I already had a picture in my mind. 
1 thought I knew how it should look; so 
when the carpenters were putting the 
siding on in front I stood across the 
street, like a surveyor, and got the top 
line the way I wanted it. 

“One feature we like was just a lucky 
break, and nothing we had anticipated. 
We have a neon sign in front, done in 
red and blue. This light, shining on the 
curved faces of the siding, just naturally 
creates a rainbow clear across the front 
of the building. You can see it at night 
from either direction for several blocks ; 
and nobody misses it. We still have tem- 
porary gates in the opening to the main 
alley. We ordered gates, and when they 
came a customer talked us into selling 





Showing the vertical 
log-cabin siding on 
the warehouse of the 
Douglas Lumber Co., 
Phoenix, Ariz. 








(Left) E. W. Tate; 


(right) Joe Tardy, 

Douglas Lumber Co., Phoenix, Ariz. The 

knots give a distinctive character to the 
building 


them to him. In fact that precise thing 
happened three times; and we still are 
using the temporary gates. It’s all right 
with us, as long as the customers want 
to buy them.” 

The Douglas company has an unusual 
business slogan: “Hot Like a Depot 
Stove to Serve You.” 





New lowa Enterprise 


Iowa City, Iowa, June 29.—The Packman- 
Wagner Lumber Company has opened for busi- 
ness in this city. The new concern is under 
direction of W. B. Packman and William 
H. Wagner, who have had long experience in 
building materials; Packman as an lowa City 
contractor, and Wagner as a yard manager in 
both Iowa and California. 
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For Collections--Guard That 60-Day Line 


Next to merchandising, collections are 
the most important part of the everyday 
life of a retail lumber business, accord- 
ing to F. C. Cline, head of the Cline 
Lumber Co., Anderson, Ind. While 
price-cutting and discounts act quickly in 
absorbing net profit, there are other 
methods which, while slower, are none 
the less deadly, he says. 


One of these is loss due to bad ac- 
counts. 
“We list our accounts in two col- 


umns,” said this lumberman. “Accounts 
thirty days past due are listed in one 
column and those sixty days overdue are 
entered in the other. When accounts are 
placed in the second column we get busy, 
as that means the danger point. The 
longer the accounts are allowed to pro- 


gress beyond the sixty-day period the 
greater the chances of losing money. 

“For example, suppose we assume the 
net profit to be 10 percent on sales; it 
can be seen that the entire net profit is 
offset by losses on accounts past the 
sixty-day overdue period. If you have 
on your books $2,000 more than sixty 
days past due it means that no profit has 
been made on sales totaling $20,000. 

“Keep your eye on the sixty-day past 
due line for you are going to lose money 
from then on if you don’t get busy at 
once. Losses begin when that line is 
crossed and they continue to increase 
with age.” 

The Cline firm starts collection work 
the day an obligation becomes due, and 
never lets up on it until payment, or other 





forth only upon special call 
for them. A_ better way is to 
keep them out in sight, as these 
handy sticks are useful for va- 
rious purposes besides being cut 
up for dowels; and if people see 
them they are likely to buy some. 
So, when an AMERICAN LUMBER- 
MAN “scout” saw, in the store of 
the Sterling Lumber Co., Sterling, 
Colo., a home-made rack that held 
and showed a supply of these 
sticks in an attractive way, he 
brought his camera into focus, 
with the result here shown. The 
rack was made in the company’s 
own shop. A. W. Curlee, manager 
of the Sterling yard, said that he 
had had the usual experience of 
carrying these dowels in stock 
without selling many of them, so 
long as they were not displayed, 
but when they were placed out in 
plain sight, customers found a 
great many uses for them and sales 
have greatly increased. One in- 
teresting use to which local young- 
sters have put these sticks is for 
the making of arrows. 





nel Ton flow Dealens 


Round dowel sticks are carried by many, if not most, retail lumber 
dealers; but commonly they are stuck away out of sight, and brought 





Archery has become a major summer sport with 
the local juveniles since they have found that they can obtain these “swell 
arrow sticks” so cheaply and handily at the Sterling store. 











satisfactory settlement, has been made. 

“Some dealers are too prone to leave 
the matter of settlement up to the pur- 
chaser,” said Mr. Cline. “They hate to 
say anything for fear of offending the 
customer. That is not the way we look 
at the matter. Of course, one should use 
tact, and retain the friendship of the cus- 
tomer if possible; but get the money that 
is due. We, of course, mail out state- 
ments, but we like best the personal call. 
We would rather meet the delinquent 
debtor face to face and talk over the mat- 
ter. In this way a satisfactory settle- 
ment often can be arranged. If an ac- 
count is allowed to run a year the chances 
are at least 50-50 that it will be a total 
loss.” 





Get an Easy-to-Remember 
Telephone Number 


One of the greatest aids a lumber and 
building material dealer can have in se- 
curing sudden-need orders is an easy-to- 
remember telephone number. 

What makes an advertising number 
easy to remember ? 

The same digit appearing two or more 
times in the same number, side by side, 
or with intervening figures. For exam- 
ple, take these Denver firms: Builders’ 
Service Bureau (Inc.), Tabor 5244; E. 
Burkhardt & Sons, Spruce 4451; Denver 
Lumber Co., Main 4248; Denver Mor- 
tar & Material Co., York 2191; William 
E. Russell, Keystone 2251; Shaw Lime 
& Coal Co., Keystone 3606; Wallis & 
Walling, Pearl 3744. 

Double “repeats”: Hallack & How- 
ard Lumber Co. undoubtedly has one of 
the very best numbers in the Denver 
trade—Main 4141. 

Numbers in ascending or descending 
orders: North Denver Lumber Co., 
Gallup 6321, and G. W. Phillips Co., 
Tabor 6785. 

An obvious marked relationship be- 
tween first two digits and second two: 
Rio Grande Fuel Co., Tabor 2211. Here 
the public notes not only a double repe- 
tition but two initial figures exactly twice 
the second two. Carl H. Roath Co., with 
Pearl 3040, demonstrates a similar prin- 
ciple. 

Even hundreds, and even thousands; 
as 400, 600. 

Very low numbers, under 100; as 76. 

Numbers composed of the same figure 
throughout; as 22, 444, 8888. 

Numbers with the same first and last 
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figure ; as 636, or four-digit numbers with 
the same first and last figures, and a re- 
peated number between; as 8008. 

Numbers with equal “jumps”; as 246. 

Numbers associated with historical 
dates; as 1776, 1865. 

Numbers which represent the lumber 
dealer’s address also. 

Good telephone numbers become avail- 
able from time to time as former owners 
surrender their phones. The live dealer, 
if he has a poor number, should go on 
a waiting list, to obtain a better number 
as soon as one is available. 





Company's Building Show 
Attracts 900 Visitors 


The ladies’ organizations of sixteen 
lacal churches co-operated with the 
Butler County Lumber Co., Hamilton, 
Ohio, in making the annual building 
show and paint demonstration of that 
concern a great success, over 900 
people registering during the afternoon 
and evening of the day on which it was 





Seventy-five year old home of Mrs. Clara S. Kahn, Winneconne, 
Wis., before modernizing 


held (May 26). Ideal weather brought 
out many visitors in the afternoon, and 
the evening attendance was far above 
expectations, J. Earl Gray, of the com- 
pany’s staff, informed the AMERICAN 
LUMBERMAN. 

The company’s new and modern dis- 
play room afforded a fine background 
for the setting of this show, which was 
staged in conjunction with the Peter 
Kuntz Co. and the Enterprise Paint 
Co., with representatives of other well- 
known concerns assisting with elab- 
orate displays. These included the 
Celotex Co., Johns-Manville, Flintkote 
Co., United States Gypsum Co., Marsh 
Wall Tile Co., and Allen A. Wilkinson 
Co., the last named representing Curtis 
woodwork. 

Many of the visitors were actively 
interested in some form of new build- 
ing or modernization, and many favor- 
able comments were offered, particu- 
larly concerning demonstrations of the 
uses of insulation and Celotex prod- 
ucts. 

“We were well pleased with the re- 
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sults of this show,” said Mr. Gray, “and 
indications point to a successful season 
in the building trade.” 





How a 75-Year-Old House Was 
Rejuvenated 


WINNECONNE, WIs., June 29.—An in- 
teresting example of remodeling, with 
materials supplied by the Winneconne 
Building Material & Supply Co., is that 
of an old dwelling owned by Mrs. Clara 
S. Kahn shown, before and after mod- 
ernizing, in photographs reproduced on 
this page. Mrs. Kahn’s house was at least 
75 years old, in rundown condition, and 
needing paint badly. The siding was split 
and warped, and the house was very hard 
to heat. The work of remodeling was 
done by Sumner Blake, care being taken 
to preserve the attractive lines of the 
house, especially the wide cornice and 
corner boards, which were 14 inches wide 
and moulded. The exterior of the house 
was re-covered with Johns-Manville as- 
bestos shingles. The window and door 


frames were left as they were, except that 
moldings were put in place to butt the 
shingles against. This made a very nice 
job, and the result was a better looking 
and much more comfortable house, 





Keeps the Personal Touch in 
Collecting Debts 


Small-town collections are best 
handled in person, asserts Russell Mul- 
lin, of the Burbank (Calif.) Lumber 
Co. No matter if the account be a 
very small one, he or his office manager 
always attends to the delinquent, by 
a personal call. Often the debtor is 
making purchases elsewhere, because 
he does not like to come into the yard 
where he owes money. For that 
reason, prompt personal attention 
should always be given to delinquent 
accounts. Even though collection can- 
not be made, the dealer can keep the 
buyer coming in, paying cash for his 
new purchases. 

In a small-town yard more business 
is lost through ill-will engendered by 
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agency collection than in any other 
way, Mr. Mullin says. The dealer is 
better able to handle the account than 
is an agency, because his wider knowl- 
edge of his specific business outweighs 
the agency’s experience in collecting. 





Setting the Pace, by Example, 
For Better Building 


Tusa, OKLA., June 29.—An aggres- 
sive program, with adjustments and 
innovations all down the line, has 
brought the Kiowa Lumber Co.’s local 
unit an increase during the past year 
sufficient—well, to add 10 men to its 
former four-man staff. Here’s the 
story, or part of it. . 

When C. K. Heuston, the present 
local manager, took charge a year ago 
he found the plant in condition belying 
the principles of good building; the 
stocks insufficient, and business dull. 

“We figured that if a trend toward 
better housing and better building was 
to be developed, we should set an ex- 





Showing exterior of same house after being re-covered with 
Johns-Manville asbestos shingles 


ample,” the manager explained. “Our 
own offices were messy, and in bad 
shape—in fact a distinct liability in 
selling a program of better housing. 
So the first thing we did was to re- 
decorate and refurnish the office in- 
terior.” 


New fixtures, likewise, were in- 
stalled, and the yard was repainted 
throughout. The program of recon- 
struction included a recently completed 
warehouse unit, 20 by 100 feet, double- 
decked, and with double trackage 
alongside; while double trackage into 
the warehouse and yard itself permits 
the unloading of at least four freight 
cars at once. Stocks have been great- 
ly increased ; new facilities have made 
it possible to buy all material in car- 
load lots; selling efforts have permitted 
inauguration of a wholesale business 
in certain lines carried by the plant. 

A conservative though fairly exten- 
sive direct-mail advertising campaign, 
watched to develop such features as 
made the widest appeal, was under- 
taken. The newspaper advertising 
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was found to draw best when the clas- 
sified section was used exclusively and 
continuously, and after experiment this 
was limited to the evening paper, as 
being best for the desired purposes. 
Also about 2,000 personal letters were 
sent out. Contact work was 
made more aggressive. FHA loans 
were stressed, not as to totals, but as 
to the small monthly payment feature 
which they offered. 


sales 


Much of the yard’s additional busi- 
has been gained through the 
wholesaling of insulation, hardware 
and paints. Lumber is still retailed 
only, although consideration is given 
other dealers needing certain items not 
in their own stocks. 


hess 





Ad-Slogans on Office Awnings 


One more effective place for lumber 
yard advertising has been found. The 
Boise-Payette Lumber Co., Longmont, 
Colo., has placed two effective slogans on 
its office window awnings. One reads, 
“Build A Home First,” and the other, 
“Free Plan Service.” 
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The Retailer Is Purchasing 
Agent to the People 


What is a retailer, what does he do, and 
what is he good for ?—these are questions 
that the buying public is asking with in- 
creased interest, if not insistence, espe- 
cially since consumer co-operatives have 
come so prominently into the limelight as 
they have of late. 

Many definitions have been given, and 
many expositions of the functions of the 
retailer have been made, but perhaps none 
more comprehensive, and at the same time 
more succinct, has recently been formu- 
lated than is embodied in a paragraph 
which we are about to quote. This ap- 
pears in the first of a continuing series of 
merchandising editorials, sponsored by a 
leading Chicago department store, devoted 
to the discussion of merchandising and 
consumer trends, without attempting di- 
rect selling, or promotion of any particular 
lines or items of goods. In the initial 
editorial, introducing the series which is 
now running in the Chicago newspapers, 
there appeared the following statement of 
the place and function of the retail dis- 
tributor : 
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“The retailer has literally brought the 
world to your feet. It came about simply 
enough. As industry came to require 
selling agents everywhere, the people 
came to need purchasing agents who could 
assemble the best goods of all kinds from 
all places. The retailer had to come into 
existence to bridge the growing gap be- 
tween making and using. He passes most 
of the world’s goods from maker to user. 
He passes consumer tastes and prefer- 
ences from user to maker.” 

Within the framework of that definition 
there is plenty of room for the lumber re- 
tailer to expand and develop himself into 
a “great” retailer—great in the service he 
may render his community, even though 
it may be a relatively small and incon- 
spicuous one. To “assemble the best 
goods of all kinds from all places,” is in 
itself a field demanding wide knowledge 
and discriminating judgment. The good 
retailer of lumber and building materials 
will offer his trade only the best for the 
desired purpose, in every category. That 
does not necessarily mean the most ex- 
pensive, but it does mean the item or the 
material that is best adapted to the par- 


ticular use in view—the one that will give 


Over 5,000 Visitors Inspect Company's 


3eEMIDJI, Minn., June 29.—The public opening and “house- 
warming” of the thoroughly modern and well equipped plant of 
the Dickinson Lumber Co., located here, held Saturday, June 
20, was an event long to be remembered, over 5,000 visitors 
passing through the plant during the afternoon and evening. 
They found four general groups of buildings, classified as the 
saw-mill unit, planing-mill unit, retail unit (including the office, 
dry shed, garage and scale shed) and retail coal unit. The 
mill unit was constructed about a year and a half ago, while all 
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the other buildings have been completed within the last year— 
the present office building having been put into operation last fall. 

Asked by the AMERICAN LUMBERMAN to sum up in a few 
words the outstanding features of the plant, C. M. Dickinson 
said: “About all we can say is that as the outgrowth of our 
experience in the lumber business during the last thirty years 
we designed this plant to accomplish most with the least pos- 
sible effort.”’ 

This company is an important producer of northern pine 
lumber, besides carrying on a large retail business. Its re- 
sources of timber, especially white and Norway pine, are from 


sections that were not easily accessible by railroad and team 
haul in the early days, but which are now reached by truck. 
“By this manner of logging,” said Mr. Dickinson, “we are able 
to go back 100 miles; and have based our plant on having a 
timber supply in pine sufficient for a period of at least 15 years; 
in fact we have reason to think this operation can be continued 
longer than that, because of the selective cutting carried on by 
the Government, and also the forest reserves.” 

The mill is run entirely by electric power, which makes the 


operation very flexible. It cuts between 2,000,000 and 3,000,000 
feet a year, and has an annual capacity (one shift only) of 
about 5,000,000 feet. The mill is designed and run in accord- 
ance with the best manufacturing practice, along the same 
lines as the most efficient larger mills. The lumber is all end- 
trimmed and run out over a green chain where it is scaled and 
sorted as to species and grades, this being done by lumber 
graders of long experience, three of whom are employed. All 
species, grades. and sizes of lumber are piled separately, and a 
perpetual inventory is carried on all green stock in pile. This 
piled stock is all grade, date, and scale marked. 
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the purchaser the most lasting satisfaction, 
and the greatest value for his money. This 
is true not only of lumber but of all other 
materials entering into building that are 
handled by the average local merchant in 
these lines. 

To be a good retailer, in any line of 
merchandising, is to be a very useful fac- 
tor of a community. But few retailers 
may hope to attain the commercial stature 
of a Marshall Field—who sponsored the 
merchandising editorial that has been 
quoted—but all may have the satisfaction 
of purveying goods of real merit, sold at 
prices that are fair both to the dealer and 
the consumer. 





Urges Use of Bonus Money 
for Homes 


West Mempiis, ArK., June 29.— 
“Build With the Bonus,” urges the Wal- 
lin-Dickey & Rich Lumber Co., in a strik- 
ing appeal to the veterans, occupying a 
full page of advertising space in June 12 
issue of the Crittenden County Times. 
The entire advertisement is a close adap- 
tation of the original “Build With the 
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Bonus” message of the AMERICAN LuM- 
BERMAN, which appeared on front page 
of the issue of Feb. 1, 1936—this being, if 
not “The shot that was heard around the 
world,” at least the bugle blast that in- 
spired hundreds of lumber and building 
material dealers to “go after” the bonus 
business along aggressive lines mapped 
out by the AMERICAN LUMBERMAN and 
using the advertising and promotion “am- 
munition” planned and supplied by that 
journal. 

The Wallin-Dickey & Rich Lumber Co. 
is a strong, aggressive organization of 
lumber merchandisers, operating yards at 
Earle, West Memphis and Parkin, Ark., 
with headquarters at the first-named 
town. 


West A.Lis, WIs., June 29.—‘Five 
Years From Now What Will You Have 
to Show for Your Bonus?” asks the Wil- 
bur Lumber Co. in a large advertisement 
in a Milwaukee daily. It proceeds to 
point out that “If you want something 
really enduring for your money, some- 
thing more than memories of money that 
just trickled away, you'll invest your 
money in a home.” 
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Another Big Carload of Lumber 
Is Reported 


SEATTLE, WAsuH., June 27.—John D. 
Collins, of the John D. Collins Lumber 
Co., of this city, submits the following as 
a possible record breaker for freight in 
one carload of high-grade lumber. The 
car sold by John D. Collins Lumber Co. 
was shipped from the St. Paul & Tacoma 
Lumber Co. plant at Tacoma, Wash., to 
W.B. F. White, retail dealer at Richlands, 
Va. The car was Southern Pacific box 
car No. 69268, containing 75,121 feet of 
high-grade finished lumber. 

The gross weight was 153,280 pounds, 
tare was 61,800 pounds, and net weight 
91,480 pounds. The freight amounted to 
$658.66. It was a mixed car of Douglas 
fir and West Coast hemlock, containing 
moulding, drop siding, bevel siding, ceil- 
ing and finish. 

Being shipped from coast to coast by 
rail on the 72-cent freight rate this car 
is a good example of the effect of that rate 
in diverting lumber shipments from water 
to rail. Being high-grade finish lumber 


New Manufacturing and Retailing Plant 


One line of endeavor has been the elimination of all waste 
refuse, by converting the mill refuse into something useful and 
thus finding a market for it. Most of the shavings are baled and 
shipped to different markets, some to Chicago, and some to 
points nearer. The sawdust is sold during the late winter 
months for packing ice, shipping out to North Dakota, and for 
use as fuel in certain local establishments. Slabs and edgings 
also are used for fuel wood locally, as well as being shipped 
out in carload lots, while end-trim pieces of less than 4-foot 
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length are sold locally as trim material. Efficient management 
and utilization of all waste products naturally reduces the cost 
of operation, and enables the company to market to advantage 
the less expensive species of wood, some of which grow in 
abundance in this part of the State. More than 40 persons are 
employed in the plant, representing a sizable payroll, in addition 
to which more than $60,000 a year is paid to farmers of this 
region for logs and rough lumber. The company carries on 
some logging itself but the bulk of its raw material is purchased, 
including logs from a considerable area, as already stated, and 
rough lumber from small rural mills. 


Reverting to the recent “open house’”—which Mr. Dickinson 
considers to have been a very successful affair, both in point of 
large attendance and interest manifested, giving a very good 
prospect list for later follow-up—the retail unit was on dress 
parade, display booths having been set up in the dry shed 
wherein were shown various products and specialties handled 
by the Dickinson firm. Souvenirs and refreshments were 
available to visitors, and another attraction thoroughly enjoyed 
was the free launch ride which the company was able to offer 










because its plant is located within 200 feet of Lake Bemidji. 

Free ice cream was served, and in that connection Mr. Dick- 
inson offered a suggestion which should be of value to other 
dealers planning similar affairs. After remarking that 110 
gallons of ice cream were served, and 4,100 cones used, he added : 
“Incidentally, I would suggest to anyone putting on an event 
of this kind, and serving ice cream, that it is advisable to serve 
the children separately from the adults. A place should be 
provided for serving the children, off to one side where they 
will not congest the space in which the exhibits are being 
shown.” 





30 


it was important that this material reach 
the customer as loaded by the manufac- 
turer without rehandling, going from the 
mill direct to the customer’s yard just as 
it was loaded, insuring prompt delivery 
and first-class condition. The car left the 


mill June 18. 


Commenting upon a big carload ship- 
ment mentioned recently in this depart- 
ment, our West Coast staff representative 
writes : 

“In his letter printed on page 26 of the 
June 20 issue of the AMERICAN LUMBER- 
MAN, N. B. Herrick, of the Herrick Lum- 
ber Co. (Inc.), Rochester, N. Y., raises 
the question of whether the carload ship- 
ment which he described in the item re- 
ferred to might not be considered a record. 

“It is, of course, somewhat hard to 
establish just what rules would govern 
in determining whether or not a carload 
is the largest on record. The car described 
in Mr. Herrick’s letter contained 111,667 
feet of %4-inch by 5-inch red cedar siding. 
It is to be noted that %4-inch by 5-inch 
red cedar siding is really on basis of sur- 
face measurement, and 100,000 feet to 
the car is not an unusual load for that 
item. The weight of this carload of cedar 
siding was given as 69,360 pounds, while 
the carload sold by the John D. Collins 
Lumber Co., Seattle, and shipped from the 
St. Paul & Tacoma Lumber Co. plant at 
Tacoma, Wash., (described in the story 
just preceding this one) had net weight of 
91,480 feet. On the other hand, if one 
were to consider weight solely, a gondola 
car with 60,000 feet of lumber may be 
carrying more pounds, because the stock 
is not dressed down as much as the fin- 
ished lumber, nor has it been seasoned to 
equal dryness.” 

—_—_e— 


An Old-Time Lumber "Ad" Is 
Brought to Light 
ILL., 


SPRINGFIELD, June 29.—As a fea- 


ture of its mammoth Centennial edition 
of Sunday, June 28, the Illinois State 
Register reproduced in facsimile the 


classified ad page of its issue of June 28, 
1855, on which appeared an advertise- 
ment of Vredenburgh & Co., which is still 
one of the leading business concerns of 
the city in its line, being now styled the 
Peter Vredenburgh Lumber Co. The old- 
time announcement of this pioneer firm, 
as originally printed, ran as follows: 


VREDENBURGH & CO. 

Desire to call attention to their stock of 
LUMBER, SHINGLES, LATH, LIME, 
Cement, Plaster, Doors, Sash, &c., &c., 

On the corner of Madison and Third Streets, 
one Block north of the Chicago 
& St. Louis R. R. Depot. 

Where can be found a full assortment of 
Dry, Clear, Dressed and Un- 
Dressed Lumber 
of all thicknesses, and Stock Boards of all 
lengths, and a large lot of Fencing, and every 
size of Joist, Scantling and Framing Timbers. 


It will be observed that even 81 years 
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ago the desirability of “dry” lumber was 
recognized, and that the founders of the 
Vredenburgh company stressed that attri- 
bute of good building lumber in their ad- 
vertising. 


Boys Embody Modern Ideas 
in Miniature Models 


PorTLAND, OrE., June 27.—The Better 
Homes Exposition held here the early 
part of June in the auditorium of Meier 
& Frank’s large department store audi- 
torium attracted thousands of visitors, 
who were deeply impressed with the fine 
workmanship and modern ideas of school 
children who had constructed the large 
collection of miniature model dwellings 
on display. 

Without exception, every one of these 
exhibits showed clearly defined planning 
and architecture, painstaking working out 
of details, and a fine conception of mod- 
ern conveniences in living. 

First award went to Frank S. Roberts, 
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Southwestern Yards Are in Van 
of Progress 


OKLAHOMA City, OKLA., June 29.— 
The eyes of the country—indeed of the 
world—are upon the great Southwest, 
the wonders and vast resources of which 
are being noted for the first time by thou- 
sands of visitors attracted by the Texas 
Centennial Exposition. In line with the 
spirit of advance and improvement that 
is in the air, many Oklahoma and Texas 
lumber concerns are improving their prop- 
erties and enlarging their facilities. 

In the front rank of these progressive 
concerns is the William P. Carey Lumber 
Co., operating lumber stores in Texas, 
with headquarters in this city. This com- 
pany is painting and otherwise improving 
all its stores at the following Texas 
towns: Abilene, Ballinger, Brady, Brown- 
wood, Buckholts, Cameron, Melvin, Me- 
nard and Rochelle. At Melvin the office 
has been remodeled and space added to 





This miniature model home won first award and sweepstakes at the Better Homes 
Exposition held in Portland, Ore., in the early part of June 


a Benson Polytechnic student. The award 
of $50 was augmented by $15 for the 
best architecture. 

Second award of $20 and $10 for the 
best landscape, went to Stanley Hauser, 
also a Benson Polytechnic student. 

Third award, $25 for a house built of 
wood, went to Melburn Carpenter, of the 
Roosevelt high school. This model was 
sheeted with miniature shingles. 

The exhibit was sponsored by the Port- 
land Federation of Women’s Organiza- 
tions, through its housing and planning 
division, in co-operation with the Federal 
Housing Administration. 

An attractive feature, in connection, 
was the Better Homes Poster Exhibit, 
also work of high school students. 

Mrs. Robert Dillard was chairman of 
the committee which had charge of all the 
details. Celeste L. Harris, editor of “A 
Guide to Better Homes,” the official 
booklet describing the aims and purposes 
of the whole project, and containing many 
valuable articles dealing with homes and 
housing facilities, and many others, 
worked untiringly with the committee. 


permit merchandising of builders’ hard- 
ware, 

Carey, Lombard, Young & Co., oper- 
ating lumber stores in Oklahoma, also 
are painting all their yard buildings at 
Blanchard, Marietta, Norman, Oklahoma 
City, Paoli, Pauls Valley, Sulphur, Tish- 
omingo, Washington and Wynnewood— 
all in the State of Oklahoma. Besides 
painting and other incidental improve- 
ments, the office and shed at Sulphur are 
to be rebuilt, and at Pauls Valley a new 
shed and fence have been installed. 

While the William P. Carey Lumber 
Co. and Carey, Lombard, Young & Co. 
are separate concerns, both are headed, 
as president, by Charles D. Carey, and 
both have their general offices at 19 N. W. 
16th Street, Oklahoma City. In addition 
to painting, all lumber sheds and other 
buildings, offices, roofs and fences, belong- 
ing to both companies, that require re- 
pairs or other attention, are being put in 
first-class order. 

_—_—S— 


LarGE quantities of calabash and French briar- 
wood are used for making pipes. 
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“A FORTUNE! 
--Who Wants a Fortune?” 


Through the courtesy of M. B. McLeod, gen- 
eral manager of the Arkansas Lumber Co., 
Camden, Ark., the AMERICAN LUMBERMAN has 
received a copy of the Centennial Edition of the 
Arkansas Gazette, published at Little Rock. 
This is one of the most elaborate and complete 
editions ever produced by a daily paper, and 
in a unique and interesting way presents a run- 
ning history of Arkansas for one hundred 
years, this section being carried under the head- 
ing “Arkansas Annals 1836-1936.” In connec- 
tion with these outstanding historical notes, ex- 
tracts are printed from old papers, and in look- 
ing over these one has attracted attention, 
which it is believed will be of special interest 
to readers of the AMERICAN LUMBERMAN. This 
is an advertisement published Aug. 3, 1848, 
offering “A Couple of Grist and Sawmills” for 
sale. The unique thing about this ad is the 
heading and the statement in the first para- 
graph. The heading is “A Fortune!—Who 
Wants a Fortune?” The statement is then 
made that the owners “having amassed a com- 
fortable fortune are now disposed to retire from 
the business to enjoy the fruits of their indus- 
try and enterprise and to allow others a chance 
at the good wheel of fortune.” This ad com- 
plete reads as follows: 

The undersigned having, within the last 
few years, erected, and continued in success- 
ful operation, a couple of GRIST AND SAW 
MILLS, and thereby amassed a comfortable 
fortune, are now disposed to retire from the 
business, to enjoy the fruits of their indus- 
try and enterprise, and to allow others a 
chance at the good wheel of fortune. 

These two mills—one driven by steam and 
the other by water power, and a mile apart— 
are located in the western part of Pope 
County, within a mile and a half of the 
Johnson County line, in the midst of an in- 
exhaustible pine forest—the largest and best 
pinery in the western country. 

Immediately surrounding this forest, are 
situate a large number of the most flourish- 
ing and best managed farms to be found in 
the State; the owners of which, in conse- 
quence of the establishment of these mills, 
and the superior flour they produce, con- 
tinue annually to enlarge their crops of 
wheat. The barrel flour shipped from these 
mills uniformly commands higher prices, in 
consequence of its superior quality, than the 
choicest Cincinnati brands. This is often 
tested in the Little Rock market. 

These mills are situate two miles north of 
the Arkansas River—to which there is a 
good road;.14 miles from Dover, the county 
seat of Pope; twelve miles from Norristown, 
on the Arkansas, in the same county; and 
fourteen miles from Clarksville, the county 
seat of Johnson. 

Both mills are in good running order, but, 
for want of water, the steam mill is the only 
one now in operation. 

The steam mill cuts 4000 feet of lumber in 
daylight, or 7000 feet in twenty-four hours. 
It is furnished with two run of stones—one 
a French burr, 48 inches in diameter, and the 
other a 42-inch Saline—and is capable of 
screening, grinding, cooling and bolting 
twelve bushels of wheat, and grinding twen- 
ty-seven bushels of corn, per hour. 

The water mill is only two years old, runs 
from six to nine months in the year, and is 
furnished with one run of 48-inch French 
burr stones. It saws from 7000 to 8000 feet 
of lumber in twenty-four hours, and grinds 
thirty-five bushels of corn into fine meal, or 
screens, grinds and bolts fifteen bushels of 
wheat, per hour. 

The two mills, when in complete operation, 
with full sets of hands, are capable of turn- 
ing out, every twenty-four hours, 15,000 feet 
of choice lumber, and of grinding 650 bush- 
els of corn, and 560 bushels of wheat! | 

During the summer and fall seasons, when 
the water-courses are usually low, the farm- 
ers residing at distances of three or four 
days’ journey, bring their grain to this steam 
mill, to be ground. 


The boat and lumber yard is on Piney 
Creek, about three-quarters of a mile above 
its junction with the Arkansas River, a mile 
and a half from the steam, and half a mile 
from the water, mill. There has already been 
one steam-boat built at this yard, besides 
numerous smaller crafts. The site of this 
boat-yard is well calculated for carrying on 
the building of steam and other boats on an 
almost unlimited scale. 

The dwelling-houses on the premises are 
spacious and comfortable, and surrounded 
with every convenience that such an estab- 
lishment requires, some of which are: two 
wells of pure free-stone water, two springs 
(one a chalybeate), a smoke-house, milk- 
house, corn-cribs, stables, yards ete. Also, a 
store-house, and a blacksmiths’ shop and a 
carpenters’ shop, each furnished with double 
sets of tools. 

There are 360 acres of land belonging to 
the premises. On it are four large lumber 
wagons, two sets of timber wheels, ten yoke 
of oxen, fifty head of choice cattle, and a 
large stock of blooded hogs, all of which will 


31 


be sold with the premises, if desired. 

We also have on hand, and for sale, five full 
sets of saw-mill irons; one steam engine, of 
about 40-horse power; and a surplus of 200,- 
000 feet of choice pine lumber, in stacks, at 
the mills. 

The coexisting advantages of the location 
of these mills are too numerous to be in- 
serted in an advertisement. Any persons, 
therefore, desiring to purchase, or wishing 
further information, are invited to visit them 
in person, or communicate with the proprie- 
tors, by mail, addressed to Scotia, Pope 
County, Arkansas. 

A. & A. CLARK. 

Pope County, Ark., Aug. 3, 1848. 13-13 w. 

The Cincinnati “Inquirer,” and “Missouri 
Republican,” St. Louis, will please to give the 
above twelve weekly insertions, and send 
their bills to the “Arkansas State Democrat” 
office, for payment, and also send their re- 
spective papers containing the advertisement. 

In presenting this history of Arkansas for 
one hundred vears, together with the many in- 
teresting articles in addition to this that are 
contained in the issue, the Arkansas Gazette has 
rendered a real service to its State and has 
done much to attract attention to the wonder- 
ful resources and possibilities of Arkansas. 

This is of especial interest to lumbermen be- 
cause of the important place in the great lumber 
industry that has been and continues to be oc- 
cupied by the State of Arkansas. 


Entire Harbor Enthusiastically Welcomes 
New Plywood Mill on Opening Day 


ABERDEEN, WASH., June 27.—Seldom does a 
new industry receive such a royal welcome from 
the citizens of its community as that tendered 
the new plywood mill of the West Coast Ply- 
wood Co. which began operations in Aberdeen 
on June 18. The new mill, built in record-break- 
ing time, and embodying the newest and finest 
features of modern mill construction and equip- 
ment, was formally opened with dedicatory 
ceremonies on that day. The program included 
the mayors of Aberdeen and Hoquiam, the offi- 
cials of the chambers of commerce of both 
cities, officials and members of the company, 
and other prominent citizens of Harbor com- 
munities. To former Senator Alex Polson, 
pioneer logging and lumber operator of the 
Northwest, was given the honor of pressing the 
switch which turned on the electricity and 
started the plant in operation. Following the 
program the guests were taken on a tour of 
the mill. 

The West Coast Plywood Co. is composed 
of men well known in the Northwest~ lumber 
and plywood industries. The president and 
general manager, A. R. Wuest, and vice presi- 
dent and co-founder, A. R. Welch, are both 
pioneers in the manufacture of plywood and 
enthusiastic believers in the expanding field 
for that product. That they are men of vision 
and enterprise is shown by the manner in 
which the big new plant was planned and built 
with unprecedented speed and efficiency. It was 
exactly forty days from the day the first piling 
was driven for the foundation, that the dedica- 
tion was held and the mill placed in operation. 
Messrs. Wuest and Welch, anxious to begin 
production as soon as possible, laid down a con- 
struction schedule that seemed impossible, but 
with complete co-operation of contractors, work- 
men and firms supplying equipment and ma- 
chines, the impossible was achieved and this 
mill, one of the largest single units ever built 
in the plywood industry, began operations with- 
in forty days from the start. And it was by 
no means hasty construction. The best of work- 
manship was demanded throughout and every 
device for safety of workmen, for efficiency of 
operation and durability was employed. So 
rapid was the work, according to one reporter, 
that the “construction log,” begun with the 
idea of recording what was expected to be a 
record-breaking job, fell so far behind that it 


had to be given up. It would have required 
many pages daily to record adequately the vast 
amount of work accomplished. 

The plant embodies some features new to the 
Northwest. Among these are the lighting sys- 
tem, the central power control plant, the over- 
hanging deck construction, sheltering the boom, 
with floating walks in the boom, an entirely 
new idea in mill construction which is highly 
appreciated by the boom workmen, and the 
“wni-wall” construction used in the plywood in- 
terior finish of the office. 


The new industry is purely a Harbor-owned, 
managed and manned affair. By employing 
local men and materials wherever possible and 
by affording permanent jobs to local workmen, 
it has assured itself of the utmost co-operation 
by the citizenry. The Aberdeen Daily World 
expressed this friendly spirit held by the entire 
industrial community by issuing a fourteen-page 
supplement wholly devoted to the new enter- 
prise on June 17, the day before the opening. 
Every feature of the new plant was given pub- 
licity and a glowing tribute to the organizers 
and officials, together with many pictures of 
plant and personnel made this a_ splendid 
souvenir edition of an enterprising newspaper. 
Business men throughout Grays Harbor placed 
advertisements in this special section, each ex- 
pressing hearty congratulations and welcome to 
the new industry and its operators. 


The mill has a capacity of 80,000,000 feet of 
plywood yearly—Douglas fir, Philippine ma- 
hogany, spruce, hemlock and ribbon-grain ma- 
hogany—in sizes up to 72 by 144 inches. The 
mill is on a two-shift basis, each shift working 
forty hours a week. H. Bruce Wiscomb has been 
appointed sales manager with headquarters in 
Chicago, and sales offices have also been opened 
in Dallas, Tex., with Frank B. Cole in charge, 
and Kansas City, Mo., with Harold Nelson as 
manager. 





THERE 1S no better investment for a home, 
especially in spring and summer than a good 
stepladder or step stool. There are so many 
places a housewife wants to reach at house clean- 
ing and decorating time that many accidents 
are caused by using rickety tables and make- 
shift ladders, more than by almost any other 
household source. 
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THE FARM LUMBER MARKET 


A study of farm buildings was con- 
ducted during 1933 and 1934 in some 
thirty representative counties distributed 
through the country, as part of a Survey 
of National Timber Resources and Re- 
quirements upon which the Forest Serv- 
ice is engaged. The report of this study 
gives, for every tenth farm in each coun- 
ty, dimensions of all buildings; type of 
construction; condition of foundation, 


By FRANK J. HALLAUER 


Principal Engineer, Forest Service, U. S. 
Department of Agriculture 





walls and roofs; and the improvements 
made during the last five years, where 
data could be had. Although final analy- 
sis of the data has not been completed, 
general estimates can be given. This infor- 
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Photographs from the Forest Service survey of lumber requirements on the farm. 
Taken at random, they represent as nearly as possible a running picture of the actual 
condition of farm buildings. Need for repairs is not apparent in every case, but the 
condition of the roof may indicate extent of neglect. These farms are not in a high 
class farm region, but the status of repairs is relatively much the same everywhere 


mation has timely interest, inasmuch as 
the increase in farm incomes is releasing 
a pent-up demand for lumber. 


Average Farm Uses 400 Feet a Year 


Summarized reports on lumber used on 
the farms during the five years from 1930 
to 1934, inclusive, show a per farm aver- 
age of approximately 400 board feet. The 
figure, of course, varied for individual 
farms, but the variations as between re- 
gions was not what might have been ex- 
pected. For example, the average of 400 
board feet holds for both the South and 
the North, although the 1930 value of 
buildings per farm in the former was 
only $900, compared with $3,300 in the 
latter. One explanation for this might be 
that the buildings in the North are of 
better construction, and consequently af- 
ford a greater flexibility in the necessity 
for repairs, which may be postponed dur- 
ing unfavorable times, or in favor of more 
urgent expenditures, or to permit pur- 
chase of such matters of choice as a new 
automobile. Another explanation is the 
noticeable tendency to continue use of 
lumber at more nearly the normal on 
southern farms where the lumber is a 
local product. 


But 1,000 Feet a Year Is Needed 


In contrast with the apparent actual 
use of 400 board feet of lumber per farm 
yearly over the past half decade, there is 
an estimated normal need of approximate- 
ly 1,000 board feet per farm yearly. This 
estimated normal need is computed by 
applying a depreciation factor of 2% per- 
cent to the lumber in existing farm build- 
ings, and includes both repair and re- 
placement. If repair and upkeep are ne- 
glected, then replacement rate increases, 
and vice versa, so that the two factors 
tend to balance. ‘ 

As a base against which to apply the 
2% percent, the survey of sample coun- 
ties obtained data on the actual lumber 
content of the buildings. Thus it was 
possible to compute depreciation in terms 
of a fixed base, rather than upon value of 
buildings, which is variable; and the ne- 
cessity was avoided of converting dollars 
in depreciation to board feet of lumber. 
The normal annual lumber requirements 
per farm are found to be much larger than 
reported consumption during recent years, 
as shown by the following figures on feet 
of lumber per farm annually for North 
and South: 

North South 
As reported for 1930-34.. 400 400 
Estimated normal ....... 1,300 800 


Pent-up Demand for Billions of Feet 


Inasmuch as these two regions repre- 
sent such a large proportion of all farms, 
these data indicate that for the Nation as 
a whole the annual farm lumber market 
for repair and replacement might normal- 
ly be 2% times what it was during the 
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1930 to 1934 period. For 6% million 
farms, lumber used annually for the last 
five years was approximately 2.6 billion 
board feet, compared with the estimated 
normal use of 6% billion board feet. If 
the delinquency can be so considered, it 
constitutes at present a pent-up demand 
of something like 3,000 board feet per 
farm, or over 19 billion board feet for 
6% million farms. 

This estimate of pent-up need should 
not be confused with a probable farm 


AMERICAN LUMBERMAN 


lumber market. There can be little likeli- 
hood of such a need being satisfied im- 
mediately. Conversion of this need into 
an actual demand will depend upon eco- 
nomic conditions, and would in any event 
require time. It does, however, suggest 
a consumer pressure that might, under 
favorable conditions, carry demand for 
lumber on the farm considerably beyond 
the normal for a number of years. With 
needed maintenance below normal for 
over five years, repair and replacement 


Unusual Feature Embodied 


A unique idea embodied in the de- 
sign and construction of the store and 
warehouse building of Cecil Rhyne & 
Co., lumber and building material 
dealer at Marianna, I*la., seems worthy 
of illustration and description. Mr. 
Rhyne tells us that the idea is original, 
and that he has never seen anything 


the highway and contemplates extend- 
ing the display the entire width of the 
lot. It will be noted that the front of 
the building is composed of a series of 
doors; which in the upper photograph 
are shown closed and in the lower one 
are shown open. These doors are 9x8 
feet, and are constructed with light 
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cannot long be held at low level, and an 
increasing farm income should have its 
effect. 

The accompanying photographs give a 
running picture of the condition of farm 
buildings in one sample county. 





Forest propucts ranked tenth in the big ten 
of farm crops, being surpassed in value only by 
cotton, wheat, truck crops, tobacco, fruits and 
nuts, potatoes, corn and hay. Farm woodlots 
pay their owners nearly $63,000,000 a year. 


in Yard Front 


open or close, and lock, the 200-foot 
front. When lowered, the bolts in the 
bottoms of the doors fit into iron-bound 
slots in the floor, holding them securely 
in position. 

The building has a flat built-up roof 
that extends back over the warehouse 
space, and in the rear of the lot is the 





This picture shows 
the unique front of 
the store and ware- 
house building of 





like it worked out in any other yard 
building, or talked to anyone who has. 

The building, the front of which is 
shown in the accompanying pictures, 
is now about 200 feet long, but the 
company owns 500 feet of frontage on 





Showing the front or 
marquee of the 
store of Cecil Rhyne 
& Co., 
Fla., “opened up" 


for business, as ex- 


Marianna, 


plained in accom- 


panying story aaa 





mortised and tenoned frames covered 
with %-inch plywood. The doors are 
hinged at the top, and when up, they 
form the ceiling of the marquee in 
front of the display space. It takes 
two men only about seven minutes to 
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Cecil Rhyne & Co., 

at Marianna, Fla., 

as it appears when 

closed down for the 
night 





company’s mill and woodwork factory, 
with 100 feet clear space between. The 
entire site is on East LaFayette Street, 
Marianna, where all highway traffic 
between Pensacola and Jacksonville 
has to pass. 
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Demonstration House 
Attracts Many Inter- 
ested Visitors 


SPOKANE, WASH., June 27.—Well meriting 
mention and illustration as an outstanding ex- 
ample of good home construction, and the use 
of quality materials, is the Spokane House, 
sponsored by the Exchange Lumber & Manu- 
facturing Co., of this city, and a group of other 
concerns interested in promoting home building. 
This house was opened to the public for several 
weeks last spring. The photograph here repro- 
duced is unusual in that it was taken at night, 
and the floodlighting emphasizes the attractive 
treatment of the exterior. 

“So far as we know,” said H. A. Shaw, sec- 
retary of the above company, to the AMERICAN 
LUMBERMAN, “this house was unique in that 
it was designed to be educational rather than 
merely a model home, although as it developed 
there were plenty of people who were interested 
in the plan itself. The house was a success 
from the standpoint of attendance and interest 
shown; in fact, it has accomplished the results 
aimed for, the chief desire being that its con- 
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Night view showing un- 
usual treatment of ex- 
terior of Spokane House, 
recently opened to pub- 
lic as a demonstration of 


good construction 





veniences might stimulate fresh ideas in the 
building of pleasant homes in the community.” 

Set on a lot at South 2028 Oneida Place the 
supervising architects, Whitehouse & Price, de- 
signed a residence to fit the unusual contour 
of the lot which is much higher in front, on 
the street level, than at the rear. 
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materials selected 


The construction 
from the large storage stock of the Exchange 


were 


Lumber & Manufacturing Co., the lumber par- 
ticularly being chosen for its quality and perfect 
seasoning, while the dozen or more co-operat- 
ing firms supplied the best from their stocks 
in the way of equipment and furnishings. 








Ariz., June 29.—This 


COOoLIDGE, 
might be guessed from the name, is quite new. 
Located in the rich irrigated district of the Salt 
River Valley, it has enjoyed prosperity from 


town, as 


the start, but has 
place in 1936. 

Said the manager of the P. W. Hamilton 
Lumber Co.: “While both of the local yards 
have done a good business in supplying building 
materials, the demand for houses still exceeds 
the supply, and many people are living in tents 
until more permanent homes can be completed.” 

The Hamilton yard buildings present an at- 
tractive appearance, being painted brown with 
white trimmings, and set in a grove of tamerisks, 
a tree particularly adapted to withstand the 
desert sun. 

Several miles from Coolidge are the Casa 
Grande ruins, oldest known habitation of man 
in the United States. The pueblo, now Govern- 
ment property and protected from the elements 
by a steel roof, was built by an extinct tribe, 
supposed to be the forefathers of the modern 
Pima Indians inhabiting this district. The 
buildings are thought to have been erected about 
600 years ago, though first authentic account 
appears in the journal of a French priest who 
visited them in 1690, Even at that remote date 
they were uninhabited, and the Indians in the 
vicinity knew nothing of the builders. The 
buildings were made of cleachy, a native earth, 
somewhat resembling adobe, but rich in lime 
and of a more enduring character. They form 
a huge rectangle, and within the walled en- 
closure are the ruins of many one, two and 


been a particularly busy 


| Building 





View of the Casa Grande 
ruins, Coolidge, 
Ariz. Among the earliest 
human dwellings in the 
United States 


near 





three room dwellings. The largest building 
(protected by the steel roof) is a three-story 
tower, supposed to have been used primarily 
as a watch tower, as from its top one can see 
for miles in every direction. 

Of special interest are some of the timbers 
taken from the ruins and preserved in the 
museum on the reservation. These ceiling and 
floor beams are of pine. Since there are no 
large trees within sixty miles of Coolidge, those 
from which these were cut must have been 
felled in central Arizona, floated down the river, 
and conveyed overland six miles to the site. 

In Casa Grande, a new town about 12 miles 





General view of the P. W. Hamilton Lumber Co. 


Reported Lively 


in Southern Arizona 


from the ruins, there is not a vacant house or 
store. Said the manager of the P. W. Hamil- 
ton Lumber Co., at Coolidge: “Like Coolidge, 
Casa Grande, in the midst of the rich grazing 
and agricultural irrigated district, is ‘full up.’ 
Several government projects are in operation 
here, and 100 new families have moved in dur- 
ing the course of the year. Is southern Ari- 
zona blue? Not so you could notice it. And 
we look for even further increased building in 
the last half of this year.’ 


Prices Offered for Ties Raised 
by Railroad 


Conway, Ark., June 29.—The Southern Tie 
Co., of Poplar Bluff, Mo., cross-tie contractors 
for the local territory for the Missouri Pacific, 
has announced increases of 10 cents each in 
prices offered for ties on the railroad right-of- 
way. The prices are the highest offered in 
four or five years, it was said. The Southern 
company is offering 60 cents each for best grade 
white oak, 55 cents for best grade red oak, and 





45 cents for pine cross ties. 


yard at Coolidge, Ariz. 
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Hold Bonds if Can—lf Not, 
Build, Buy, Modernize 


Wasuincton, D. C., June 29.—The opportu- 
nities and advantages offered by the lending 
provisions of the National Housing Act are 


% being called to attention of the veterans by the 


Federal Housing Administration, in connection 
with the recently distributed bonus. An attrac- 
tive poster, to be put up in the meeting places 
of all local posts of the American Legion, Vet- 
erns of Foreign Wars and Disabled American 
Veterans, advises the former service men to 
hold their bonds if they can; but if they do cash 
them, to invest the proceeds in homes of their 
own, either through building, buying or re- 
It is pointed out that up to $2,000 
for modernization can be borrowed, the loan to 
be paid monthly in from one to five years, or 


| for building and refinancing, as much as 80 per- 
) cent of the value of the home can be borrowed 
on an FHA insured mortgage, with twenty 


years to pay, in monthly installments. Each 
post also is being supplied with literature for 
distribution to the veterans showing attractive 


* plans and designs for moderately priced homes, 


within reach of many of the veterans through 
their bonuses supplemented by FHA loans, 


'Carpenters Scarce in Califor- 


nia, Get 20 Percent Pay Boost 


San Francisco, CAuir., June 27.—Further 
evidence of the shortage of skilled workers in 
the State was revealed recently when calls for 
32 journeymen carpenters were going unfilled 
in northern California. Shortage of carpen- 
ters threatened delay on the Golden Gate 
Bridge, and the board of bridge directors 
granted the request of contractors that the 
three-and-a-half year residence requirement gov- 
erning employment on the structure be relaxed 
until the shortage ceases. 

Effective July 1, wage scales in the San 
Francisco building trades were to be increased 
approximately 20 percent on the basis of im- 
partial Wage Board finding, according to the 
Industrial Association of San Francisco. In 
addition to the wage increase, the board recom- 
mended an 8-hour day, 5-day week for the 


| building trades, and explained that the wage 





scales were arrived at by bringing allied trades 
into proper relation with the $9-per-day scale 
given carpenters in January. 





More B & L Money Goes Into 
New Construction 


Continuing their month to month rise in vol- 
ume of new construction lending, the savings, 
building and loan associations in May disbursed 
$27,812,000 for new one-family and two-family 
homes, the United States Building & Loan 
League reports. This is a 12 percent increase 
over April construction loans, and a 94 percent 
increase over May, 1935. 

This type of credit expansion, conspicuous 
in recovery because of its contribution to build- 
ing trades employment, constituted more than 
a fourth of all advances made by the associations 
throughout the country in May. The May loan 
total represented a 60 percent increase in sav- 
ings, building and loan activity over the like 
period of last year. Morton Bodfish, executive 
vice president of the League, points out that 
many of the purchase loans have made possible 
the transfer of newly-built homes from opera- 
tive builders to the families which are the ulti- 
mate consumers, and thus have encouraged 
home building. Hundreds of the homes financed 
by this group of local lending institutions are 
not even counted in the standard statistics on 
construction, he says, because of their location 
in the smaller towns, or because they are built 
by the small type of contractor who puts up 
only three or four houses a year even in times 
of normai business. 

The breakdown of May lending activities, ac- 
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cording to purposes for which loans were 
granted, is given by the United States League 
as follows: 


Estimated May 
loans made by 


all associations Percent 
in the United °o 
States Purpose of Loans Total 
$ 27,812,000 New construction 26.2 
9,045,000 Repair and modern- 
ization 8.5 
31,652,000 Home purchase 29.0 
26,641,000 Refinancing 25.0 
11,148,000 Other purposes 11.3 


$106,298,000 


Finds SPA _ Exhibition 
Home a Sales Aid 


Datias, TEx., June 29.—The first dealer 
representative to take advantage of the op- 
portunity opened the Southern Pine Asso- 
ciation, to make the southern pine exhibit 
home at the Texas Centennial Exposition a 
medium for aiding in the sale of lumber- 
built homes, was J. H. Carpenter, of the 
Buell Lumber & Manufacturing Co., of 
Dallas. Mr. Carpenter has been well 
pleased with the results, and said: 

It required only a few minutes’ time talk- 
ing with visitors to the model home for me 
to grasp the importance, to the dealers, of 
this demonstration house in selling homes. 
This Southern Pine home in my opinion pro- 
vides the most effective means of placing 
before the building public information that 
will educate in the use of quality lumber and 
correct construction. 


As the result of a plan worked out by 
S. P. Deas, of the Southern Pine Associa- 
tion’s trade promotion department, and 
John S. Wyatt, secretary of the Dallas Re- 
tail Lumber Dealers’ Association, a sched- 
ule has been arranged whereby a represen- 
tative of some local dealer will spend several 
hours each day at the Southern Pine home, 
answering questions of visitors concerning 
lumber grades, prices, uses, construction de- 
tails etc., and getting acquainted with pros- 
pective home builders, scores of whom daily 
are visiting the model home to get ideas 
on home building. 





Dealer 





Why Save Labor on Windows 
of Make-Work Project? 


JACKSONVILLE, FLa., June 29.—Efforts to se- 
cure the use of wooden windows, in the Dur- 
keeville low-cost housing project, which ap- 
parently met with failure recently when con- 
tract was awarded with steel windows specified, 
may yet succeed, Secretary T. M. True, of 
Southern Cypress Manufacturers’ Association, 
indicated at his office here today. The reason 
assigned for use of the steel windows in this 
project was a differential of $3,700 in price, 
Mr. True was advised. The cypress official 
called attention to the fact that the use of first 
class wooden windows was under consideration, 
whereas, he said, the steel product was a low- 
cost type not calculated to stand up in this 
climate. 


Florida manufacturers have protested vigor- 
ously, Mr. True said, and have enlisted the aid 
of Gov. Dave Sholtz, United States Senator 
Scott M. Loftin, and Florida’s representatives, 
in presenting their case to Secretary Ickes, with 
a view to having the specifications changed, on 
the grounds that Florida products should be 
given preference. 

Mr. True, in this connection, called attention 
to the fact that the principal factor in creating 
the differential, was the added labor necessary 
in fabricating the wooden windows. The 
“creation” of this added labor, he felt, was 
exactly in line with the objectives of this and 
other Federal projects, and should offset any 
economy-plea arguments favoring the steel 
product. Contract on this project was awarded 
H. S. Baird, of Jacksonville. 





eM Yalot UY E A 
FOR SHEATHIITIG 
ROOF BOARDS 
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Hundreds of Dealers are selling Roof- 
ers for roof boards, sheathing, sub- 
flooring, etc. Roofers made by this 
group of manufacturers are sure to 
satisfy—and will bring you the best 
margin of profit. 


These Companies can furnish stock 
dipped to prevent stain, kiln dried 
or air dried Roofers, long leaf Deck- 
ing and other lumber items. Roofers 
are supplied S4S, S2S&CM or Ship- 
lap in 34” or 25/32” on special order. - 






These Companies all belong to the 
Roofer Manufacturers Ass'n—comply 
with its rules and regulations—and 
stand behind their products. Your 
Wholesaler can supply Roofers man- 
ufactured by these leading producers. 


H. Dixon Smith, Inc. 


Roofers from “‘ The Wood Universal *’ 
Columbus, Ga. 


Bell Lumber Company 


Manufacturers High Grade Roofers 
Richland, Ga. 


The King Lumber Co. 


Roofers and Kiln Dried Finish 
Cuthbert, Ga. 


Leon Clancy Company 


Careful manufacture and prompt shipments 


Pavo, Ga. 


Johns -Carroll Lumber Co. 


Can supply Lignasan dipped stock 
Hurtsboro, Ala. 


Jones Lumber Company 
Roofers, Railroad Decking and Siding 


King & Thurston, 


Short Leaf Roofers--Long Leaf Decking 
Thomaston, Ga. 


Jeffreys-McElrath Mfg. Co. 


Mfrs. Roofers, Lumber and Box Shooks 
Macon, Ga. 


Mills Lumber Co. of Ga., Inc. 


Mfrs. Pine Lumber -- Roofers a Specialty 
Ga. 
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Sales Congress Urges--- 


CO-OPERATIVE EFFORT FOR MARKET 
STABILIZATION, WOOD PROMOTION 


CLEVELAND, Onto, June 27.—The National 
Forest Products Sales Congress, convened by 
the National Association of Commission Lumber 
Salesmen and including representatives of manu- 
facturers, was held at the Cleveland Hotel here 
June 24 to 26. The three day session had been 
divided into two sections, Wednesday and 
Tlyirsday being devoted to a joint meeting be- 
tween forty-four manufacturers and one hun- 
dred salesmen, with the third day given over to 
the annual meeting of the association. Wednes- 
day at 10:00 o’clock, Mayor H. H. Burton, of 
Cleveland, brought a cordial invitation to the 
visitors not only to enjoy all the worth while 
things in the city, but to remain for the opening 
of the Great Lakes Exposition. 

President Walter E. Morgan called attention 
to the exhibits from regional associations, which 
were intended to be a school for the salesmen 
—and to the meetings planned to bring to the 
manufacturers and salesmen a general under- 
standing of each other’s problems, and thus 
create a bit closer relationship. 

The first day, six subjects were considered. 


"The Need of Definite Sales Agreements 
Between Commission Salesmen and Their 
Shippers” was discussed by Erskan Fitzwalter, 
of the Red Cedar Shingle Bureau, in which he 
said his association recognized the need for such 
agreements with the mill representatives, and 
had gone on record accordingly. In the final 
discussion, the committee recommended definite 
written sales agreements between shipper and 
salesmen, wherein exclusive representation 
would be recognized, including full credit for 
all sales in an agreed territory. 


"How Can Commission Salesmen Help 
Stabilize the Market?" was covered in a 
paper by H. R. Hansen, Detroit, who set out 
the means whereby mills would send informa- 
tion as to stocks, refuse to cut prices when 
stocks were heavy but stick to full list and 
offer salesmen an extra dividend to push sur- 
plus items. He recommended that mills con- 
trol production, sell only grade and trade 
marked lumber, confine the distribution of mill 
price and stock lists to their own representa- 
tives, discourage transit selling by refusing to 
sell for transit distribution, sell stock exclu- 
sively through one channel, and furnish com- 
plete information to salesmen. This paper 
brought forth considerable comment from the 
manufacturers present. 
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"The Effect of the Abuse of the Whole- 


sale Discount" brought about much discussion 
of the danger of having added “super-discounts,” 
if these allowances are extended to groups not 
entitled to them. It was recommended that, 
since the practice tended to disrupt orderly mar- 
keting, all manufacturers’ associations be urged 
to eliminate such practice. 


"The Effect of the Buyers’ Agencies on 
All Branches of the Industry" through dis- 
cussion developed the fact many of these agen- 


cies, in the West especially, have existed for 
years and have established their “service” bu- 





H. R. HANSEN, 
Detroit, Mich.; 
Elected President 


M. P. KLUMPH, 
Cleveland, Ohio; 
Secretary-Manager 


reaus and perform a service for groups of 
line yards in about the same manner as a sal- 
aried representative, but the feeling seemed to 
be that these agencies should be regarded as 
receiving unearned discounts, and upsetting dis- 
tribution through the wholesaler and sales or- 
ganization. 


"What the Commission Salesmen Can 


Do toslncrease the Use of Wood" was 
covered in an address by R. E. Saberson, of the 
Weyerhaeuser Sales Co., St. Paul, for the man- 
ufacturers, in which he outlined the lumber sales 
possibilities of the remodeling needed in the 
country. An estimate has been made that $175,- 
000,000 of such work is needed right now, and 
that it will take four years to complete this 
program, while new building and repairs needed 
in addition would double the first estimate of 
building. needs. W. L. Legg, Sumter Lumber 
Co., Electric Mills, Miss., suggested that sales- 
men could increase sales of lumber by visiting 


a 
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the mills they represented and getting first hand 


information as to stock offered the trade. “The | 


need of the hour is for salesmen to support 


the educational program of the manufacturers, 7 


and help put over the real facts as to lasting 
quality as well as beauty of wood,” said Mr. 
Legg. 


Committee Makes Recommendations 


A committee headed by M. W. Grundy as 
chairman, presented the following recommenda- 
tions as to action by salesmen toward increasing 
the use of wood: 


This committee recommends that a com- 
mittee composed of members of the National 
Association of Commission Lumber Salesmen, 
and representatives of the National Lumber 
Manufacturers’ Association, be appointed to 
act as a “Project Planning Committee.” It is 
the function of this committee to develop 
ideas for the promotion of wood. From these 
ideas the committee shall formulate specific 
projects to be disseminated among the mem- 
bers of the National Association of Commis- 
sion Lumber Salesmen for concerted action. 
This committee shall also suggest ideas for 
regional and group activities. This commit- 
tee is also charged with all publicity in con- 
nection with this activity. It is suggested 
that each of the twenty-three regional divi- 
sions of the National Association of Commis- 
sion Lumber Salesmen submit to the Project 
Planning Committee three recommendations 
which in its opinion would help to increase 
the sale of wood in each respective area, It 
is also suggested each of the regional lumber 
manufacturers’ associations furnish the com- 
mittee with ideas which could be developed 
into promotional projects. 


"What the Salesmen Can Do Towards 
More Orderly Economical and Ethical Dis- 


tribution” as a subject for discussion brought 
to the fore again the matter of exclusive sales 
agreements. The manufacturers felt they were 
entitled to require such agreements of salesmen, 
if the salesmen insisted on being credited with 
sales from a territory. B. R. Ellis, of the 
Southern Cypress Manufacturers’ Association, 
injected the question of competing woods, as 
well as competing mills. The final recommenda- 
tion was for exclusive representation, with 
agreements between the manufacturers and 
salesmen as to so called competing woods. 
Wilson Compton, manager National Lumber 
Manufacturers’ Association, Washington, D. C., 
discussed trends in distribution as well as manu- 
facturing, and suggested to the lumbermen an 
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educational campaign in which all wood prod- 
ucts would be included, and which would assist 
the regional associations in their several promo- 
tional campaigns to keep the population “wood 
minded.” 


The committee on sales agreements brought 
in a resolution endorsing the policy of definite 
written sales agreements with shippers, in the 
interest of stability and orderly distribution of 
lumber products, and urged that salesmen 
should be given exclusive territory and full 
credit for all sales in that territory. A second 
resolution on stabilization of the industry pointed 
out that since it had been adequately demon- 
strated that control of production is one, if not 
the most effective, means of stabilizing the 
market, so it was recommended that the com- 
mission representatives exert all possible influ- 
ence with the manufacturers to balance produc- 
tion with sales and shipments. It was also 
urged that grade and trade marked products be 
promoted as a means of preventing radical price 
fluctuations. Other means of stabilizing the 
lumber industry and keeping prices on an even 
keel were suggested as follows: Offering the 
salesman a bonus for selling surplus items at 
regular prices instead of cutting prices on them 
and so depressing the market ; that lists of offers 
sent to mills by commission salesmen be con- 
fined to actual bonafide orders, and that such 
lists be sent only to the salesman’s regular con- 
nections ; that, since transit cars have a decidedly 
disturbing effect on the market, commission 
salesmen use their influence with their connec- 
tions to discourage this practice; that the indus- 
try adopt the practice of definite exclusive sales 
agreements between salesmen and shippers ; that 
manufacturers supply salesmen with stock lists 
showing available stock for sale and price lists 
at regular intervals, since it is the lack of com- 
plete selling information on the part of the rep- 
resentative that frequently results in depression 
of the market. 


The promiscuous allowance of wholesale dis- 
counts to those not entitled to them was de- 
nounced as a demoralizing factor in the lumber 
market and discontinuance of percentage dis- 
counts was recommended and making of all 
sales on a new basis. Another resolution con- 
demned the practice of granting wholesale dis- 
counts on orders placed by purchasing agents 
for retail and line yards, as such purchasing 
agents do not perform any of the functions of 
regularly recognized wholesalers. The associa- 
tion finally reaffirmed its faith in and loyalty to 
the Distribution Statement approved at its 
June, 1935 meeting at Detroit, Mich., and sub- 
sequently endorsed by national associations of 
manufacturers, wholesalers and dealers. 


The concluding session was devoted to 
strictly associational matters. It was voted to 
increase dues, to be based on approximately 10 
cents a car, and produce approximately $13,000 
based on present membership. Dues will be as 
follows: All members handling less than 150 
cars a year, $15; 150 to 250, $20; 251 to 500, 
$35; 501 to 750, $50; 751 to 1,000, $75; 1,001 
to 1,500, $100; over 1,500, $150. Payments are 
to be made quarterly on the basis of the pre- 
vious quarter's business. 

The election of officers resulted as follows: 


President—H. R. Hansen, Detroit, Mich. 

First vice president—Maurice W. Grundy, 
New Orleans, La. 

Second vice president—H. A. Crain, Balti- 
more, Md 

Treasurer—Chas. L. 
elected). 

Secretary manager—M. P. Klumph, Cleve- 
land (re-elected). 


Retiring President Walter E. Morgan, Co- 
lumbus, Ohio, was presented with a traveling 
bag. His twenty-eight months’ service as presi- 
dent had made the association a known group, 
and had brought about its recognition by the 
industry. 

Exhibitors were given time to express them- 
selves as to future meetings of this nature. 

Voting to meet in St. Louis, Mo., in June, 
1937, the association ended the most interesting 
and instructive session of its career. 


Baxter, Chicago (re- 
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EXHIBITS AND EXHIBITORS 


Rep CEDAR SHINGLE BureAu.—E. Fitzwater, - 


in charge of the field force on hand, told the 
visitors why wood made the best roof and side 
walls. The display covered the entire line. The 
new “Certigrade” rules and branding were all 
explained. 

WeEsTERN Pine Association exhibit in- 
cluded sugar pine, ponderosa pine, and Idaho 
white pine in a very pleasing grouping. 

Mapte FLoortnc MANUFACTURERS’ ASSOCIA- 
TION had an excellent display with plenty of 
informative literature. 


SOUTHERN Cypress MANUFACTURERS’ Asso- 
CIATION displayed window blinds 136 years in 
use and still as sound as when cut from the 
tree; an old 8x8-inch that was hewn out some 
150 years ago, and which, according to Mr. 
Benj. Ellis, of the association staff, is a little 
more than 100,000 years old; and a photo of a 
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tree still growing down in Mexico and now on 
its way to 6,000 years of age. 


SouTHERN Pine Association with its dis- 
play reminded the gathering that reproduction 
through the conservation program of the ma- 
jority of mills insures an all-time supply of 
southern pine. 


West Coast LuMBERMEN’s ASSOCIATION dis- 
played a variety of the products of its some 600 
manufacturer members, including fir, western 
spruce, red cedar siding. Pictures were shown 
of many outstanding woods operation and mills. 


FepERAL Hovusinc ADMINISTRATION had an 
excellent display of completed buildings financed 
through Titles I and II. 


Forest Products-Better Paint Campaign rep- 
resentatives had an excellent display of photo- . 
graphs showing the wrong and the right way to 
preserve buildings, and contrasting results from 
use of “good” and “poor” paints. 





Planks in the ESSCO Platform 


Whatever your political affiliations or opinions, ESSCO pre- 
sents a platform that’s a business-getter—a sure winner for 
Dealers. It satisfies all elements and parties, conservative and 
radical, with straight-forward profit-building planks that insure 


harmony in your business. 


It starts off with Good Old-Fashioned Quality, which never 
has lost its appeal — honest, attention-compelling values in 
carefully manufactured stock that lend strength and vigor to 


any Dealer's selling campaign. 


Then there are up-to-the-minute features and manufacturing 
refinements for progressives and moderns. 


Planks that are hardly less interesting are the exceptional 
range of items and species—an ESSCO product for practically 
every lumber need—prompt, dependable execution of orders 
—promises fulfilled every time—and a broad-gauged con- 
scientious service that’s sure to meet your requirements be- 
cause it is backed by an experienced, fast-working, practical 
organization that fully understands your needs and has the 


facilities to supply them. 


Let us tell you more about the ESSCO Platform—and how it 
can help you to make this a more successful year. 


ESSCO SOUTHERN PINE 
ESSCO KLAMATH SOFT PINE 
ESSCO HARDWOODS 

ESSCO WEST COAST WOODS 
ESSCO OAK FLOORING 


EXCHANGE SAWMILLS SaLes Co. 


1111 R. A. Long Building, 
KANSAS CITY, MO. 
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All Invited to “Congress” 


--Program Includes Business and Pleasure 


WaSHINGTON, June 29.—The week of July 
20, during which the directors of the National 
Lumber Manufacturers’ Association are to hold 
their summer meeting in Seattle, is to be, by 
the courtesy of the West Coast Lumbermen’s 
Association, the outstanding national lumber 
industry week of 1936. The West Coast asso- 
ciation, acting as host to the National directors 
and also to the lumber manufacturers of all re- 
gions, and without regard to official position, 
has drafted an attractive program of business 
and entertainment. 

The first business meeting will be a joint ses- 
sion of the West Coast Trade Promotion Com- 
mittee with I. N. Tate, St. Paul, chairman of 
the National Lumber Manufacturers’ Trade 
Promotion Committee, on July 21 or 22. 

A meeting of the National joint cOmmittee 
on forest conservation will also be held on one 
of these days. This committee is the one which 
represents public (or governmental) and pri- 
vate ownership on joint promotion of forest 
conservation, which was formed at the inception 
of the late Lumber Code. 


A Mass Convention of Industry 


On July 22 there will be morning and after- 
noon sessions of an open meeting of the West 
Coast Lumbermen’s Association with the Na- 
tional directors and other visiting lumbermen; 
these and other meetings will be held in the 
Olympic Hotel. With President T. V. Larsen, 
of the West Coast Lumbermen’s Association, 
presiding, the meeting will be in the nature of 
an open forum on lumber industry interests, 
problems and undertakings, described in a West 
Coast announcement as follows: 

A representative of each lumber-producing 
region will be asked to give a bird’s-eye view 
of the conditions, prospects and significant 
developments of his region, bringing out 
particularly matters of general industry im- 
portance and co-operation. A West Coast 
representative, for example, will give the 
story of our developments in labor relations 
during the past two years; where we stand 
today; what we anticipate; and the signifi- 
cance of the whole situation to the industry. 

Any visiting lumberman is entitled to ask 
any question about the West Coast he may 
desire; and President Larsen will designate 
an operator to answer it. 

A well-qualified lawyer will summarize the 
trend of Federal legislation and court deci- 
sions during the past year; where we stand 
today on the many issues affecting industry; 
what should we anticipate in the next two or 
three years. 

Cc. P. Winslow, director U. S. Forest Prod- 
ucts Laboratory, will discuss the Laboratory’s 
coming work in relation to the use of lum- 
ber; the lumber-built house; fire-resistant 
treatments and other methods of processing 
lumber; desirable forms of co-operation be- 
tween the various branches of industry and 
the research work of the Government. 


Subjects to Be Considered 


July 23 will be entirely set aside for Na- 
tional Lumber Manufacturers’ Association 
meetings. The directors will hold an open 
meeting in the morning, which will be attended 
by West Coast and other interested lumber 
manufacturers, with President W. B. Nettleton, 
of the National Lumber Manufacturers’ Associ- 
ation, presiding. 

The first subject of discussion will be that 
of an aggressive, specialized American Forest 
Products Industries lumber trade promotion 
campaign and definite means for financing it, 
both regionally and nationally. The discussion 
will be led by Mr. Tate. The A. F. P. I. pro- 
motion program, as recommended by the execu- 
tive committee of the directors in Chicago last 
week, concentrates on five items, namely: 

1. Fireproofing of wood. 


2. Dealing with the termite problem—ac- 
tual and “racket.” 

3. Prefabrication, largely research. 

4. Expansion of the Retail Merchandising 
Service. 

5. Publications on small homes, designs, 
etc., including wood interiors and exteriors; 
the last two items being previously recom- 
mended projects 2 and 3. 

The second main topic of the general meeting 
for consideration will be the future policy re- 
garding the Lumber Export Service in the 
handling of foreign trade and customs matters. 

The third general topic for consideration will 
be the Federal governmental and legislative 
situation as left by Congress on adjournment, 
and an outline of governmental and legislative 
problems as now foreseen. 


The fourth topic is the broad question of for- 
estry, with its many-sided phases of public and 
industrial relations. 


The social side of the gathering will begin on 
June 20 and 21, with trips for the visitors in 
small parties to sawmills, logging camps, door 
factories etc., adapted to individual inclination. 
The latter part of the afternoon of July 22 will 
be reserved for golf at the Seattle Golf Club 
for those who wish to play. The West Coast 
Lumbermen’s Association will give a dinner to 
all visiting lumbermen at the club at 7 p. m. 

The sixteenth annual golf tournament of the 
Tacoma JLumbermen’s Club will be held at the 
Tacoma Country Club on July 24, at which 
the National Lumber Manufacturers’ Associa- 
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tion directors will be the guests of the Tacoma 
Lumbermen’s Club, and all other visitors will 
be guests of the West Coast Lumbermen’s As- 
sociation. Automobile and bus transportation 
will be provided from the Olympic Hotel, 
Seattle, to the Tacoma Country Club, by the 
West Coast Lumbermen’s Association. 

On July 25 there will be a lumbermen’s 
cruise around Puget Sound, which is described 
as “first-hand check-up of prodigious feats of 
Paul Bunyan.” President Nettleton, of the 
National association, who resides in Seattle, 
and is generally supervising the Lumber Week 
program in collaboration with the officers of 
the West Coast Lumbermen’s Association, is 
arranging that this all-day cruise will cover the 
neighboring points of greatest “shop” and scenic 
interest to the visiting lumbermen. 

On July 26 there will be trips on the regular 
bus lines to Mt. Rainier-Tacoma, for all visit- 
ors who may wish to take such a trip, and 
reservations will be made for them in advance. 





Helpful Modernization Booklet 


The problem of modernizing the ordinary 
small home is sometimes a difficult one, espe- 
cially when economy is of paramount importance, 
as it almost always is in such cases. The Kan- 
sas State College of Agriculture and Applied 
Science, Manhattan, Kansas, has issued one of 
the most helpful of all its valuable booklets to 
aid in solving this problem. It is called “Mod- 
ernizing the Kansas Home,” and contains many 
suggestions for making over the old house and 
pictures and plans for modernizing a number of 
typical Kansas homes. Three suggested plans 
are shown for each house, with drawing of 
the house as it will appear when completed and 
floor plans with description of the changes. The 
booklet ends with a “Home Inspection Check 
List” and a bibliography on home design and 
remodeling. 


Southwestern, West Side Clubs 
Report No Surplus Hardwoods 


Hardwood Dry Stocks Reported 
Low by West Side Club 


Pine Biurr, Ark., June 29.—The West Side 
Hardwood Club’s regular monthly meeting held 
here was called to order by President Paul 
Nichols, and the first order of business was 
the taking of statistics as presented by Secre- 
tary O. S. Robinson. These showed, for 18 
mills reporting: Green flooring oak, 3,164,000 
feet; dry, 1,145,000 feet, with orders at 1,675,000 
feet. Dry stocks are thus oversold by 530,000 
feet. Though continued dry weather has favored 
logging, there are no excess stocks of dry 4/4 
flooring oak in the hands of the mills, though 
it is true that sales of flooring oak have dimin- 
ished somewhat, seasonally. Dry stocks of 
other items are also small. Everyone expects a 
big demand for all kinds of hardwood lumber 
in another thirty to sixty days, with prices 
strengthening. There has been a free move- 
ment of sap gum inch common; tupelo and FAS 
tupelo. Tupelo FAS 4/4 is bringing $26@27, 
mill; and tupelo No. 1, $17.50@18. FAS sap 
gum is also strong, and No. 1 sap is bringing 
$19.50@20. Large quantities of these items 
have been moving. 

A roundtable discussion brought out the fact 
that the Camden Furniture Co. at Camden, 
Ark., had now started an extra 8-hour run, 
running 16 hours altogether, and this company 
reports business as being the best it has had 
since starting up. This concern is building an- 
other new Moore air-blast kiln, which upon 
completion will give it two modern kilns of 
this type. 

A resolution was adopted expressing the sor- 
row of the Club over the untimely death of 
Wm. C. Coles, former secretary and general 
sales manager of the Arkansas Oak Flooring 


Co., of Pine Bluff, and expressing to his family 
np and sincere sympathy. 
he next meeting date was named as July 16. 





Southwestern Hardwood Club 
Reports No Surplus Stocks 


New Orteans, La., July 1—The Tendal 
Lumber Company, E. Sondheimer & Co., and 
Newellton Hardwood Co. were hosts to the 
June meeting of the Southwestern Hardwood 
Manufacturers’ Club at the Community club, 
Tallulah, La. J. Leroy Glaze, president, pre- 
sided, and Secretary George Schaad, Jr., looked 
after the minutes. Matters pending in the 
Louisiana legislature were discussed, as was 
the status of freight rates on lumber to the 
North, and export rates. 

The secretary read a clipping from a news- 
paper referring to a process of extracting an 
aromatic soap oil from magnolia seeds. Several 
of the members said they were interested 
enough to look into the matter. 

The roundtable discussions of running time, 
sales and shipments revealed several mills were 
operating 60 hours a week, that most of them 
were obtaining business at their rate of pro- 
duction, and that none had a surplus of any 
items. There was a noticeable falling off in de- 
mand, which was termed seasonable. 

A poll was taken to ascertain the amount of 
dry 4/4 common sap gum unsold. It developed 
that of eighteen manufacturers, nine of them 
had no dry unsold at all, two had less than a 
carload, and seven had a total of 1,500,000 feet, 
- manufacturer having about 900,000 feet 
of it. 

The time and place for the July meeting have 
not been set. 
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AMERICAN LUMBERMAN 


All Branches of Ontario Industry 
Unite to Protect Mutual Interests 


Toronto, Ont., June 29.—A new organiza- 
tion of Ontario lumbermen was formed at a 
largely attended meeting of lumber manufac- 
turers, wholesalers and retailers, held at the 
Royal York Hotel, Toronto, on Tuesday, June 
16. It is to be known as the “Ontario Lumber 
Association.” A provisional board of directors 
has been appointed, and a charter is being ob- 
tained from the Ontario Government as a com- 
pany without share capital. The provisional 
directors are: 

Retailers—L. Hill, New Liskeard; C. F. 
Richards, London; C. C. Lawson, Hamilton; 
A. R. Stinson, Toronto. 

Manufactureers—G. F. Clarkson, Toronto; 
Jaffrey Smith, Toronto; A. F. Cooper, Toronto; 
F. W. Hutcheson, Huntsville. 

Wholesalers—A. S. Nicholson, Toronto; 
D. C. Johnston, Toronto; K. M. Brown, To- 
ronto; L. M. Robertson, Toronto, 


All Branches of Industry Gather 


The meeting at which the new organization 
was formed was attended by over 125 lumber- 
men from all parts of Ontario. It is a develop- 
ment out of a recent amendment to Toronto’s 
building by-law, which practically eliminates the 
erection of wood frame dwelling houses, and 
dwelling houses of wood frame with brick 
veneer, stucco, rough cast etc. Sympathetic co- 
operation is extended to the new association by 
the Department of Lands and Forests of On- 
tario. At the afternoon session of the organiza- 
tion meeting, an address was delivered by Hon. 
Peter Heenan, Provincial minister of lands and 
forests, who pointed out that the lumber indus- 
try and trade had no official organization which 
could speak for it as a whole. If its members 
would so organize, Hon. Mr. Heenan said that 
the department would extend its co-operation to 
the fullest possible extent. 


Objects of New Organization 


The purposes of the new association are out- 
lined in the notice calling the meeting, as fol- 
lows: 

1.—To advocate the passing of municipal 
by-laws which will permit the fair and rea- 
sonable use of lumber as a construction ma- 
terial throughout Ontario. 

2—To re-establish and promote the use of 
lumber in preference 'to substitutional prod- 
ucts, through the means of judicious adver- 
tising, and the publishing of press notices and 
well written editorial matter. 

3.—To distribute by regular bulletin serv- 
ice, to the members of the association, worth- 
while information relative to scientific re- 
search (dry rot, fungi, fireproofing, standard 
sizes, creosoting, grading, etc.) to be col- 
lected from al] the research agencies avail- 
able in the Dominion and elsewhere; to dis- 
tribute advertising and other sales promotion 
materials for individual use by members of 
the association, and, generally, to assist the 
members of the association with the market- 
ing of their product and the conduct of their 
business. 


Immediately after the organization meeting, 
the new association commenced practical work. 
The provisional directors are endeavoring to 
secure the use of wood frame construction in 
connection with a proposed scheme for the erec- 
tion of workingmen’s homes, at low cost, in 
several of the municipalities surrounding To- 
ronto. 


Present Wood's Case to City 


Through the co-operation of the Canadian 
Lumbermen’s Association, representatives of 
the new association were given an opportunity 
to appear on June 18 before the property com- 
mittee of the Toronto city council, to submit 
their objection to the recent amendment to 
Toronto’s building by-law. A strong case for 
rescinding the amendment was submitted, and 


the lumbermen were invited to repeat their pre- 
sentation of the case before the whole city 
council, on June 29. 

On June 29, a very large deputation of To- 
ronto lumbermen waited upon the Toronto city 
council in order to submit their complaints 
against the amendments to the building by-law. 
Addresses were delivered by Horace Boultbee, 
secretary-manager of the Ontario Retail Lum- 
ber Dealers’ Association, and by James Govan, 
a leading architect of Toronto, both of whom 
pointed out that wood frame construction, asso- 
ciated with modern insulation, provided a dwell- 
ing house that was less of a fire risk than any 
other type of house, that it was economical to 
build and maintain, and permitted designs of 
exteriors equally attractive as those of houses 
built of any other materials. 

The deputation was given an excellent hear- 
ing and was then requested to submit copies of 
the two addresses in writing to the city clerk, 
so that all members of the city council may be 
able to study them at their leisure. 

This will be done immediately, and it is hoped 
that it will lead to a conference between a 
committee of the Toronto lumbermen, the 
building commissioner of the city, and some of 
the aldermen, out of which a reasonable solu- 
tion of the problem will be arrived at. 


Ontario Retailers Review Prospects 


Toronto, Ont., June 29.—The Lake Ontario 
& Trent Valley branch of the Ontario Retail 
Lumber Dealers’ Association held a splendid 
meeting on June 24, in the clubhouse of the 
Kawartha Golf & Country Club, near Peter- 
borough. Fred J. Overend, retail lumber dealer 
of Peterborough, is this year’s president of the 
club, and extended its hospitality to the visiting 
dealers. 

R. F, McInnes, Trenton, newly elected chair- 
man of the association, presided. During a re- 
view of business. conditions in the district, F. J. 
Overend reported that the outlook was better 
than it had been for several years. He believed 
that most of the dealers were now expecting to 
be able to make a little profit. Several of the 
other dealers at the meeting agreed. 

Short addresses were delivered by F.”’A. 
Rowlatt, Toronto, manager of the White Pine 
Bureau; M. M. Walker, Toronto, eastern rep- 
resentative of the Red Cedar Shingle Bureau, 
British Columbia division; G. B. Van Blaricom, 
Toronto, editor of the Canada Lumberman; 
and Horace Boultbee, secretary-manager of the 
Ontario Retail Lumber Dealers’ Association. 
Mr. Boultbee gave a review of the recent 
amendment to Toronto’s building by-law, which 
restricts the use of wood frame construction, 
and told of the successful organization of the 
Ontario Lumber Association. 

Some of the dealers’ wives were present for 
the day, and enjoyed a round of golf. 

The recent retirement from business of A. L. 
Jex, of Martin Jex & Co., of Cobourg, whose 
business has been purchased by Robt. Patterson 
& Son, Cobourg, was reported and a resolution 
was carried expressing appreciation of Mr. Jex’ 
splendid work for the district association, of 
which he was one of the organizers and its first 
chairman. Mr. Jex was honored by being 
elected honorary president of the association, 
and the motion expressed the hope that he 
would continue his interest and attend some of 
its future meetings. 


Closed in 1931; Resumes 


San Francisco, CAuir., June 27.—The Elk 
River Mill & Lumber Co., Falk, Calif., closed 
down in 1931, is reported to have recently re- 
sumed its redwood operations. 
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SOUTHWEST 
LUMBER CO. 
Alamogordo, New Mexico 


Manufacturers of 


DOUGLAS FIR 
PONDEROSA PINE 
ENGELMANN SPRUCE 
WHITE FIR 


LUMBER, BOX SHOOKS and CRATES 

High altitude Fir especially suited for 
Railroad timbers — fine, smooth-textured 
Ponderosa. Backed by a supply of more 


; than l!/ billion feet of timber. 

















WILLIAMS & VORIS 
LUMBER CO. 


CHATTANOOGA, TENN. 





Twenty Million Ft. 


HARDWOODS 
OAK FLOORING 
CEDAR LINING 
































AMERICAN LUMBERMAN 


What the Associations Are 
Planning and Doing 


COMING CONVENTIONS 


July 9—Conference of southern shippers with east- 
ern railroads on rate reductions, New York, 
July 16-17—The Carolina Building Material Insti- 
tute, Myrtle Beach, S. C. ‘Summer meeting. 


July 22-23—National Lumber Manufacturers’ As- 
sociation, Olympic Hotel, Seattle, Wash. Di- 
rectors’ midsummer meeting. 

July 25—Cloverland Retail Lumbermen’s Club, 
Iron River, Mich, Annual. 

July 28—Western Pine Association, Palace Hotel, 
San Francisco, Calif. Semiannual. 

July 28—Roofer Manufacturers’ Association, Ral- 
ston Hotel, Columbus, Ga. Monthly meeting. 

Sept. 11.—Buffalo Lumber Exchange, Sturgeon 
Point, Ontario. Fall outing. 

Sept. 17-18—National Hardwood Lumber Associa- 
tion, Hotel New Yorker, New York City. An- 
nual. 

Sept. 17-18—National Wholesale Lumber Distribut- 
ing Yards Association, Hotel New Yorker, New 
York City. Annual. 

Oct. 7-10—Pacific Logging Congress, Eureka, Calif. 
Annual. 





Salesmen's Annual Is Postponed 


Pecnam, N. Y., June 29.—The third annual 
outing of the Westchester Allied Salesmen’s 
Association, originally set for June 16, has been 
postponed until Thursday, July 16. The outing 
will be held at Schmidt’s Farm, Scarsdale. 





Hardwood Executive Committee 
Holds Business Meet 

A meeting of the executive committee of the 
National Association of Hardwood Wholesalers 
was held at Hotel LaSalle, June 25, upon the 
call of Russell H. Downey, president. Fol- 
lowing adjournment of the session, the group 
had their evening meal together. 

The meeting of the National Hardwood Lum- 
ber Association in New York, Sept. 17-18, was 
discussed, and a motion passed that G. A. 
Vangsness, secretary, attend. The expense of 
the trip will be paid by voluntary contributions 
by the members. 

M. D. Reeder, chairman of the membership 
committee, presented the name of the Cant- 
Hook Lumber Co., St. Louis, Mo., for mem- 
bership, and the firm’s application was accepted. 
Mr. Reeder also read the treasurer’s report since 


A. H. Ruth, treasurer, was out of town. The 
financial condition was shown as secure. Mr. 
Vangsness read letters from members unable 


to attend, and one from Maj. George L. Berry, 
Washington, D. C., which made an analysis of 
production, wages, and employment in industry 
irom 1899-1933. 

All members of the association were invited 
by Mr. Downey to be his guests, July 29, at his 
summer home on Diamond Lake near Cassop- 
olis, Mich., which is about 25 miles northeast 
of South Bend, Ind. 





California Club-Co-operative Coun- 
cil Achieves Results 


Fresno, Cauir., June 27.—An organization 
that is doing effective work in co-ordinating 
the activities of a number of retail lumber deal- 
ers’ organizations in northern California is the 
California Lumbermen’s Council, of which 
George Burnett is president and Bernard B. 
Barber, secretary; the directors being as fol- 
lows: 

George Burnett, Tulare; I. E. Horton, South 
San Francisco; Charles G, Bird, Stockton; 
J. U. Gartin, Modesto; A. S. Hatch, Half Moon 


Bay; E. S. McBridge, Davis; George N. Ley, 
Santa Cruz; J. H. Kirk, San Luis Obispo; 
S. P. Ross, Hanford; and James Tully, North 


Sacramento. 

This council is entirely separate and distinct 
from the California Retail Lumbermen’s Asso- 
ciation. That organization is purely a legisla- 


tive one, while the council is a co-ordinating 
body of the following organizations : 

Coast Counties Lumbermen’s Club—W. H. 
Enlow, president, Charles S. Tripler, secretary. 
San Joaquin Lumbermen’s Club—George C. 
surnett, president, Bernard B. Barber, secre- 
tary. Northern Counties Lumbermen’s Club— 
George K. Adams, president, C. D. DeMaster, 


secretary. Central Valley Lumbermen’s Club— 
C. C. Moorehead, president, Tom L. Gardner, 
secretary. Peninsula Lumbermen’s Club—Alvin 


S. Hatch, president, J. B. McKeon, secretary. 
Tres Rios Lumbermen’s Club—J. U. Gartin, 
president, L. A. Love, secretary. 





Philippine Mahogany Importers 
Discuss Promotion 


The adjourned annual meeting of the Philip- 
pine Mahogany Manufacturers’ Import Associa- 
tion (Inc.) was held at the Palmer House in 
Chicago, June 29, followed by an important 
meeting of the board of directors the next day. 
In attendance were members of the association 
representing the industry on both the Atlantic 
and Pacific coasts. Matters of general industry 
interest were discussed, particularly the promo- 
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(Inc.), Portland, Ore.; J. K. McCormick, Henry 
J. Winde Co., Charlestown, Mass., and T. B. 
Bledsoe, Brown-Bledsoe Lumber Co. (Ine.), 
Greensboro, N, C. 

At the directors’ meeting the following offi- 
cers were elected: 

President—W. G. Scrim, Los Angeles, Calif. 

Vice president—H. R. Black, Brooklyn, N. Y. 


Secretary-treasurer—G. W. Cheney, Port- 
land, Ore. 
Assistant secretary-treasurer—G. P. Pur- 


chase, Los Angeles, Calif. 





Appalachian Hardwood May Form 
Selling Agency 

CINCINNATI, OnIo, June 29.—At a recent 
conference here of leading manufacturers of 
Appalachian hardwoods, a plan was dis- 
cussed that contemplates the formation of a 
selling agency, to be known as Appalachian 
Hardwood Sales (Inc.), the plan of which 
would conform closely to the plan used by 
Appalachian Coals (Inc.). While no defi- 
nite decision was reached at this conference, 
Appalachian operators are now considering 
the plan. 


125 Linksmen Contest in Annual 
Lumbermen's Meet 


The thirtieth annual golf tournament of 
The Lumbermen’s Golf Association of Chi- 
cago attracted 125 players to the Bob o’Link 





course at Highland Park, Ill, June 19. The 





Members Philippine Mahogany Manufacturers’ Import Association (Inc.) in attendance at annual meet- 
ing in Chicago, June 29-30, 1936 


Back row, left to right—G. P. Purchase, assistant secretary-treasurer, 


Los Angeles, Calif.; Thos. E. 


Powe, president Thos. E. Powe Lumber Co., St. Louis, Mo.; Glen W. Cheney, representing Dant & 


Russell (Inc.), Portland, Ore.; C. J. Hafner, Insular 


Lumber Co., Philadelphia, Pa.; Daniel R. Forbes, 


director, Washington, D. C.; J. K. McCormick, treasurer Henry J. Winde Co., Charlestown District, Bos- 
ton, Mass.; Howard R. Black, president Black & Yates Co. (Inc.), Brooklyn, N. Y. 


Front row, left to right—A. M. Amend, president Atlantic, Gulf & Pacific Co., Manila, P. I.; J. Ray- 
mond Peck, president Insular Lumber Co.; Philadelphia, Pa.; W. G. Scrim, association president and 
representative Findlay-Millar Timber Co., Los Angeles, Calif.; C. U. Martin, Port Lamon Lumber Co., 
San Francisco, Calif.; Roy Barto, president Cadwallader-Gibson Co. (Inc.), Los Angeles; T. B. Bledsoe, 
president Brown-Bledsoe Lumber Co. (Inc.), Greensboro, N. C. Seated below—George Scrim, son of 


W. G. Serim 


tion program, and the members expressed them- 
selves as being highly delighted with the report 
of progress made during the past year. G. P. 
Purchase, assistant secretary-treasurer, reported 
a large increase in imports of Philippine mahog- 
any during the past twelve months, and the out- 
look exceedingly bright for a continued heavy 
demand. 

Members of the board of directors for the 
ensuing year were elected as follows: 

W. G. Scrim, Findlay-Millar Timber Co., 
Los Angeles, Calif.; Roy Barto, Cadwallader- 
Gibson Co. (Ine.), Los Angeles; H. R. Black, 
Black & Yates (Inc.), Brooklyn, N, Y.; Harry 
D. Gaines, Thomas E. Powe Lumber Co., 
St. Louis, Mo.; G. W. Cheney, Dant & Russell 


evening banquet and entertainment follow- 
ing the tournament rounded out a day of 
congeniality which every lumberman en- 
joyed. George Pope and Everett A. Thorn- 
ton were the only two present who attended 
the 1906 meet. 

The winners in the various events follow: 

Championship—Clarence S. Bishop. 

Chicago Retail Lumber Dealers’ 
tion trophy—William J. Quinn 

The American Lumberman Cup—Edward S. 
French. 

The Edward Hines Trophy—R. A. Louns- 
bury. 

The Chicago Lumber 
H. Beckman, 


Associa- 


Institute Cup—Fred 
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The Lumbermen’s Mutual Casualty 
pany Trophy—John L. Pope. 

Old boys, 58 years and over 
Thornton. 

Putting prize—James Miksak. 

Flight events—first flight, H. F. Bradburn; 
second, Joe Sanders, Jr.; third, Samuel Jen- 
sen; fourth, C. C. Vanlandingham. 


Com- 


Everett A. 





The officers elected for the coming year 
were: 

President—J. W. Embree, Jr. 

Vice president—Charles M. Hines. 


Secretary-treasurer—Joseph L. Strong. 
Directors—Minor E. Botts, Clarence S. 
Bishop, Harry Joseph, John E. Moeling and 


Karl L. Weinstock. 





Wisconsin Schedules District Meets 


MILWAUKEE, WIs., June 29.—Secretary 
Don S. Montgomery, of the Wisconsin Re- 
tail Lumbermen’s Association, has an- 
nounced a series of district meetings, to be 
held throughout the territory of his organi- 
zation, the dates and places being as fol- 
lows: 


District G—Republican Hotel, Milwaukee, 
Monday, July 13. 
District F—Lorain Hotel, Madison, Tues- 


day, July 14. 
District C—Hotel Whiting, 
Wednesday, July 15. 
District E—Hotel 
Thursday, July 16. 
District D—La Crosse Hotel, 
Wednesday, July 22. 
District A—Land O’Lakes Hotel, Rice Lake, 


Stevens Point, 
Manitowoc, Manitowoc, 


La. Crosse, 


Thursday, July 23. 

District B—Hotel Oneida, Rhinelander, 
Friday, July 24. 

District H—Iron Inn, Iron River, Mich., 


Saturday, July 25. 


AMERICAN LUMBERMAN 


Announces Plans for Western Pine 
and Joint Sessions 


San Francisco, CAuir., June 29.—Plans for 
the semi-annual meeting of the Western Pine 
Association, to be held in the Palace Hotel, 
this city, June 28, are announced by Secretary- 
Manager S. V. Fullaway, Jr. The morning is 
to be devoted to a session of the Western Pine 
directors, and the afternoon will be given over 
to a joint meeting with the National and Red- 
wood groups. Tentative program for the after- 
noon will include a statement on the industry 
and the association situations by President Wal- 
ter Nettleton, of the National Lumber Manu- 
facturers’ Association, and Secretary-manager 
Wilson Compton of that organization will dis- 
cuss the proposed A.F.P.I. program and the 
national legislative situation. R.G. Kimball, of 
the National’s staff, will outline that organiza- 
tion’s promotion program, and John Woods will 
speak on forest conservation activities. 





Rain Turns Empire Salesmen From 
Ball to Cards 


Burra_o, N. Y., June 29.—The Empire State 
Wholesale Lumber Salesmen’s Association held 
an outing on June 18 at Newport, on Lake 
Ontario, near Rochester. A program of out- 
door sports, including a baseball game, had been 
arranged, but it had to be abandoned because of 
continued rain. About thirty members and 
guests were present. They spent a pleasant 
afternoon indoors, card playing being the chief 
source of amusement. The ‘attendance in- 
cluded lumbermen from Rochester, Buffalo and 
other cities and towns. 


Among the Lumbermen’s Clubs 


When in San Francisco, You've 
a Standing Invitation 


SAN FRANcIscO, CALIF., June 26.—At a well 
attended meeting June 2, the newly organized 
San Francisco Lumbermen’s Club held its first 
election of officers. C. C. Stibich, Tahoe Sugar 
Pine Co., was elected president, and Edward J. 
Tietjen, Sudden & Christenson, was named 
secretary. The club is open to all lumbermen. 
A luncheon meeting is held at 12 o’clock noon 
every Wednesday at the Engineers’ Club, 206 
Sansome Street. There are no initiation fees 
nor dues, and all visiting lumbermen are in- 
vited and welcome to attend the luncheon meet- 
ing when in the city. 

The president appointed the following mem- 
bers to the attendance committee: Frank W. 
Trower, Trower Lumber Co.; G. N. White- 
side, Gamerston & Green; Al. Kelley, Santa Fe 
Lumber Co.; Howard M. Gunton, MacDonald 
& Harrington; Floyd Elliott, Schafer Bros. 
Lumber & Shingle Co., Chas. R. Wilson and 
John C. McCabe. 





"Carolina Virginia" Is Hardwood 
Club's New Name 


Myrtie Beacu, S. C., June 29.—The regu- 
lar monthly meeting of the Carolina Hardwood 
Manufacturers’ Club was held at the Ocean For- 
est Hotel here, on Tuesday, June 23, with 
President R. A. Huffstetler in the chair. There 
were present representatives of hardwood manu- 
facturers from Virginia, North Carolina and 
South Carolina. In order to give recognition 
to the Virginia shippers who are members of 
the club, Article I of the bylaws was changed 
to read as follows: 

“The name of this organization shall be the 
Carolina Virginia Hardwood Club.” 

There was a business meeting of the club for 
discussion of freight rates and statistical in- 
formation, after which the meeting was thrown 
open for informal discussions of matters of par- 
ticular interest to the industry. 


It was voted to hold the next meeting on 
Sept. 22 at Fayetteville, N. C 

After adjournment of the meeting, the mem- 
bers retired to the dining room, where a de- 
lightful luncheon was served. 





Lumbermen's Club Enjoys Annual 
Field Day Program 


SEATTLE, WASH., June 27.—One of the finest 
events of the year was enjoyed by members 
and friends of the Seattle Lumbermen’s Club at 
its second annual field day, held recently at 
the Olympic Golf & Country Club. A golf 
tournament, with 75 registered players, teed off 
at 1 p. m., and at a banquet in the evening, 
with an attendance of 135, prizes were awarded. 
Jerry Johnson, of the Cottage Lake Lumber 
Co., and Carl Barnard, of the Lumber Supply 
& Warehouse Co., tied for the net low. Flip 
of a coin gave Carl Barnard the first prize—a 
beautiful set of three matched clubs. Jerry 
Johnson then was awarded second prize—the 
latest thing in leather golf bags. More than 
twenty prizes in all were awarded. 

This tournament brought the season’s activi- 
ties of the club to a close until the fall season, 
which begins Oct. 12. 





Wisconsin High Court Upholds 
State Recovery Act 


MILWAUKEE, WIs., June 29.—In a special rul- 
ing handed down today, the Wisconsin supreme 
court upheld the Wisconsin Recovery Act, which 
levies assessments on industries to pay for en- 
forcing codes under that Act. In its ruling, 
the court, among other things, said: “If the 
exaction is in aid of regulation, and for the 
purpose of eradicating abuses in the interest of 
public welfare, and bears a reasonable relation 
to the end sought to be accomplished, there can 
be no serious question of the power of the 
legislature to provide for code assessments.” 
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12 Years Manufacturing and Distributing. 
Stocks on hand at all times for Prompt Shipment. 


CEDAR CRAFT PRODUCTS, Inc. 
1052 Stuart Bidg., Seattle, Wash. 


NORTHERN WOODS 





For many years our floor- 
ing has been building trade 
for dealers. It will do the same 
for you. Order it in straight or mixed 
cars with Hemlock lumber, lath, shingles 
and posts. 

We invite your orders for Poles, Ties and Hemlock 
Tan Bark; also for Rotary Cut Northern Veneers and 
Plywood. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY he fee: 8 J. Shears Lam: 
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Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


SIWWELLAS 


LUMBER COMPANY 


MANUFACTURERS 
MENOMINEE MICHIGAN. 
YO U Resesmaata FOR 


HARD MAPLE — BIRCH 
BASSWOOD — SOFT ELM 
BROWN ASH — HEMLOCK 
SOFT MAPLE—WHITE PINE 
CAN BE PROMPTLY 
FILLED FROM OUR LARGE 
17 WELL BALANCED STOCKS 


VON PLATEN - FOX COMPANY 
IRON MOUNTAIN, MICHIGAN 














“The Heart Content’’ 


Have you delayed giving your wife this new book 
by ‘‘the lumberman poet’’? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.50 postpaid. 

Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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New Store Has Increased - 
Firm's Business 


On this page there appear two photo- 
graphs, one showing the exterior and the 
other a portion of the interior of the new 
office and store building of the Sloan 
Lumber Co., Fort Worth, Tex.—one of 
the most modern lumber and building ma- 
terial stores in the Lone Star State. 

On the walls, floors and ceilings of the 
office and store are demonstrated in a 
practical way some of the products sold 
by this progressive concern. For instance, 
in the main lobby, which measures 16x40 
feet, the walls are covered with Nu-Wood 
wainscot 4 feet high from the floor, with 
plank design from the wainscot to the 
ceiling, and bevel lap Nu-Wood ceiling 
on the entire office. 

In the office of A. B. Sammons, vice 
president and general manager, as well 
as in the bookkeeping and delivery de- 
partments, the walls are covered with 
Ponderosa knotty pine. In another office 
they are covered with fir wallboard, while 
yet another has on the walls Tuff-wood 
wainscot high; while above the wainscot 
is Gypsum board, in gum finish. 

In the lobby is a large display case, 
fitted with compartments, for holding 
sales literature concerning products sold 
by the Sloan company. Thus these helps 
are readily accessible to persons waiting 
to transact business in the office. Mr. 
Sammons says that a great many people 
step up to this case, look over the array, 
and take out the folders that refer to the 
items they may be interested in. 

Another interesting feature, in a differ- 
ent part of the office, is a door rack, hold- 
ing exterior and interior doors, which 
have been shellacked and _ varnished. 
These doors are pulled out on a dolly, 
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Showing part of the 
well arranged paint 
stock carried by the 


Sloan Lumber Co., 
Fort Worth, Tex. 
Note the pleasing 


wall and ceiling treat- 
ment, described in 
accompanying _ story 





which is mounted on four rubber rollers 
and so can be rolled anywhere in the 
office, to display the doors to customers. 

The bookkeeping department is 
equipped with a built-in fireproof vault, 
wherein are safely kept the records of 
several years back, as well as the current 
books that are too large to be kept in an 
ordinary safe. 

In planning the very considerable in- 
vestment involved in constructing this fine 
new building, the directors of the com- 
pany felt that, in view of the better busi- 
ness conditions and the much improved 
mortgage market, it would be not only 
justified, but would be consistent with its 
policy of advising its customers to build 
and remodel their homes. Mr. Sammons 
says that the company’s sales have in- 
creased thus far this year approximately 
75 percent over the same period last year, 
and he feels that at least part of the gain 
is due to the improved facilities and the 
enhanced prestige given by the new build- 
ing. He expressed regret that no picture 
of the old office was available, saying that 
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it would have been interesting to show 
the great change and improvement which 
have been made. He as well as the 
other officers and employees of the com- 
pany, are justly proud of the present fine 
layout. 

The Sloan Lumber Co. does a large 
retail business in the city of Fort Worth 
and adjoining territory, besides carrying 
on a jobbing business in North and West 
Texas. 





Wood Box Campaign Gives 
Plants Extra Run 


SPOKANE, WASH., June 27.—The manufac- 
turers of wooden boxes are at work on a pro- 
motion campaign, similar to the one that was 
successful in Yakima and Klamath Falls, to 
increase the use of wooden boxes. Employees 
are urged to use products from firms that make 
their shipments in wooden containers, it, o/ 
course, being to the interest of the workers 
in wooden box plants to do so. It is reported 
that in Yakima the campaign resulted in in- 
creasing sales to the point where the box manu- 
facturers had a month’s extra run, and the 
employees obviously a month’s extra work. 
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best In asbestos COMPANY ameter, Penna. 


The K &M Line is complete: 
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"Diese are the advantages K & M offers Asbestos Roofing and Siding Shingles 
in various styles, sizes and colors 


you...a strict policy of selling only through 
Asbestos Heat Insulating Board 


established channels of distribution... 
K & M Asbestos Building Materials are sold 


right and priced right. Pioneering for more 





Asbestos Flexible Wallboard 
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Asbestos Decorative Wallboard 
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complete line, specialized for every requirement. —Amroc (Mineral Wool) Home Insulations 
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NEW TYPE 


TIMBER BRIDG 


Port ANGELES, WASH., June 27. 
—Two bridges erected across Val- 
ley Creek and Tumwater Creek on 
Eighth Street in this city, are of 
particular interest to the lumber 
industry and engineers, because 
split-ring connectors were used in 
their construction. They have at- 


racted the attention of highway 
authorities because of their ex- 
traordinary strength, durability 


and inexpensive maintenance. 

The two bridges are practically 
identical, each being 750 feet long, 
100 feet in height at the highest 
point, with 24 feet of clear road- 
way in addition to four-foot side- 
walks on each side. The bridges 
are of composite trestle type, with 
concrete decks bonded to creo- 
soted timber stringers with spikes 
and daps. Technical Bulletin No. 
1 of the Oregon State Highway 
Department indicated that this 
composite type of bridge has 
double the load-carrying capacity, 
and four times the stiffness, of the 
timber stringers alone. 

The sub-structures of the bridges 
are of creosoted framed bents built 
up with TECO split rings supplied 
by the Timber Engineering Co., 
the promotion corporation subsidi- 
ary of the National Lumber Manu- 
facturers’ Association. 

The bridges were financed by 
means of a city bond issue of $55,- 
000, supplemented by a State grant 
through the Department of Public 
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--Has Great Strength 
--ls Easily Repaired 


Welfare of $26,140, and a U..S. 
Government PWA grant of $53,- 
600. The city purchased the lum- 
ber and supervised the framing, 
the labor for which was furnished 
by the Washington State Emer- 
gency Relief Administration, and 
latterly by the Works Progress 
Administration. The plans were 
prepared under the supervision of 
A. M. Young, district engineer for 
No. 4 District of WERA. The 
timbers for each job consisted of 
800,000 board feet of prefabricated 
Douglas fir, and were “connec- 
tored” with 8,000 four-inch split 
rings. Work on the bridges be- 
gan on Jan. 1, 1936, and erection 
was completed May 13. It is ex- 
pected that the bridges will be open 
for traffic on Aug. 1. 

A unique feature of these bridges 
is that they are so detailed and 
articulated that in case of necessity 
any individual member—even to 
the stringers supporting the con- 
crete slab—can be removed and re- 
placed without disturbance of any 
adjacent work, thus providing a 
bridge of economical and conven- 
ient repair and maintenance. 





Double the load-carrying capacity 
and four times the stiffness of a 
bridge of timber stringers alone, 
with all members easily replaceable, 
are benefits of using “connectored™ 
construction 


Termites Controlled by Construction Methods 


New Oreans, La., June 29.—Officials of 
the Bureau of Entomology, U. S. Department 
of Agriculture, assert emphatically that poten- 
tial danger of termite damage is grossly exag- 
gerated. Termites are not an inevitable plague 
nor are they of recent origin. They were 


here long before man and in substantially their. 


present numbers. These officials state that cor- 
rect methods of construction are the most 
effective safeguard against termites. In order 
to live, termites must have moisture. Their 
home is in the ground, where they find an un- 
failing source of moisture and shelter, and, if 
the ground contact is destroyed, the termite is 
destroyed. 
Exhaustive 


and studies 


experiments 


con- 


ducted by Federal scientists have convinced 
them that control of termite damage is not. a 
matter of materials used in building, but a 
matter of correct methods of construction. As 
a result of their studies and experiments the 
sureau of Entomology, of the U. S. Depart- 
ment of Agriculture, has recommended simple 
methods of foundation construction for build- 
ings for localities where termites may be a 
problem. The construction methods recom- 
mended by the Federal scientists to control 
termite damage are shown in the accompanying 
illustrations, 

(A) Set posts on concrete base extending 
above ground; use metal termite shields at 
base of post. 


(B) Sills are shown treated according to 
Federal specifications. One-inch cap of cement 
is placed on top of foundation, Non-corrosive 
metal termite shield is used under cement cap, 
with 4-inch overhang on inside and outside of 
wall. Outer 2-inches of shield bent down at 
45-degree angle. 

(C) Set lattice work on cemett base. 
Provide 2-inch clearance at top of lattice work. 

(D) Use cement cap on top of brick or 
block foundation, with termite shield imbedded 
in concrete cap. 

(E) Have steps rest on a concrete base, 
which is sloped to carry off water quickly, and 
use non-corrosive metal plate to prevent direct 
contact between the steps and house. 








ABOVE—Showing how termite shield 
is used. BELOW—A—Termite shield 
at base of post set on concrete base 
extending above ground. B—Metal 
shield is used below cement cap on 
foundation to protect sills. C— 
Lattice work on cement base, with 
top clearance. D—Termite shield 
embedded in cement cap on top 
of brick or block foundation. E— 
Steps on concrete base, with metal 
plate between them and house 
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A recent bulletin by the Department of Agri- 
culture, Leaflet No. 101, “Injury to Buildings 
by Termites,” outlines methods by which term- 
ites enter buildings, and suggests means for 
excluding them from new buildihgs and for 
eliminating them from buildings in which they 
have begun working. Copies of this bulletin 
may be obtained from Superintendent of Docu- 
ments, Washington. D. C., for 5 cents each. 


Built 137 Years Ago, Wood 
Vessel Sails On 


Sr. Louis, Mo., June 29.—Under the heading 
“Wooden Hull Lisa 137 Years Old,” the Water- 
ways Journal in a recent issue published an 
interesting record of the longevity and useful- 
ness of wood. This article, which has force- 
fully directed the attention of waterway users 
throughout the country to wooden boats, was 
as follows: 

“Sherman D. Archbold, genial manager of 
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transportation of the marine department of 
the Standard Oil Co. of New Jersey, located 
at Pittsburgh, recently forwarded to A. 
Fletcher Marsh, vice president of the Marsh & 
Truman Lumber Co., the following interest- 
ing information relative to the long life of 
marine equipment built of wood. Knowing 
the extent to which this would interest read- 
ers of the Waterways Journal, Mr. Marsh 
has forwarded the statement, which reads as 
follows: 

“*What is claimed to be the oldest vessel 
afloat was discovered recently in the Swedish 
auxiliary schooner Lisa. She was built in 
1799, which means that she has reached the 
hoary old age of 137. Originally built for the 
Danish Navy, the veteran schooner was 
hauled out on dry dock recently and it was 
found that her bottom needed only a little 
caulking and painting to put her in shape for 
service. During the early part of her career, 
she ran in the Greenland and Iceland trade, 
and at times called at American shores, 
though her loading capacity is only 125 tons. 
Built of Holm oak, she is as strong now as 
the day she was launched. A 25 horse-power 
auxiliary motor was installed in 1925.’” 


Chips From the Forest World 


Reports on Fir Forests 


PortLAND, OreE., June 27.—‘“‘Forest Growth 
in the Douglas Fir Region” is the title of a 
voluminous report issued by the Pacific North- 
west Forest Experiment Station, here, of which 
Thornton T. Munger is director. The report 
is by W..H. Meyer, P. A. Briegleb and the 
Forest Survey staff. To show the various 
forms of growth by geographic divisions, such 
as counties and units, and by major ownership 
groups, in a forest region of this size, is said 
to have involved a tremendous number of com- 
plex calculations and the development of new 


techniques. 
—_—_—_—_—_—_—_—— 


Organizing Blister Control 


SPOKANE, WASH., June 27.—The blister-rust 
control program, which was much curtailed last 
year because of delay in securing appropriations 
and funds, is progressing in good shape this 
season. An assisting circumstance certainly is 
the relaxing of the rule providing that workers 
be taken from the State in which they were to 
be employed. With the removal of this ban, 
S. A. Wyckoff, in charge of the control work in 
the Pacific Northwest region, is able to use 
men from the more heavily populated districts 
of Washington, for instance, in the forests of 
Idaho, where workers were not always available 
in the numbers needed. 





Forestry Activities in Eight 
Southern States 


New Orteans, La., July 1—E. L. Demmon, 
director of the Southern Forest Experiment 
Station, has completed his fifteenth annual re- 
port, which summarizes the progress of forest 
investigations under way, and outlines plans for 
1936, in the eight States under the jurisdiction 
of the Station, extending from Florida and 
Georgia westward and including eastern Texas 
and Oklahoma, which contain 135 millions acres 
of commercial forest land. The station main- 
tains four experimental forests, at Crossett, 
Ark., 1,680 acres; Harrison County, Mississip- 
pi, 5,690 acres; Olustee, Fla., 3,000 acres; 
Palustris, in Rapides and Grant parishes, La., 
4,100 acres. On all of these areas all types of 
forestry practice are being actively conducted. 
The staff includes the director, 13 forest 
economists, 11 silviculturists, one ecologist, one 
taxation economist, 10 foresters, one timber ex- 
pert, and a clerical staff of 14. The co-operat- 
ing personnel is composed of one senior ento- 
mologist, one associate biologist, two associate 
pathologists and one junior pathologist. For 
1936, controlled burning studies will be con- 
tinued on more than 100 plots in various sec- 
tions. Measurements made in 1935 on a plan- 
tation of loblolly and slash pines showed that 


even after the fourth year following an acci- 
dental fire, the rate of height growth of surviv- 
ing trees had not yet caught up with growth 
of unburned trees. In management, the work 
under way will be continued, supplemented by 
further studies in soil and site preparation, also 
further work on the fundamentals of water and 
nutrient requirements of pine seedlings. Sil- 
vicultural studies will be made of various 
methods of cutting in mixed loblolly-hardwood 
stands. There will be studies in thinning and 
pruning, also in naval stores operations and 
erosion-streamflow. Economic studies ranging 
from logging costs to selective cutting are 
under way. 

The Forest Survey completed field work in 
Louisiana, Mississippi, Texas and Tennessee- 
Virginia and has released preliminary reports 
for all but Louisiana. Alabama is 83 percent 
complete; Arkansas, 75; Florida, 68; Georgia, 
90; South Carolina, 33, while Oklahoma has 
none. 

There are tables in the report of land-use 
classes, forest area by condition, naval stores 
statistics, and total forest growing stock of 
pulpwood by units, which amounts to 226,033,- 
000 cords of pine and 329,429,000 cords hard- 
woods on 54,147,800 acres, an average of 6.1 
cords to the acre. 


Radio Warns Northwest of 
Forest Fire Threats 


SEATTLE, WASH., June 27.—To lessen danger 
of forest fires in the Douglas fir region of 
Oregon and Washington, logging operators are 
now being guided by daily weather forecasts 
that tell them with practical certainty the prob- 
able humidity and wind conditions by districts. 
This information is being broadcast every eve- 
ning over three Northwest radio stations, 
through co-operation of the stations and the 
U. S. Weather Bureau with the U. S. Forest 
Service, State forest departments, fire associa- 
tions, the Pacific Northwest Loggers Associa- 
tion and the West Coast Lumbermen’s 
Association. . The schedule of announcements 
is: KJR, Seattle, 9:15 p. m., beginning July 1; 
KEX, Portland, 7:15 p. m.; KOAC, Corvallis, 
8:00 p. m. 





Northwest Program Discussed 


SPOKANE, WaASsH., June 27.—The forestry 
section of the land resources division of the 
Pacific Northwest Planning Council met in 
Spokane June 19 to discuss a program to pre- 
sent at the general meeting of the land re- 
sources division at Missoula. The entire scale 
of forest uses for recreation, industry and con- 
servation was discussed, with David T. Mason, 
consulting forest engineer, Portland, in the 
chair. 
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We've mentioned 
it before, but... 


ty you know that the most noted 
cypress-growing region in the 
world lies along the Gulf of Mexico 
and the South Atlantic Coast? And 
that the five mills producing the 
cypress you buy from the Florida 
Louisiana Red Cypress Company are 
all located in this area? 


That's why when you order your 
cypress requirements from the Florida 
Louisiana Red Cypress Company you 
are definitely sure of getting only 
trade and grade-marked Arrow Brand 
Tidewater Red Cypress, the true 
species of "The Wood Eternal." 


And because the combined stocks 
and facilities of five outstanding mills 
are available to fill your order, you 
can also be certain of prompt, de- 
pendable delivery. 


ALWAYS SPECIFY nits, Red... 
the pa» Cy press 
Arrow 


rand ‘The Wood Eternal* 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 













BURTON -SWARTZ 


CYPRESS CO. 
PERRY, FLA. 


TIDEWATER 
RED CYPRESS 


THE BEST | 
OBTAINABLE 


—_—~ 














The Largest Stock in the Entire Industry 





JACKSONVILLE. FLA. 


TIDEWATER 


TANK- AND FACTORY GRADES 
FINISH-cAaSING-BASE-MOULDINGS 
No.1 40.2 Com-PecK-LATH 
SAWN =O HAND RIVED SHINGLES 
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Strikes and Labor Trouble On 
West Coast 


Workers at 16 Inland Empire 
Mills Threaten Walkout 


[Special telegram to AMERICAN LUMBERMAN] 

SpoKANE, WASH., June 30.—Spokane sawmill 
workers have sent a demand for 50 cents an 
hour minimum wage and a 40-hour week, also 
a closed shop, to sixteen Spokane mills, includ- 
ing all large operators. The mills now pay 
minimums ranging from 25 cents to 50 cents 
an hour. The workers threatened a walkout 
on July 1 unless demands are met, but no defi- 
nite walkout has occurred here yet. Manufac- 
turers are not expected to take any action un- 
less the walkout occurs. Strikes have devel- 
oped in northern Idaho camps, where 2,000 
men have walked out within the week. Picket 
lines are being established around Idaho camps. 
The IWW is credited with promoting the 
strikes. 


Plywood Plant, Workers Agree 


Tacoma, WasH., June 27.—Striking em- 
ployees of the Oregon-Washington Plywood Co. 
plant here returned to work Monday, following 
an amicable adjustment of difficulties that had 
closed the plant for a week. The strike was 
called June 13, when the Lumber & Sawmill 
Workers’ Union and the plant management 
failed to reach an agreement on negotiations for 
a new working contract. After being out a 
week, the men voted to accept an agreement, de- 
tails of which were not announced. The plant 
employs approximately 275 men. 

—_—__ 


Strike Closes Kentucky Panel 
and Plywood Plant 


LouIsviLLe, Ky., June 29.—A panel and ply- 
wood plant at Baton Rouge (La.) branch of 
the Mengel Co. here, where normally around 
500 persons are employed, was closed Tuesday, 
June 23, following a strike of twenty workers 
in the veneer department. They demanded 
higher wages, officials here were notified. W. 
L. Hoge, president, said the plant would be 
closed until the difficulties had been adjusted. 

—_—_—_——_—_——_—_— 


Business Improvement Brings 


Wage Increases 


PirrspurG, CAir., June 27.—The Redwood 
Manufacturers’ Co. here recently announced an 
increase in the wages of its employees of from 
10 to 25 percent. The increases are retroactive 
to June 8, and affect 200 hourly workers. The 
company declared that the wage raises were in 
line with similar increases throughout this dis- 
trict, and were justified by a general improve- 
ment of conditions within the lumber industry. 


In Inland Empire, the IWW 
Stirs Up Trouble 


SPOKANE, WASH., June 27.—The labor situa- 
tion continues to present a serious aspect. 
Picket lines were established during the week 
at Fernwood and Clarkia, Idaho, as the I1.W.W. 
strike at the John Anderson logging camp went 
into effect. P. E. Stover, secretary of the 
I.W.W. local in Spokane, reported that 175 
lumberjacks and drivers were on strike.~ It is 
believed that the I.W.W. is centering efforts on 
this region, and is using Spokane as a head- 
quarters. 

At the Biles-Colman plant at Omak, which 
was closed by a walkout on May 4, operations 
have been resumed and it is reported that the 
factory is now operating with a complete crew 





for one shift, with a night shift to be added in 
the near future. Six members of the Omak 
Lumber & Sawmill Workers Union were ar- 
rested during the week, charged with riot and 
coercion. They are alleged to have thrown 
rocks and a threatening note into the home of 
one of the Biles-Coleman employees. The 
week-end in Omak is reported to have been 
featured by street arguments, a few fist fights, 
and some minor arrests. 
————— 


Columbia River Logging Indus- 
try Ends Strike 


PorTLAND, OreE., June 27.—Employers and 
employees having agreed on a neutral hiring 
hall for men employed in the woods, the strike 
that has tied up logging operations in the 
Columbia River district for several weeks is 
now at an end, with camps resuming activities 
as rapidly as crews can be assembled. And 
with saw-logs again in sight, sawmills of Port- 
land are humming anew after more or less pro- 
longed enforced shutdowns. 

The hiring hall located in Portland is to be 
operated under the supervision of State Labor 
Commissioner Gram, who was active in har- 
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monizing the differences of the opposing fac- 
tions, the interests of which after all are mu- 


tual, 
—_—_ooooo- 


Quebec Workers Want 10- 
Hour Wages for 8-Hour Day 


CaBANO, QuE., June 29.—Employees of the 
Fraser lumber mills here went on strike today 
in a demand for increased wages. Four hun- 
dred men from one mill, and 50 from the other, 
took part in the walk-out. There were no dis- 
orders. 

Strikers said they worked 10 hours a day 
and received wages for that time until the 
spring, when their hours were reduced to eight 
a day and wages reduced to conform with the 
working time, and employees immediately 
sought a 10-hour wage rate. 


Cabinet Plants Adopt Own 
Labor Code 


Los ANGELES, CaALiF., June 27.—Cabinet and 
fixture manufacturers here, who have been be- 
devilled for three months with serious labor 
troubles, have just formed an association which 
they call their own NRA. It is built around 
a code by which all the firms in the group will 
agree on uniform wages, hours and working 
conditions for labor. It is bitterly opposed by 
the organized workers, and Neil Haggerty, 
secretary of the Central Building Trades Coun- 
cil, termed it a “new circuitous plan to defeat 
union labor.” 





Rates Are Topic of Week In 


Lumbering Circles 


Coast Rail Rate Goes to 72 
Cents; Intercoastal Advance 
Suspended 


[Special telegram to AMERICAN LUMBERMAN] 

Wasurncton, D. C., June 30—As a result 
of an Interstate Commerce Commission ruling 
today, declining to suspend the expiration date 
of the temporary reduced rates, southern lumber 
shippers returned to the old, normal freight 
rates, while the rate from the West Coast is 
increased to 78 cents. As will be recalled, the 
regular rate from the West Coast to Atlantic 
Coast points is 90 cents. The temporary emer- 
gency rate, with a 50,000-pound minimum, was 
72 cents, applicable to all points east of Chicago. 
The new West Coast rate, effective July 1, will 
be 78 cents, under conditions the same as those 
applicable to the 72-cent rate. 

In the meanwhile the U. S. Shipping Board 
has suspended for four months a ruling which 
_— have increased intercoastal rates from the 

est. 

Hearings requested by the West Coast Lum- 
bermen’s Association will be held. 

_-_-_--— 


Hardwood Joins Petition; Rail- 


to-Port Increase Postponed 


Mempuis, TENN., June 30.—C. A. New, sec- 
retary-manager of the Southern Hardwood 
Traffic Association, has asked the Illinois Com- 
merce Commission to continue the reduced 
rates on hardwoods from points in the South, 
Southwest and the North to points in Official 
Classification territory, because the eastern 
lines have not agreed to continuance of the 
temporary, reduced rates in effect to June 30. 
A meeting with the railroads will be held in 
New York on July 9. 

Lines east of the Mississippi River, which 
had asked for an advance of one cent in export 
rates, have agreed to withhold making this in- 
crease effective until a later date. The applica- 


tion for one cent increase would have affected 
all mills located east of the Louisville & Nash- 
ville railroad and to the river as far north as 
Louisville, Ky. 


Want Official Rates Continued; 
No Mileage Scale 


RicHMoND, VA., June 29.—A petition for a 
continuation of present rates on lumber in 
Official territory has been sent to the Interstate 
Commerce Commission, by the State corpora- 
tion commission, the Richmond Cedar Works, 
the Norfolk port traffic commission, and other 
lumber shipping interests, said H. E. Ketner, 
commerce counsel of the commission, . today. 
The state corporation commission has also 
joined the lumber industry in petitioning the 
I.C.C. for reconsideration of its decision au- 
thorizing carriers to establish a mileage scale 
in the Eastern territory based on 25 percent of 
the first-class rate. 


South Will Seek Adjustment to 
Maintain Parity 


JACKSONVILLE, FLA., June 30.—Secretary T. 
M. True, of the Southern Cypress Manufactur- 
ers’ Association, was advised here, early this 
afternoon, that the commission had declined to 
suspend any part of the recently announced rate 
adjustment—such suspension having been sought 
in a joint petition by interested groups. There- 
fore, effective July 1, normal rates will apply 
from Southern to Official Territory, and the 
new 78-cent permanent rate applies from the 
— Coast, via transcontinental and eastern 
ines. 

A joint petition had been filed by Southern 
Pine, Southern Hardwood Traffic and South- 
ern Cypress Manufacturers’ associations and 
others, requesting that the present experimental 
rates from the South, published to expire June 
30, be continued in effect until negotiations 
with the eastern lines are completed. These 
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negotiations seek reductions in rates from the 
South proportionate to the reductions made 
from the Pacific Coast as a result of the pub- 
lication of the 78-cent rate. 

Mr. True indicated that southern lumber in- 
terests’ only recourse, with the situation as it 
stands, appears to be to push efforts for ad- 
justments by southern and eastern lines, that 
would give comparable advantages to shippers 
irom southern points. 

The eastern railroad executives have called a 
meeting for July 9 in New York, to which 
southern shippers have been invited. 


Pacific Northwest Forecasts 
Gain in Rail Shipments 


YAKIMA, WAsH., June 27.—At the thirty- 
third regular meeting of the Pacific North- 
west Advisory Board, held here June 19, 
there were present approximately 500 in- 
dustrial, agricultural and railroad represen- 
tatives from Washington, Oregon, Idaho 
and Montana. The business forecast, ac- 
cording to reports of the thirty-three com- 
modity committees, based on replies to ques- 
tionnaires from all industries in the States 
comprising the territory of this board, indi- 
cates an increase of 3.8 percent in revenue 
carloadings during the third quarter, as com- 
pared to the same period of last year, and 
23.3 percent over the same period in 1934. 
It is estimated that 189,894 cars will be 
loaded during the third quarter. If this 
estimate is realized, the carloadings will ex- 
ceed those of any similar period since the 
fourth quarter of 1930, when 218,860 cars 
were loaded. Actual loadings of lumber and 
forest products in the third quarter of 1935 
totaled 102,434 cars, while the prospective 
loadings for the same period of 1936 are 
113,787 cars, or an increase of 11.1 percent. 

—_—_—_— 


Shippers Sue for Reparations 


RicHMoND, VA., June 29.—Three Richmond 
lumber companies are among firms that have 
filed suits to collect $157,000 from fifty rail- 
roads hauling lumber from Virginia stations 
to New York and New England. The plaintiffs, 
who filed their suits yesterday in district su- 
preme court, Washington, charged that the rail- 
roads had been making excessive freight 
charges since April, 1928. They also accused 
the roads of failing to make reparations after 
having been instructed to do so by the Inter- 
state Commerce Commission. The Richmond 
firms were the Phillips Lumber Co. (Inc.), the 
A. L. Sheppard Lumber Co. (Inc.), and the 
Lipscome Lumber Co. Other organizations 
filing suits were the Tidewater Oil Co., New 
York City; Farmers’ Bank, Boydton, Va.; Ken- 
tucky Flooring Co., Orange: Jeffrey Spaulding 
Manufacturing Co., Chase City; Barnes Lum- 
ber Co., Charlottesville; Roper Bros. Lumber 
Co. (Inc.), Petersburg. 
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Here’s What's New— 


Lead-Head, Screw-Shank Roofing 
Nail Described in Folder 


Amply illustrated to show features and appli- 
cations is a descriptive folder issued by the 
Dickson Weatherproof Nail Co., Evanston, IIl., 
manufacturer of screw-shank lead-head nails. 
Unalloyed with any kind of hard metal, the 
caps, of pure soft virgin lead, completely cover 
the top, sides and bottom of the nail heads. 
Despite this complete coverage of the nail head, 
the company’s patented cold compression pro- 
cess of applying lead, limits the cap, and con- 
sequently its weight to the precise size and 
amount needed to effectively seal the nail hole 
against moisture infiltration and resulting rust. 
This scientific application of lead produces 
1%-inch nails that bulk 87 to the pound, or 
enough to lay one square of roofing. A recent 
development is the Dickson screw-shank lead- 
head nail, one of the principal features of which 


LEAD HEAD 
NAILS 


, 





At left—Section of screw-shank, lead-head nail. 
At right—Nail in place, sealing hole against mois- 
ture infiltration 


is that it is roll threaded before galvanizing. 
Another product described in the folder is a 
lead head fastener for use when metal roofing 
sheets are applied directly on steel framework. 
It is made of softer metal than the nails, and 
is inserted through punched holes in the roof- 
ing sheet. Fasteners are supplied in lengths 
from four inches to 16 inches. 


* * * * 


Company Equipped to Help Dealers 
Get School Tool Business 


The June issue of Stanley News, issued 
monthly by the Stanley Works, New Britain, 
Conn., contains, in addition to its typically 
useful material, a “tip” of special interest to 
lumber dealers. It is entitled “Stanley Tools 
Go to School,” and calls attention to the fact 
that improved business conditions, together with 
Government grants, have given a real impetus 
to the purchase of new equipment for school 
shops. It is suggested that with the schools 
closed and making plans for fall opening, now 
is the time to solicit tool business from them. 
According to the announcement, the company 


has for many years given special attention to 
school needs, and has acquired valuable con- 
tacts and information. By simply writing for 
it, all of the help that may be needed by dealers 
will be made available at once. 

** * * 


Actual Colors of Temlok Interiors 
Shown in New Pieces 


The building materials division of Armstrong 
Cork Products Co., 987 Concord Street, Lan- 
caster, Pa., has issued two new pieces, one for 
mailing and the other for counter display, show- 
ing all six actual colors in which Temlok 
deLuxe interior finishes are furnished. The six 
colors, walnut, natural (which is a light brown 
or tan), ash, green, cream, and white, are ap- 
plied to all forms of Temlok finish, including 
boards, planks, panels, tiles and border strips. 
With the exception of border and batten strips, 
all forms may be obtained in a number of 
special and standard lengths and widths, making 
possible a large variety of wall and ceiling de- 
signs. In addition to the color reproductions, 
both pieces contain several photographic il- 
lustrations of applications, selected to show the 
almost unlimited range of design possible for 
homes and business interiors. The most striking 
of these is the interior of a small theatre. 

** ¢ @ 


Pictorial Presentation of Modern 


Store Fronts in New Book 


Containing 250 pictures of new and modern 
store fronts in seventeen different countries, is 
a 56-page book just published by the Kawneer 
Co., Niles, Mich., and Berkeley, Calif. A wide 
variety of treatments for stores and shops of 
all sizes, classes and locations is excellently 
portrayed. These range from small shops to 
imposing establishments and department stores, 
and include store fronts and window displays 
for practically every type of merchandise. One 
of the particularly attractive features of the 
book, aside from its major theme, is its pre- 
sentation of signs, lighting and lettering. Copies 
may be obtained by writing to the Kawneer 
Co., Niles, Mich. 


Florida Mill Buys 2,000 Acres 


DeEFUNIAK Sprincs, Fia., June 30.—The 
Harbeson Lumber Co. has entered into a con- 
tract to cut 2,000 acres of timber in the Chocta- 
whatchee national forest, in the vicinity of De- 
Funiak Springs, operations to start immedi- 
ately. The stand is expected to supply sufficient 
rein A to keep the company’s mill here in opera- 
tion for several months. 
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New Southeast Treating Plant 
Co-operates With Retailers 


JACKSONVILLE, FLA., June 29.—The American 
Lumber & Treating Co., wood-preserving firm 
with plants from coast to coast, having recently 
begun operations of its new Gainesville (Fla.) 
plant, has selected Jacksonville as its Florida 
sales headquarters, and located there in Suite 
720-721 Graham Building. 

O. W. Boehm, sales manager, is in Florida 
co-ordinating sales activities. R. L. Todd, for- 
merly sales representative in the middle West, 
and F. E. Richter, Florida representative dur- 
ing past months, are stationed at Jacksonville 
in charge of all promotional efforts for the 
Gainesville plant. 

A. W. Kelly, associated with the wood-pre- 
serving industry for a great many years, and 
recognized through long experience in the art 
of wood preservation, is superintendent of the 
Gainesville plant. 

Mr. Boehm is highly pleased with the way 
southeastern lumbermen have responded to the 
American Lumber & Treating Co.’s established 
nation-wide co-operative policy. 


“As wood preservers, we have been increas- 
ingly aware of the rapid expansion in all lines 
of building activity,” Mr. Boehm remarked. 
“We feel that our new Jacksonville branch, 
working in conjunction with Southeast lumber- 
men, will prove a valuable asset to the latter in 
building permanence into new structures.” 

The operating policy of the American Lum- 
ber & Treating Co. is unique among such con- 


cerns, in that treating services of its plants are 
available only to members of the lumber 
industry. 


Treating facilities at the company’s Gaines- 
ville plant are complete to the last detail. Treat- 
ments both with “Wolman Salts,” and with 
“oil” with creosote, are available. The first of 
two dry-kiln units is now completed. When the 
second unit has been built, the plant will have a 
kiln-drying capacity of 1,500,000 feet a month. 

Lumbermen desiring specific information 
about the co-operative policy of the company 
may secure complete details from the Jackson- 
ville office. 





Airplanes Lumber by the Ton to 
Mountain Resort 


Los ANGELES, CALIF., June 27.—Thirty tons 
of building materials, mainly lumber, were car- 
ried by airplane from Grand Central Air 


Terminal here to Menatchee Meadows during 
the latter part of June by Garland Lincoln, 
war-time pilot and film stunt flyer, who used a 
Bach monoplane with the seats removed. Me- 
natchee Meadows is in the High Sierra, 23 miles 
south of Mt. Whitney, and is inaccessible to 
vehicles or even to burros when the latter are 
burdened with long boards. A mountain- 
climbing burro cannot make the sharp turns 
in the dizzily twisting trails clawed out of the 
mountainsides, unless his pack is small and 
compact. The lumber, cement and nails were 
sky-freighted for Gordon Campbell, Los Angeles 
hotel man, who is himself an aviator. He is 
building a series of little cabins at his moun- 
tain-top campsite. Lincoln carried approxi- 
mately one ton on each trip and landed at a 
small airport leveled out by Campbell on a 
sandy plateau. 

Flooring, siding, studding and all other ma- 
terials necessary for building mountain cabins 
were included in the air cargo, including cement 
and composition roofing, the latter being 55- 
pound rolls of desert roofing. 

The complete shipment was made by Ham- 
mond Lumber Co. from its main Los Angeles 
yard, by truck to Lone Pine, Calif., where it 
was loaded into Garland Lincoln’s Bach mono- 
plane. Roofing, siding and flooring boards nec- 
essarily had to be limited to 16-foot lengths to 
fit into the interior of the airplane. The lum- 
ber consisted of No. 1 redwood and Douglas fir, 
and the maximum airplane load was 1% tons, 
necessitating repeated trips. 

.The decision to use an airplane was made 
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after much head-scratching over the 7-foot 
length limit to any load for pack-mules. 


It is thought likely that the enterprise of 
Gordon Campbell and_ pilot Garland Lincoln 
will open a new field for lumber and building 
material sales in mountain resorts and other 
places inaccessible to conventional means of 
transportation, now that length and weight 
limits are made known by facts and figures as- 
sembled by the -AMERICAN LUMBERMAN corre- 
spondent with the assistance of Miss Ruth 
Stewart, of the staff of the Lumber & Allied 
Products Institute, Los Angeles. 





Hardwood Club Talks Freight 


Rates and Business Conditions 


JACKSONVILLE, FLa., July 1—Members of the 
Southeastern Hardwood Manufacturers’ Club 
met here yesterday, discussing freight rates on 
lumber shipments, and reviewing business con- 
ditions for May and June. . 


J. S. Farish, manager of the Georgia-Florida 
Lumber Traffic Association, reported on the 
latest developments in the freight rate situation. 
The association is now well established, having 
been sponsored by the Southeastern club for the 
first two months of its operation, and will be 
continued on a permanent basis by individual 
memberships from lumbermen and_ others 
throughout the Southeast who are interested. 
The association, under the capable direction of 
Mr. Farish, is equipped to render a complete 
service in all rate matters and to represent its 
membership in rate case hearings. 


Members present said May and June business 
had been good, and particularly were furniture 
factories in the market. They agreed that al- 
though this is the season in which conditions 
for production are favorable, stocks are not 
building up as much as had been expected, that 
a alarm should be felt and prices should not 
pe cut. 


A paper that called attention to the impor- 
tance of hardwoods, their preservation, and their 
study for more intensified use, was well re- 
ceived. The paper, prepared by H.-S. Newins, 
professor of forestry at the University of Flor- 
ida, also called attention to the Department of 
Forestry at the University, and mentioned plans 
that are under way there for experimental and 
practical research concerning the hardwood 
species. 

D. C. Wilson, of the Wilson Lumber: Co., of 
Florida, which is located in Perry, Fla., tendered 
by letter his resignation as a director of the 
club, as he is now conducting a sales office for 
his firm at 400 W. Madison St., Chicago, II. 
Mr. Wilson’s resignation was accepted with 
regret, and the club voted to instruct the sec- 
retary to send him a letter of appreciation for 
his service and co-operation. The appointment 
of a new director to take his place was post- 
poned until the next meeting, which will be held 
on the third Tuesday in August. 





Flooring Plant's Last Output 


GRAYLING, Micu., June 29.—The last remain- 
ing stock of a famous old plant is now on the 
market, according to announcement of the 
Grayling Hardwood Co., of this city, which is 
offering for sale the last of the maple, beech 
and birch flooring made at the Cobbs Mitchell 
mills in Cadillac, Mich. The old plant, which 
had been in operation at Cadillac for more than 
a quarter of a century, was closed several years 
ago and most of the stock sold, but there is still 
some 600,000 to 700,000 feet of fine hardwood 
flooring to be disposed of, and this the Gray- 
ling Hardwood Co. will do. Cadillac, once a 
large producing center, now has only memories 
of its old lumber mills. According to Emil 
Giegling, secretary of the Grayling company, 
of all the many sawmill and flooring plants for- 
merly operating in this section of Michigan, 
there are only one large sawmill operation and 
three flooring plants remaining. 
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Cement Situation Continues to 
Interest Florida Dealers 


LAKELAND, FLa., June 29.—An AMERICAN 
LUMBERMAN representative called on Bob 
Bechtelheimer, genial president of the Florida 
Lumber & Millwork Association, the other day 
at his place of business in Dade City. At home 
Bob is the “active man” in the routine of the 
yard, even though he has a son, and also a fine- 
looking daughter, in staff positions. “Been 
running about too much lately,” said Prexy 
Becht. “Had to buckle down a bit to keep up 
with all this new business we have been hearing 
so much. about.” 

While the Florida dealers have been major- 
ing on the functions of the Florida Building 
Material Institute for the past two years the 
association has been racking along in a way. 
That, however, is not so much so now as it 
may have been lately. “We show a strong 
membership situation,” said Mr. Bechtelheimer, 
“with plenty of evidence that the dealers rec- 
ognize the association’s value and intend to 
keep it up to effective strength.” The president 
of the association is also the head of the Insti- 
tute, and the two organizations work in close 
harmony in the care of and protection of the 
business. 

“What is the situation with regard to the 
parting of the ways between the dealers and a 
certain big cement manufacturer ?”—this con- 
dition having been in and out, on and off, for 
several months. To this inquiry President 
Becht. replied: “No unity yet. Still out of 
harmony. We have made a number of efforts 
to re-establish full accord, but they have not 
been successful. Just the other day one of the 
larger distributors brought the question to a 
meeting of the retail forces, asking if he might 
be authorized to try to bring about accord. We 
told him to go ahead. So far, however, he has 
not reported any success.” 

It is a matter of general knowledge that this 
manufacturer is actively seeking to take care 
of his business. One thing he has done is the 
establishment of warehouses in some parts af 
the territory. Or, more correctly speaking, he 
has adopted a policy to that end. One such unit 
has been fully working up to this time. In 
this are sold not only cement but lime, plaster 
and other items generally a part of dealer 
stocks. Just how well this move is clicking 
is hard to say. If it is paying, the corporation 
may decide that the plan will work, for this 
first attempt is in the territory of one of the 
most progressive and popular dealers in the 
State. 


Cuts Duty of Birch Plywood by 
Half 


WasHIncTon, D. C., June 29.—In the trade 
agreement signed between the United States 
and Finland, this country reduced the import 
duty on birch plywood from 50 to 25 percent. 
In connection with this item, the State Depart- 
ment has the following to say: 


Birch plywood was dutiable at 33% percent 
ad valorem under the act of 1922, and 50 
percent ad valorem under the act of 1930. 
The duty is reduced to 25 percent ad valorem 
under the agreement with Finland. 

Total imports of plywood (birch and other 
species) amounted to $153,000 in the peak 
year of 1929, and were equivalent in that 
year to only one-third of one percent of the 
domestic production of plywood. Imports de- 
clined sharply after 1929, amounting to $600 
in 1935. Imports of plywood have been con- 
fined to the North Atlantic States, where the 
imported article is used for essentially the 
same purposes as the less expensive grades 
of domestic fir and gum plywood. Imports 
have come principally from the Soviet Union, 
Finland and Poland. The Russian and Polish 
plywood is made of birch, alder and other 
species of wood. Finnish plywood is almost 
exclusively of birch, and Finland is the 
world’s largest exporter of birch plywood. 

The United States is a substantial exporter 
of plywood, chiefly of plywood made from 
Douglas fir and gum. Exports were valued 
at $1,300,000 in 1935. 





Ge TT 


July 


I sl 
Froi 
I ro 


An 
Fre 


Zia 
‘i 
sail 
sta 
tac 
the 


lov 


, 1936 


s to 
RICAN 

Bob 
‘lorida 
ar day 
home 
of the 
a fine- 
“Been 
Prexy 
ep up 
earing 


najor- 
1ilding 
rs the 
1 way. 
as it 
strong 
leimer, 
'§ rec- 
nd to 
esident 
Insti- 
1 close 
of the 


to the 
and a 
Ss con- 
ff, for 
esident 
out of 
efforts 
ve not 
of the 
1toa 
might 
1. We 


he has 


at this 
e care 
is the 
arts of 
ing, he 
ch unit 
ie. In 
plaster 
dealer 
licking 
oration 
or this 
of the 
in the 


d by 


e trade 
States 
import 
yercent. 
Depart- 


percent 
and 50 
f 1930. 
alorem 


1 other 
> peak 
n that 
of the 
rts de- 
to $600 
in con- 
ere the 
lly the 
grades 
mports 
Union, 
Polish 
| other 
almost 
is the 
wood. 

xporter 
e from 
valued 


July 4, 





ct a Sire el a ci laa te ar kate a lb reer 


bi 


a2. RE. 





1936 


AMERICAN 














Back to the Green 


[ shall go back to the green sometime, 

From the gray streets, and grease, and grime, 
‘rom the high walls that shut me ’round 

To the high hills my father found. 

I shall go back to the house he made 

From the giant trees with a good arm’s aid, 
Where the life was rough, yet the life was kind, 
And little mourned for the life behind. 


I shall go back to the green some day 

From the granite streets that are only gray, 
From the narrow road that is curbed and straight 
To the winding road to my father’s gate. 

I shall go back from the crowding throngs 

To the land where my father’s son belongs, 
To a harder road and a rougher fare, 

And bid goodbye to a greater care. 


I shall go back, for I’m growing old, 

And a street of stone is a thing too cold, 
And a stranger’s stare at the journey’s end 
Is all you meet when you need a friend. 

I shall go back to a road of dirt 

And a battered cap and a cotton shirt, 

To my father’s house in a woodland scene, 
From a world of gray to a world of green. 


We See b’ the Papers 


Simile: As efficient as convention police. 


But it doesn’t seem quite fair to lock up just 
Zioncheck. 

All is not gold that glitters, especially glitter- 
ing generalities. 

Yes, indeed, we know what Shakespeare really 
said was “glisters.” 

In politics they call it 
stage “the mob scene.” 

Now Cleveland is after another uplifting spec- 
tacle, the Schmeling-Braddock fight. 

After listening to two conventions, we feel 
that there has been enough said already. 

One remarkable thing is the number of fel- 
lows who have jobs who are still unemployed. 

Rock Island 7% preferred is selling for 5. 
Considerable of the spring seems to be gone out 
of hope. 

We advise the President not to listen to any 
of the Republican speeches. You know how 
you are, Frank. 

We wouldn’t mind these fellows who wave 
red flags at us on the highways if they only 
seemed to know why. 

Chicago will buy 46,000 street signs, but 
nevertheless there will still be citizens who can’t 
find their way home. 

The most pointed remark at either convention 
was when our old friend Jimmie Allred com- 
pared Jack Garner to a cactus. 

As we understand it, Landon is against Roose- 
velt, Coughlin i is against Roosevelt and Landon, 
and Borah is against everybody. 

Joe Robinson asked, “Can you imagine Jim 
Farley under the civil service?” No, we can’t. 
We've seen some of the questions. 

The betting odds favor Mr. Roosevelt 6 to 5, 
and we shall make no reference whatever to 
the recent Louis-Schmeling campaign. 

The Republicans thought “flaunt” meant flout. 
and Judge Mack thought it was pronounced 
“moderan,” so the honors are about even. 

We advise the Republicans to stop worrying 
about Mr. Roosevelt’s third term hint. What 
they want to worry about is a second term. 

During the last two weeks the radio has given 
a lot of people who couldn’t go, an idea of 
what a convention is like. And now they don’t 
care to. 


There are fellows who take a curve on the 


“an ovation.” On the 


wrong side of the road. And then there are 
fellows who carry a Smith banner into a New 
Deal convention. 


Now in Cleveland and Philadelphia they know 
what the forgotten poet meant when he wrote, 
“The tumult and the shouting dies, the captains 
and the kings depart.” 


By “the captains” he meant the precinct cap- 
tains, who were there in large numbers. And 
by kings, the chairmen who out-yell the noes 
that “the motion prevails.” 


Nelson suggests that we have cat races, with 
the cats chasing a mechanical mouse. Then we 
should also have mechanical cats, so they will 
run in the right direction. 

A party platform is the calm and deliberate 
judgment of a lot of thoughtful citizens who 
dance in the aisles, swat each other on the 
back, and yell “The Bottle Hymn of the Re- 
public” or “Happy Daze Are Here Again.” 


Between Trains 


Two Rivers, Wis.—The fire chief was chair- 
man of the committee, a banker presided, and 
we needed only the presence of a retail lumber 
dealer to make us feel completely at home. We 
have never been a banker, although we have 
wished we were so we wouldn’t have to go to 
one, but we ran to a good many fires in our 
running days, for a fire is a thrilling sight, 
except to an insurance man. And even an 
occasional fire does him some good, if he would 
only be philosophical about it. If there were 
no fires there would be no fire insurance, and 
if there were—you can guess the rest of it. 
The Two Rivers people are a kindly people, and 
the Rotarians the kindliest of the lot, or we 
wouldn’t be back, no doubt. 


Sturcis, Micu.—This is Will Cavin’s town, 
and the possessive is used advisedly, for he 
owns the friendship of every man and woman 
in it. And ours, for it was the fourth time 
that he had invited us to the town and intro- 
duced us to an audience of his neighbors. 
Greater love hath no lumberman than this. The 
occasion was the annual dinner of the Chamber 
of Commerce, in which Will has always been 
a leader, of course, being that sort of citizen. 
There to give, we were the one who received. 
To see one man loved by a whole community 
is in itself the greatest inspiration. It proved 
again that the hope of America is the unselfish 
service of real Americans. 


I'd Like to Be a Cop 


I'd like to be a cop because 

I'd start enforcing all the laws, 
Not only those that ought to be, 
For that’s a thing not up to me, 
Or, if I didn’t like a law, 

Not act as though I never saw— 
Not by policemen men are tried, 
It’s up to judges to decide. 


And rich and poor I'd treat alike, 
The same to Ole or to Mike. 

I wouldn’t take one man in tow 

And let some other fellow go. 

A law for all the law intends, 

Not one for strangers, one for friends, 
The politician or the bum 

Who broke a law would have to come. 


I’d like to be a cop and do 

My duty as I promised to. 

The Constitution I’d support 

And let the judges run the court. 

I’d take the oath unbought, unbossed, 
Not do it with my fingers crossed. 

I’d keep my job, and fight the wrong. 
(Of course, I wouldn’t keep it long.) 
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"Child of Fate" Lumber Yard 
Has Fiftieth Anniversary 


CLaRINDA, Iowa, June 29.—A trip to this city 
in 1886 from Maryville, Mo., to visit rela- 
tives for a short time has extended to fifty 
years for G. William Richardson, owner 
of the Richardson Lumber Co. here and its 
two branches in Shambaugh and Northboro. 
The firm observed the fiftieth anniversary 
of its founding June 15. 

Mr. Richardson, a jeweler by trade, came 
here in 1886 to visit his kin while awaiting 
possession of a store building in Elgin, Ili. 
that he had leased for a jewelry business. 
During his stay, his brother-in-law, William 
Howell, owner of a chain of lumber yards, 
lost his head bookkeeper, and Mr. Richard- 
son volunteered to do the work until other 
arrangements could be made. He became 
acquainted with the business, and decided 
to stay in it. He bought a yard, and the 
firm went under the name “G. William 
Richardson” until 1917, when it was given 
its present title. A son, Warren S., and a 
son-in-law, Lisle Cassat, are in active charge 
of the business now. 





Honored on 84th Birthday 


SEATTILE, WaSH., June 27.—Honoring Charles 
H. Cobb, retired lumberman, on his eighty- 
fourth birthday, more than forty friends and 
former associates tendered him a dinner at the 
Olympic Hotel here. Frederick A. Wood, of 
Pasadena, Calif., arranged the affair. Mr. 
Cobb’s philanthropies and civic work were 
lauded by his friends present, among whom 
were several who lumbered with him in the 
early days. Mr. Cobb came here in 1876. 





Louisiana Sales Tax Creates 
Problems for Retailer 


New Orteans, La., July 1.—Louisiana’s 
legislature on Friday of last week adopted the 
sales tax, which has to be paid by consumers 
on every tangible article of personal property 
that they buy or lease. It affects every saw- 
mill employee and every sawmill commissary, 
for the latter are responsible for the collection 
of the tax of 2 percent on the sales price, but 
are not allowed to pay it for their customers. 
There are some exemptions. 

Retail lumber dealers are interested, for the 
only article that they handle that is possibly ex- 
empt from the tax is lumber manufactured in 
Louisiana, which under a liberal construction 
may come under the exemption, “natural re- 
sources as severed from the soil.” Should this 
language be strictly construed, it would be de- 
clared to apply to logs only. However, there 
are many good arguments that can be advanced 
to carry the meaning to include lumber. Much 
lumber manufactured in adjoining States is 
bought by retail lumber dealers in Louisiana, 
and sold by them. As this lumber does not pay 
any severance tax in Louisiana, it seems clear 
that the sales tax will have to be paid on that 
lumber. It is going to be hard on the retail 
lumber dealers to separate their sales, if they 
buy both Louisiana and out-of-State lumber, or 
else give the Louisiana manufacturers a 
monopoly for the supplying of lumber to the 
retail dealers of the State. There is a lot of 
work imposed on the retail dealers to keep 
track of the tax payments, which start Oct. 1. 

This bill contradicts itself. In section 3 it 
reads, “For the privilege of selling tangible 
personal property at retail, there is hereby 
levied a tax” etc. In section 8 there is a com- 
plete shift, which places the tax on the con- 
sumer for the privilege of buying. “Sec. 8, The 
tax levied hereunder shall be paid by the con- 
sumer or user to the vendor, and it shall be the 
duty of each and every vendor in this State 
to collect from the consumer or user, the full 
amount of the tax imposed by this act.” The 
act recites that the tax shall be a debt from 
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consumer to vendor until paid. The bill awaits 
the signature of the governor. It was hur- 
riedly passed, and is open to attack in the 
courts on several grounds. 

A bill has been passed by the house of repre- 
sentatives, which prohibits any employer from 
compelling any laborer to take merchandise in- 
stead of money as payment for services. If it 
is passed by the Senate and signed by the gov- 
ernor, it may have the effect of repealing all 
laws that relate to commissary stores. 





Ozark Pine Kiln Dried Right 


From Saw 


MurFREESBORO, ARK., June 29.—‘Slow trains 
through Arkansas” are things of the past ac- 
cording to Roy Anthony, of the Murfreesboro 
Lumber Co., who added: 

“And so of the old days when lumber manu- 
facturers tried to make money carrying large 
yard inventories. The uptodate lumber manu- 
facturer must equip his plant to supply the 
trade with properly seasoned lumber, dried to 
the desired moisture content.” 

Practising what he preaches, Mr. Anthony 
recently has installed at his Murfreesboro plant 
a high-powered Moore cross-circulation fan kiln, 
which is drying Arkansas mountain pine from 
the foothills of the Ozarks. This company spe- 
cializes in No. 1 dimension; No. 2 boards; No. 
1 and B&better flooring; dressed siding and 





High powered Moore cross-circulation fan kiln, 
which dries mounted pine on low temperatures at 
plant of Murfreesboro Lumber Co. Each truckload 
contains more than 6,000 feet of lumber, due to 
tight, edge-to-edge piling without flues 


finish. The plant has a capacity of 40,000 feet 
a day, and caters to both wholesale and retail 
buyers. The Moore cross-circulation fan kiln 
installed at this plant uses low temperatures 
similar to those of a warm summer day, together 
with fast, reversible air circulation. This 
method of seasoning preserves the fiber struc- 
ture of the wood, and produces a uniformly 
seasoned lumber that retains its life, elasticity 
and strength. Dried right from the saw, the 
lumber is entirely free of weather stain, sticker 
a dote and other defects common to yarded 
stock. 





Dealers Stop Deliveries 


Onawa, Iowa, June 29.—The retail lum- 
ber concerns serving this town of about 
2,500 population, center of a rich agricul- 
tural trade area, will discontinue the free 
delivery of lumber and building. materials 
after July 1, according to announcement 
made. After that date customers desiring 
delivery of their purchases will arrange with 
local truckmen for service. It is felt by 


the dealers that this change will conduce to 
economy of operation, eliminating the neces- 
sity for trucks making expensive trips to 
deliver a few boards, or some other item, on 
which the cost of delivery more than wipes 
out the net profit on the transaction. 
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Offers Redwood Movie for 
Local Showing 


San Francisco, CAuir., June 27.—“Califor- 
nia Giants”, a 40-minute motion picture film 
taken in the heart of the famous California 
redwood district, will shortly be available for 
use of redwood retail dealers who would like 
to see and use it in Chicago, New York and 
other principal eastern centers. 

The picture was produced by the California 
Redwood Association of San Francisco, and 
16 mm prints are now being made available 
free by the association to assist retail dealers 
in their redwood promotional work. 

The film, which is scenic as well as descrip- 
tive of lumber and logging activities of the 
great redwood industry, has been given wide 
acclaim throughout California, where it has 
been shown so far to forty small groups. At 
four moving picture theatres it has been run as 
part of the regular commercial program. 

At present ten 16 mm prints are available 
for showing, which number will shortly be 
doubled. Two 35 mm prints are also available. 
The association suggests that retail dealers get 
their local picture houses to use the film “Cali- 
fornia Giants,” and then to work out some type 
of advertising tie-in with the showing. 





Principles of Built-up Doors 


Devised in Fifth Century 


Warping of doors, in countries having a 
moist climate, was always a problem, and the 
principles of laminated wood construction were 
applied in crude form to the design of doors as 
early as the fifth century, according to W. M. 
MacArthur, vice president, Wheeler Osgood 
Sales Corp. Ancient craftsmen, finding that a 
door made from a single board or section was 
unable to resist the effects of moisture, devised 
ways to balance the stresses caused by shrink- 
ing and warping. One method used was to 
construct doors with several vertical planks held 
together by dowels or horizontal braces, while 
another method was to form a framework of 
stiles and rails, and place a thinner panel be- 
tween them. In the latter method, the panel 
was held in place by grooves or mouldings. 
Many of the basic principles established by 
these early experimenters are still in use, 





Statistician Arrives at Home- 
Shortage Figure 


According to an exhaustive survey recently 
completed by William C. Bober, head of the 
stat‘stical research department of the Johns- 
Manville Corporation, there is a direct shortage 
of about 1,200,000 housing units in the United 
States today; about 700,000 more units call for 
outright replacement ; and approximately 4,800,- 
000 require such drastic structural changes that 
they would become practically new. 

“It may be assumed,” states Mr. Bober, “that 
housing demand and supply were roughly in 
balance at the end of 1925, that over-building 
in relation to effective commercial demand de- 
veloped from then on, followed in its turn after 
1928 by drastic under-building in relation to 
the country’s population growth.” 

In the past ten years about 700,000 homes 
were destroyed by fire, tornadoes, floods and 
other calamities. These had to be replaced, 
and they constituted part of the 3,000,000 homes 
built during that period. This left only 2,300,000 
homes built to satisfy an increase in the num- 
ber of families of about 3,500,000. Thus, an 
initial deficit of about 1,200,000 homes exists. 
This will, as soon as purchasing power in- 
creases through recovery, constitute an effective 
commercial demand for new homes. To the 
above must be added deficits of various other 
kinds, which increase the grand total deficit to 
about 6,700,000. This last figure, however, is 
purely theoretical, and may not be interpreted 
as a commercial demand. 
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Notes On Foreign Trade 


European Market Control 
Achieves Price Increase 


VIENNA, AustTRIA, June 15.—The executive 
committee of the European Timber Exporters’ 
Convention had a regular meeting at Moscow, 
Soviet Russia, on June 10 and 11, to which all 
the member-organizations had sent representa- 
tives. Latvia had accepted an invitation to be 
present and in principle to become a member 
of the ETEC as from 1937, and was also repre- 
sented at the meeting. After an opening speech 
by Mr. Kempe, of Stockholm, president for the 
ETEC, Mr. Kraevsky, president for Exportles, 
Moscow, was, on the proposal of Mr. Kempe, 
unanimously elected as chairman for this meet- 
ing of the exporters. 

The situation of the timber market was in- 
vestigated into and the unanimous opinion was 
given that a consolidation and stabilization of 
the market had taken place; that the unsold 
quantities for shipment this year are not bigger 
than what will be easily absorbed by the mar- 
ket; and that the price level ruling today is 
higher than that ruling at the beginning of the 
selling season. Great satisfaction was expressed 
at the result of the ETEC work, and all were 
unanimous that the policy to be followed dur- 
ing 1937 is to be the same as during 1936. Thus 
there was full agreement in principle that the 
total export quantity for 1937, as far as now 
could be judged, should not be increased above 
the quantity fixed for this year. The total 
quantities and quotas for 1937 are, however, to 
be definitely fixed at the general meeting of the 
ETEC, which will be held at Stockholm on 
Oct. 1. 





Customs vs. Unofficial Statistics 
on Imports Subject to Quota 


Wasuincton, D. C., June 29.—Newspaper 
and trade journal articles, as well as individual 
comments, have tended to intimate that official 
U. S. Customs statistics covering imports of 
Canadian Douglas fir and western hemlock sub- 
ject to the quota established by the U. S.-Cana- 
dian trade agreement, have not been complete. 
The Forest Products Division of the Depart- 
ment of Commerce has released the monthly 
official statistics in co-operation with the Cus- 
toms Bureau, and as a result this matter has 
been brought to their attention. 

Ever since the establishment of the import 
quota on these Canadian species the first of 
January, 1936, the Forest Products Division 
has received innumerable unofficial reports on the 
subject, covering both anticipated as well as 
reputed actual loading or shipment statistics. In 
instances these reports have been contradictory, 
although in most cases they indicated substan- 
tially larger exports to the United States than 
were finally reported in actual Customs statis- 
tics. 

Without a doubt every report on anticipated 
or reputed exports of large volume originated 
with Canadian shippers. In one instance re- 
ported shipments by various Canadian mills are 
compiled by a private export organization whose 
statistics, although unofficial insofar as either 
the Canadian or U. S. Governments are con- 
cerned, are considered reliable. These statistics 
have at times indicated a larger volume of ex- 
ports to the United States than reported by offi- 
cial United States Customs import entry 
statistics for approximate corresponding periods. 

The Forest Products Division believes that a 
simple explanation will serve to clear up this 
matter. First of all, many shipments made from 
British Columbia take over a month by water 
to reach certain United States ports. Secondly, 
shipments may arrive at American ports sev- 
eral days before entry is made through the 
Customs. The statistics compiled by the Cus- 
toms Bureau are based upon figures from 
weekly reports submitted by the various col- 


lectors of Customs covering each entry actually 
made. Therefore, Customs statistics covering im- 
ports of Douglas fir and western hemlock sub- 
ject to the quota would be on an average ap- 
proximately a month later than commercial fig- 
ures on shipments recorded in British Columbia. 
At the close of the year it is likely that there 
will be little difference between British Colum- 
bia shipment statistics and United States Cus- 
toms entry figures. In fact, Customs statistics 
covering the five-month period ending May 30 
record imports of Douglas fir and western hem- 
lock subject to the quota of 55,927,011 feet, 
which is only 5.4 percent below the commercial 
British Columbia shipment statistics for the first 
four months. 


Shipments to United States 
Increase 


Saint Joun, N. B., June 29.—There has been 
a marked increase over last year in shipments 
of dressed softwood lumber from New Bruns- 
wick to the eastern part of the United States, 
this being attributed to the reduction of the 
United States duty from $4 to $2 per thousand 
under the Reciprocity Treaty, and better mill 
prices are realized. The situation of the mills 
has been further improved by an increased de- 
mand from and better prices on the British mar- 
ket. It is predicted that an increased output of 
saw logs will be made next winter. 








Canadian Fir, Hemlock Imports 
for Five Months 22.4 Per- 


cent of Annual Quota 


Wasuinoton, D. C., June 29.—During the 
first five months, United States imports of 
Canadian Douglas fir and western hemlock sub- 
ject to the “quota” totaled 55,927,011 board 
feet, according to preliminary figures supplied 
the Forest Products Division of the Depart- 
ment of Commerce by the Bureau of Customs 
of the Treasury Department. The Forest Prod- 
ucts Division points out that these preliminary 
data show that imports during the first five 
months amount to only 22.4 percent of the an- 
nual quota permitted. 

It is interesting to note that of the 55,927,011 
board feet entered this year, the Massachusetts 
Customs district received the largest quantity; 
namely, 15,114,048 feet. The New York Cus- 
toms district ranked second with 11,085,821 
feet, while the Dakota, Los Angeles, Philadel- 
phia, and Washington ‘districts received from 5 
to nearly 7 million feet each. The Connecticut 
and Duluth and Superior districts received be- 
tween 2 and 3 million feet each. The balance 
entered in smaller quantities into the Buffalo, 


Vermont, Maine and New Hampshire, St. Law- 
rence and Michigan districts. 

Another interesting point is that total im- 
ports during the first five months ending May 
30 were comprised of 56.4 percent Douglas fir; 
20.4 percent western hemlock, and 23.2 percent 
mixed fir and hemlock. The bulk of mixed fir 
and hemlock was entered at the New York dis- 
trict. Of total entries of western hemlock the 
Massachusetts district received over 70 percent. 
Douglas fir entries were more equally scattered, 
with the Massachusetts, Dakota, Los Angeles, 
Washington and Philadelphia districts taking 
between 4 and 7 million feet each. Smaller 
quantities were entered in several other dis- 
tricts. 





Visiting Europe in Effort to 
Restore Fir Markets 


Tacoma, WaASsH., June 27.—Pacific North- 
west lumbermen who are interested in obtain- 
ing wider foreign markets for their products 
are launching a campaign to bring about an 
increased use of Douglas fir in England and 
on the Continent. 

To further this campaign, W. Yale Henry, 
president of the Henry Mill & Timber Co., of 
this city, and Lee Force, of Seattle, president 
of the Douglas Fir Exploitation & Export Co., 
left here June 23 on a_ three-months’ trip 
abroad. They will carry credentials from the 
United States Department of Commerce, and 
will have the assistance of commercial attaches 
abroad in the campaign to increase the shipment 
of lumber from Pacific Northwest ports. 

They will spend several days in Washington, 
D. C., before sailing from New York on the 
S. S. Europa July 8. London will be the first 
city in England that they will visit. They ex- 
pect to spend nearly a month there and in 
Liverpool and Glasgow. Then they will visit 
the Continent, stopping at Rotterdam, Amster- 
dam, Bremen, Hamburg, Antwerp, Brussels 
and Paris, among other cities and trade cen- 
ters. They will spend more than a month on 
the Continent. 





Philippine Imports to Date 
50 Percent Above 1935 


Los ANGELEs, CALIF., June 27.—May im- 
ports of Philippine mahogany and Philip- 
pine hardwoods into the United States, con- 
signed to various ports, amounted to 4,102,- 
000 board feet, 7 percent of which was logs. 
Total of imports for the first five months 
of this: year was 15,073,000 board feet, 4 
percent of which was logs. For the same 
period in 1935—January to May inclusive— 
imports amounted to 9,961,000 board feet. 
This report indicates an increase for the 
first five months of 1936, over the same pe- 
riod of the previous year, of 5,112,000 board 
feet, or 50 percent. 

















CIRCULAR 


Long Distance Phones: 
TAYLOR 0248. 4214, 4215 


Branch Offiecs: 
Washington, | D.C. 
Parsons, W. Va. 








MILLS AND YARD— nan 





THE TOLEDO GUARANTY CORPORATION 


WEST VIRGINIA HARDWOODS 
HEMLOCK- WHITE PINE- SPRUCE 
“FROM THE HEART OF THE ALLEGHENISS” 


1026 WOODWARD BLDG. 
WASHINGTON, D. C. 


CABLE ADDRESS 
**TOGCO"’ 
Universal Lumber Code 












We can kiln dry and 
surface in transit. 


























52 


AMERICAN LUMBERMAN 


July 4, 1936 


QUERY AND COMMENT 


Jul 


7 
has 
fev 

Per Capita Lumber Consumption garded as history, it gives a statistical picture tomer with the stability of the prices. Neat yet 
of the growth of the industry probably sufficient cards might be prepared with a lettering pen, the 
Many requests have come from lumbermen Epitor. or printed at the yard with a show-card-making we 


and others for data on lumber consumption per 
capita over periods of years, and to satisfy their 
wishes there was reproduced in our issue of 
June 9, 1934, page 54, a table from “Our Na- 
tional Timber Requirements,” prepared by the 
Forest Service in response to a Senate resolu- 
tion, this table giving for 1809 to 1931 the 
production of softwoods and hardwoods and 





for all practical purposes.” 


. . . . 
Pricing by Piece; Price Cards 
“Have you anything on selling by the piece?” 
says a Pennsylvania retailer in a footnote to 
a letter acknowledging receipt of information 
on another matter. We only hope that we 
shall often deserve such words of praise for 
efforts in serving readers as are used in this 


device supplied by a company in Napoleon, 
Ohio. 

For affixing the cards to the bins, the price- 
card molding made by F. M. Zimmerman, of 
Aurora, Ill, is convenient and attractive— 
I-p1 Tor. | 


Would Sell Nails in Packages 


their total, total imports and exports, total letter. “We do not know how to thank you We sell nails at retail in connection with 
stocks and per capita consumption. The con- for the i sonar a information you — our business, says a Florida lumberman, and 
sumption figures given in this table were based %/¥en Us. You always seem to have just the 


on estimates of total cut, with allowances for 
exports and imports, and total cut estimates (ex- 
cept in decennial census yeafs) exceeded the 
Census production reports—as is, says the For- 
est Service, obviously justified by the difficulty 
in obtaining a complete canvass by mail. These 
data were considered by the Forest Service as 
unsatisfactory. 


At the request of the AMERICAN LUMBERMAN, 
revised data have been prepared, covering pro- 
duction and consumption for the entire period 
in which steam power and merchant mills char- 
acterized the lumber industry. “Lumber pro- 
duction was first reported in quantity in 1869, 
and it was not until 1899 that the cut by species 
was given, permitting an accurate division into 


information we want. We could not do with- 
out your magazine and the help that you 
offer. The prices you charge are no meas- 
ure of the value.”—INQuiRY No. 3257. 

The most comprehensive book on pricing by 
the piece is “Hiatt’s Expert Lumber Pricer.” 
In this, a page is devoted to each per-thousand- 
foot price, and each page measures 10'2x8 
inches. Prices are figured in steps of $1 
from $25 to $150 a thousand; and in steps of 
$5 from $150 to $200. The sectional dimensions, 
such as 2x4-inch, are along the left-hand margin, 
and the lineal feet along the top; where the 
columns cross is found the price of one piece. 
For the convenience of yardmen, a pocket-size 
loose-leaf blank book with spaces for different 
dimensions and classifications is also provided, 


have in mind sacking them up for imme- 
diate delivery, in 1-, 2-, 5- and 10-pound 
sacks. Will you advise where we could get 
a distinctive type of bag, or perhaps a small 
pasteboard box printed with our advertise- 
ment?—INQuirY No. 3256. 

[A distinct disadvantage of packaging nails at 
the yard is that hand-weighing generally results 
in overweights, so that 100 pounds of nails will 
run short of making up 100 1-pound packages, 
and there is a leakage of profits. Nails may be 
bought in packages, in sizes from 1 pound up, 
from the American Steel & Wire Co., Chicago; 
when you buy 100 1-pound packages, you get 
the full 100. Automatic factory-weighing fur- 
thermore costs little, but of course there is an 
additional charge for this work and for the con- 
tainer. The retailer who buys packaged nails 


thi 





softwoods and hardwoods,’ says the Forest in which can be entered the current piece prices may affix his own label. A local artist or show- th 
Service in regard to the new table. “For that as found in the Pricer. The Pricer is $5, and card writer is often able to furnish an attractive m 
reason you will appreciate that a very consider- the pocketbook with loose-leaf filler, $2.50; design in two or three colors, from which zinc 7 

able amount of estimating has entered into the pocket price book alone, $1.50; fillers alone, plates can be made, for several sizes of label a 
preparation of these figures. The estimates of $1.25. if desired from the same design, and any local a 


various kinds were made, however, in consider- 
able detail, systematically, and with due refer- 


Piece pricing generally involves the use of 
price cards on bins, and retailers experienced in 


printer can turn out the labels. Printing runs of 
different size boxes is hardly feasible, because 





mi 





ence to the fragmentary records of the earlier _piece-pricing are convinced that neat, permanent- the expense is too high; while one size label gy 
periods. Thus, while the table can not be re- looking lettering of these best impresses the cus- might neatly fit several sizes of box.—Eprror.] j 
LUMBER PRODUCTION AND CONSUMPTION IN THE UNITED STATES ia 
AL 
Lumber production (Million feet, b.m.) Lumber Consumption F 
Quantity (Million feet, b.m.) Per Cepite (Feet, d.m.) bi 
1 
Year Totel Sof twood Hardwood Total Softwood Hardwood Total Sof twood Hardwood at 
; ac 
1799 300 265 37 300 263 37 38 81 ” th 
1609 400 344 56 400 344 56 57 49 8 m 
1819 550 469 61 550 469 61 59 50 9 be 
18629 650 702 148 850 702 148 68 36 12 
1839 1,604 1,275 329 1,604 1,275 329 96 76 20 Ww 
1649 5,392 4,075 1,317 5,392 4,075 1,317 238 160 38 ' cl 
18659 6,029 5,802 2,227 6,029 5,802 2,227 262 189 73 i T 
1869 12,756 9,253 3,508 12,954 9,397 3,557 342 248 a4 de 
1879 18,091 13,334 4,757 18,171 13,392 4,779 370 273 97 PAI 
1689 27,039 20,024 7,015 26,836 19,875 6,961 434 322 112 
1699 35,078 26,180 6,898 34,091 25,443 6,648 456 340 116 
1906 46,000 34,900 11,100 44,861 34,036 10,8625 525 397 126 z . 
1909 44,510 33,897 10,613 43,300 32,977 10,3235 477 365 114 { ti 
1913 44,000 34,065 9,935 41,738 32,378 9,360 432 335 97 he 
1919 34,552 27,407 7,145 34,065 27,266 6,799 324 259 65 th 
1920 35,000 27,610 7,390 34,500 27,277 7,223 324 256 68 : ge 
1921 29,000 23,444 5,556 28,392 22,961 5,430 262 212 50 ne 
1922 35,250 26,922 6,328 35,175 28,773 6,402 320 262 be =) th 
1925 41,000 33,220 7,780 40,3550 32,511 7,839 362 292 70 th 
1v24 39,500 31,549 7,951 37,112 29,947 7,165 328 265 63 
1925 41,000 33,264 7,716 39,455 32,094 7,359 345 279 64 Sa 
1926 39,750 32,078 7,672 36,119 31,000 7,119 327 266 61 in 
1927 37,250 29,975 7,275 35,425 28,361 7,064 300 240 60 B 
1926 36,750 29,852 6,898 35,361 26,781 6,600 295 240 55 ¥ 
1929 36,886 29,6135 7,073 33,319 27,104 6,218 274 223 51 w 
in 
19350 26,051 21,323 4,726 23,345 19,459 3,904 190 158 32 q 
1931 15,525 13,652 2,671 17,609 14,862 2,947 144 120 24 tt 
1932 10,151 8,746 1,405 11,678 9,846 1,832 94 79 15 
1935 13,961 11,899 2,062 14,535 12,232 2,501 116 98 18 of 
194 15,494 12,736 2,758 14,473 11,907 2,566 114 94 20 a 
1935 i 17,551 14,570 2,981 17,175 14,287 2,888 135 112 23 be 
E 
cc 
U. S. Forest Service. Estimates based mainly on production, exports and imports. Changes in mill stocks ineluied te 
beginnim 1922, but no allowance mde for changes in yard % ocks. Population figure used n 
in obteining per capita is thet of July 1, in eech year of recard. ci 
ir 
1/ From report of the Timber Conservation Board, February 15, 1956. . 
y 
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AMERICAN LUMBERMAN 


Two Trucks and Trailers Give 3-Truck Results 


The J. J. Barney Lumber Co., of Chicago, 
has been cutting corners on overhead the past 
few years, just as has every other business en- 
terprise, and has evolved a system for getting 
the use of three trucks out of two, which could 
well be followed by other concerns. In brief, 
this is accomplished by having three trailers in 


eae 


ae & 





the yard to use in conjunction with the tractor- 
trucks. 

Here is the way the maximum use of the 
company’s trucks is achieved: Each of the two 
trucks has a light wood trailer with which to 
make deliveries, and the third is of the roll-off 


type used to bring lumber from the railroad 
dock, two blocks away, to the yard. The roll- 
off is “spotted” at the car on the siding and is 
loaded. After a truck has delivered a load, it 
uncouples its trailer in the yard, and goes to 
the railroad to haul in the loaded roll-off. The 
lumber is dumped, and the load put on the 
light trailer. While this 
is being done, the roll- 
off is taken back to the 
car for re-loading, and 
the truck proceeds back 
to the yard to have its 
trailer connected for an- 





One of the trucks of 
the J. J. Barney Lumber 
Co., Chicago, which, 
with its partner, does 
the work of three by 
using trailers 





other delivery. The sec- 
ond truck of the firm 
follows the same routine, 
and no time is lost by 
the continuous rotation. 
One of the drivers is 
shown in an accompany- 
ing picture with the new 
Chevrolet truck, purchased recently, and its 
trailer, as the unit returned to the yard after 
delivering a bill of goods. Sales of crating lum- 
ber used in shipping machinery were reported to 
be brisk, due to the general improvement in in- 
dustrial consumption. 
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NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 





Big Day’s Cut in lowa—The 
biggest daily sawing ever done 
at a mill in Clinton, Iowa, was 
accomplished June 22 (1876) at 
the W. J. Young & Co.’s big 
mill, when 292,000 feet of lum- 
ber was turned out in 12 hours 
with 130 men, six gangs, one 
circular saw and one mulay saw. 
The biggest day’s work ever 
done at this mill before was 
206,000 feet. 

e * 

Circular Saw a Dutch Inven- 
tion—For some time an item 
has been going the rounds of 
the press in which it is sug- 
gested that it would be an emi- 
nently proper and_ graceful 
thing to erect a monument to 
the inventor of the circular 
saw, who is described as hav- 
ing been an American, one 
Benjamin Cummings by name, 
who was born in 1772 and died 
in 1843. No one seems to have 
questioned this man’s right to 
the distinction, and the matter 
of starting a contribution for 
a monument to his genius has 
been seriously considered. An 
English mechanical writer now 
comes to the front, and in a let- 
ter to The Timber Trades Jour- 
nal, London, asserts that the 
circular saw was first invented 
in Holland, nobody knows just 
when, but probably about 200 
years ago, though it may have 





been much earlier even than 
this. Cummings’ claim, if he 
ever made one, is antedated by 
an English patent, issued in 
1777, in which the circular, and 
a crude idea of a feed mechan- 
ism therefor are both described. 


Decline of Rafting on Mis- 
sissippi—The executive head of 
one of the leading St. Louis 
lumber firms stated the fact 
rather neatly when he said that 
“the rafting days are gliding 
swiftly by,” referring, of course, 
to the Mississippi. What was 
once a most important feature 
in the lumber business of that 
stream—the purchase and sale 
of rafted stock at lower river 
points—is fast waning into in- 
significance, and seems destined 
before long to become simply a 
reminiscence of the business as 
it was done in years gone by. 
Large amounts of manufac- 
tured lumber used to be sent 
down in the raft, much as it is 
shipped to the Chicago cargo 
market, to be sold at the go- 
ing rates, but the system is 
gradually changing. Most of 
the rafted stock now sold along 
the river is purchased at the 
mills in advance of its start- 
ing on the journey, and the 
raft consigned direct to the 
purchaser’s yard. In fact, be- 





yond the necessity, perhaps 
more apparent than real, of 
keeping up the use of this 
method of transportation as a 
regulator of railway tariffs, 
there is no urgent reason why 
it should long survive the pro- 
gressive tendency of the times. 
It is the outgrowth of necessi- 
ties which no longer exist. It 
came into vogue when the Wis- 
consin sawmills first began 
their work, at a time when 
there were no other means 
available for shipment, and the 
practice has been kept up to 
some extent, because against a 
high rate it furnished a some- 
what cheaper, though other- 
wise less desirable, method of 
getting lumber to market. 


About a year ago, Griffin & 
Knapp, of Sandy Hill, N. Y., 
began baling the fine pine shav- 
ings made at their planing mill, 
and during that time an average 
of about twenty-five bales have 
been put up daily. The ma- 
chine for pressing the shavings 
into baling compass is the in- 
vention of Daniel S. Griffin, a 
young son of Orville Griffin, 
and grandson of Daniel Griffin, 
members of the firm, and it 
is believed to be the only press 
used for baling shavings in the 
country. 








“Uncommon” 
Common... 


For two generations, it has been 
our mill policy to make no B and 
Better Lumber—no Finish, Ceiling, 
Siding or Flooring—all of our inch 
stock is incidental to the manu- 
facture of our Dimension and 
Timbers. 


The finest fiber of our timber 
goes into our Dimension—our in- 
comparable Common, and UP- 
PERS are included in our COM- 
MON. 


Concentrating our efforts and 
production facilities on Dimension 
and Timbers, we have no hesi- 
tancy in saying that ours is the 
most “UNCOMMON” Common you 
have ever seen. A trial order will 
show you the difference. 


LONG LEAF YELLOW PINE 
DIMENSION and TIMBERS 
1 Lignasan Treated Lumber 


JABENTLEY LUMBER CO. 


ZIMMERMAN. La. 




























Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 
oar East 42d St. 


PITTSBURGH, PA. 








H.E.WEBSTE-R- 
LUMBER. CO. 


( ot Aloe 
Lo Ont Uniform z72 
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QUALITY 


CALCASIEU 


YELLOW PINE 





Complete line of kiln dried 
Yard and Shed Stock 


Eased Edge Dimension 


Timbers, chemically treated to 
prevent stain. 
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National Production, Shipments and Orders 


Wasutincton, D. C., June 29.—Following is the National Lumber Manufacturers’ Association report for two weeks ended June 20, and for 


twenty-five weeks ended that date, covering mills whose statistics for both 1936 and 1935 are available; also percentage comparison with statistics 
for identical mills for the corresponding period of 1935: 


TWO WEEKS: 
Softwoods: 

Southern Pine 
West Coast 
Western Pine 
GCREMPOOMIR TOG WOOE 2. ccrccsscccece eeoseccss 
Ce, po cctseswessoreantbeseneeaes 
Ps aca chee eeeee see Oe OR ORE ROE 
Northern Hemlock.....ccccccee 


Co Ee ee ee ee ee 


Hardwoods: 
eee PFC TT CRETE CUT CT CO 
ee er 


ll i, -. stbebi ste beeen eewnneee 

OO OO” a ee ee 
TWENTY-FIVE WEEKS: 
Softwoods: 
SEE. TPO, oo cpa sense ees 
To  cce eb eb eed ee Ree O ae eee ears 
RS i in ue os d OOW WER wOe OO EE CEH EMS 
Cr Ore. 66k see sbeeeee eset tenes 
CO, occ aeesesoneceecens 
Ch Si ccc chee eS ess eeenneeerennar 
Northern Hemlock...........22- 


ER, a aan abl @ ee A eh Oe ae ele 
Hardwoods: 
SS PCT OT TTT ET CCT TE CT 
Northern Hardwoods.........--.eeee0. 


Total Hardwoods.. 
Grand totals.... 
#1935 figures not available. 


**Estimated. 


Av. No. 


Units of production. 


Percent 


. Production Shipments Percent Orders Percent 
Mills 1936 of 1935 1936 of 1935 1936 of 1935 
108 63,480,000 114 63,793,000 99 , 60,403,000 92 
200 208.950,000 352 205,046,000 339 208,370,000 229 
113 156,948,000 109 126,126,000 107 137,943,000 134 
13 18,886,000 145 18,594,000 143 14,238,000 130 
11 6,445,000 130 5,437,000 101 6.003.000 116 
7 10,165,000 108 5,170,000 81 4,469,000 72 
14 3,398,000 65 3'831,000 89 3:846.000 129 
466 468,272,000 161 427,997,000 157 435,272,000 153 
724 17,229,000 mys 15,635,000 are 15,555,000 Ja 
14 4'137.000 150 4'144,000 134 3,048,000 71 

86 21,366,000 19,779,000 18,603,000 
538 489°638.000 447,776,000 453.875.000 
118 $19,875,000 128 862,660,000 121 856,173,000 112 
200 2,631,356,000 162 2,581,166,000 143 2,526,805,000 135 
108 1,196,021,000 131 1,284,674,000 116 1,369,865,000 113 
3 213,446,000 142 203,467,000 122 207,286,000 108 
2 64,901,000 147 72,449,000 119 65,126,000 110 
7 35,601,000 85 53,609,000 77 50,237,000 81 
17 47,203,000 115 32,634,000 4 37,535,000 95 
"415 5,008,403,000 145 5,090,659,000 129 5,113,027,000 122 
66+ 159,964,000 om 190,262,000 oe 181,161,000 ue 
17 63,904,000 128 51,733,000 126 49,926,000 107 
$3 223,868,000 124** 241,995,000 131** 231,087,000 120** 
541 5,232,271,000 144** 5,332,654.000 129** 5,344.114.000 122** 


West Coast high relationship with last year due to 1935 strike. 








Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., June 29.—Following is 


a statement for seven groups of identical mills 


and two groups of flooring factories of unfilled ordér and gross stock footages on June 20: 





No. of Unfilled Orders Gross Stocks 

Mills 1936 1935 1936 1935 
Soft woods— - e 
3 i 86 64,165,000 84,444,000 370,914 000 341,676,000 
wat ten. sereeeeecerrrss*** 200 387,584,000 373,146,000 1,078,335,000 993,598,000 
I on cece aoamness 117 252,760,000 216,153,000 1,329,287,000 1,056,674,000 
California Redwood............. 13 38,784,000 49,073,000 379,870,000 269,899,000 
Ce... cceneeeanee 11 7,976,000 10,470,000 153 613,000 157,784,000 
I i ed «noe wih ad 7 5,753,000 5,870,000 112,945,000 110,161,000 
Northern Hemlock............... 10 6,632,000 6,802,000 83,050,000 71,593,000 

Total Softwoods ............ “444 763,654,000 745,958,000 3,408,014,000 3,001,385,000 

Hard woods— ‘ 
Southern Hardwoods ...........No Report 
Northern Hardwoods ........... 11 8,714,000 7,993,000 81,068,000 88,880,000 
Flooring— 
OE Er ree 75 29,925,000 19,156,000 65,082,000 51,490,000 
Maple, Beech & Birch...........No Report 





West Coast Review 


[Special telegram to American LumBerMaAN] 


SeaTtLe, Wasu., July 1.—The 200 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended June 27 reported: 
Production 210,465,000 
Shipments 218,275,000 3.71% over production 
Orders 213,843,000 1.61% over production 

A group of 200 mills, whose production re- 
ports for 1936 to date are complete, reported 
as follows: 

Average weekly eut for twenty-six weeks: 


ai da bib ard bel & Wd heb eae s oe ae 63,808,000 

I a ee 105,370,000 
Average cut for two weeks ended 

ES SPER es ab 105,233,000 


A group of 200 mills whose production for 
the two weeks ended June 27 was 210,465,000 
feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
93,270,000 98,009,000 130,267,000 

Domestic 

cargo.... 89,593,000 72,463,000 160,744,000 
Export 17,241,000 25,200,000 82,107,000 
Local 18,171,000 . §.  + rn 
218,275,000 213,843,000 373,118,000 


A group of 200 identical mills whose reports 
of production, shipments and orders are com- 
plete for 1935 and 1936 to date, reported as 
follows : 

Aver. for 2 
wks. ended Aver. for 26 wks. ended 


une une June 
27. 1936 27. 1936 29, 1935 
Production 105,232,500 105,370,000 63,808,000 
Shipments 109,137,500 103,816,000 70,989,000 
Orders 106,921,500 101,049,000 73,543,000 


California Redwood 


San Francisco, Cauir., June 27.—The fol- 
lowing information is summarized from the re- 
ports of 15 mills to the California Redwood 
Association for May: 

—Redwood— White 
Percent of Wood 
Production Feet 


Production ..... 37,385,000 3,785,000 
Shipments ...... 34,855,000 ) 3,318,000 
nt Vee ceases 2,930,000 § 101 560,000 
Orders— 
Received ..... 30,845,000 a? 2,731,000 
On hand ..... 43,771,000 117 3,879,000 
Stock on hand. .268,260,000 9,883 000 


Detailed Distribution of Redwood 





Shipments Orders 
Northern California*®. ..11,822,000 12,256,000 
Southern California*... 8,363,000 7,440,000 
WREEEGORT ccccoccceéoes 80,000 292,000 
DEE. «sy cnceeveceees 10,142,000 9,549,000 
DE  csnadinmnnndhee 4,248,000 1,308,000 
OS  ccickaaweneaed 34,855,000 30,845 000 


*North and south of line running through 

San Luis Obispo and Bakersfield. _ 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Pays in Silver Dollars 


Atuens, ALa., June 29.—The Athens Lum- 
ber Co. has inaugurated a new pay-off method, 
so effects of its large payroll may be noticed 
in the business life of the town. The concern 
now pays off weekly in silver dollars. Sixty- 


five pounds of silver is required to meet the 
weekly payroll, 








CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the four weeks, June 1 to June 27, 
inclusive, and for the year to date, Jan. 1 
to June 27, 1936, with comparative figures 
for the corresponding periods of 1935: 














Receipts 
Ship- Above 
Lumber— Receipts ments Shipments 
June 1 to 11936 157 603 53,885 103,718 
June 27 § 1935 97,430 36,151 61,279 
Inc. or dec... +60,173 -+-17,734 §-+-42,439 
Jan. 1to 11936 809,758 265,921 543 837 
June 27 § 1935 568,949 183,720 385,229 
Inc. or dec...+240,809 -+82,201 §+158,608 
Shingles— 
June 1 to } sees 28,218 27,513 705 
June 27 1935 19,194 16,633 2,561 
Inc. or dec... +9,024 +10,880 §—1,856 
Jan. 1 to } 3098 118,770 99,891 18,879 
June 27 1935 96,532 100 097 *3,565 
Inc. or dec... +22,238 —206 §+22,444 


*Shipments above receipts. 


§Last figure in each group gives difference 
between 1936 and 1935 net receipts. 





Mississippi Mill Burns—But It's 
"Business as Usual" 


Picayune, Miss., June 30.—L. O. Crosby, 
president, has announced plans for the im- 
mediate replacement of that part of Plant No. 1 
of Goodyear Yellow Pine Co. which was de- 
stroyed by fire, Friday night, June 19. Destruc- 
tion wrought by the fire has been set at 
between $400,000 and $500,000, covered by about 
two-thirds insurance. The burned area in- 
cluded the paint shop, pattern plant and planing 
mill and storage shed. A considerable amount 
of No. 1 pole stock was destroyed. The saw- 
mill, dry kilns, power plant and lumber yards 
were saved. Before the embers from the dis- 
astrous blaze had time to cool, Mr. Crosby had 
set plans in motion for reconstruction of the 
destroyed properties and expects to have the 
new plant in operation in sixty days. The fire 
has occasioned no delay in the handling of busi- 
ness, Mr. Crosby announcing that orders have 
been distributed among other of the company’s 
plants and that it will be in position to take on 
new business as usual. 
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Business Changes 


CALIFORNIA. Lomita—Home Lumber Co. 
ceeded by Gardiner Lumber Yard, Inc. 

Riverside—Globe Lumber Co., 2703 Main St., has 
been reorganized and in future will be known as 
the Home Lumber & Supply Co. 

Santa Cruz—Sunnyside Lumber Co. succeeded by 
San Lorenzo Lumber Co. 

GEORGIA. Calhoun—Calhoun Lumber Co.: Lum 


Moss acquired full ownership from George Row- 
land and W. P. Hunt. 


suc- 


IDAHO. Rexburg—Howe Lumber Co. incorpo- 
rated as the Rexburg Lumber Co. 
INDIANA. Corydon — Kirkham-Jordan (Inc.) 


succeeded by John W. Kirkham. 


IOWA. Peru—Madison County Lumber & Fuel 
Co. now known as Peru Lumber & Fuel Co. 

MAINE. Lewiston—William A. Wedge Co. suc- 
ceeded by William A. Wedge Manufacturing Co. 

MASSACHUSETTS. Boston—William A. Wedge 
Co. succeeded by William A. Wedge Manufacturing 
Co., 11 Baldwin St. (Charlestown). 

MICHIGAN. Bay City—Brisbois Bros. incorpo- 
rated as Brisbois Coal & Manufacturing Co. 

Coleman—James E. Curtice succeeded by J. E. 
Curtice Lumber Co. 

Detroit—Harris Bros. Co., 2462 First National 
Bank Building, has changed its name to Iron 
Street Lumber Co., and will deal in lumber and 
lumber products. 

NEBRASKA. North Loup — Johnson 
changed name to North Loup Lumber Co. 

NEW YORK. Brooklyn—Utica Lumber Co., 930 
Utica Ave, sold to H. E. Schiff Lumber Co. 

OHIO. Cincinnati—Aman & Sandmann Box & 
Lumber Co. succeeded by Henry B. Sandmann Box 
Co., 18 W. McMicken St. 

Cleveland—G. W. Meyers Lumber Co. succeeded 
by Meyers Lumber (Inc.), 1361 Hird Ave. 

Dover—Pretorius Lumber Co. reorganized and 
changed name to Dover Lumber & Supply Co. 

OKLAHOMA. Lindsay — Carey-Lombard-Young 
& Co. will retire from business; Stephenson-Browne 
Lumber Co, will close its present yard and move a 
part of the stock to the Carey-Lombard-Young & 
Co. yard, where it will hereafter transact business; 
the Long Bell Lumber Co. will take over part of 
the stock of the Stephenson-Browne company and 
add it to their yard. 

OREGON. Welches — Christian 
ceeded by Tupper Bros. 

TEXAS. Lubbock—W. C. Bowman Lumber Co. 
sueceeded by S. C. Newman. 

VIRGINIA. Norfolk—J. G. Cake Lumber Co. 
succeeded by Charles W. Cake, 1077 West 39th St. 


WASHINGTON. Seattle—Elliott Ave. Portable 
Building Co., 921 Elliott Ave. W., changed name to 
Elliott Ave. Building Co. 

WEST VIRGINIA. Charleston—Morgan Lumber 
Co, (Inc.), taken over by Morlumba Co. (Inc.) 

WISCONSIN. Dalton—Wisconsin Central Lum- 
ber Co. succeeded by Dalton Lumber & Fuel Co. 

Tomahawk—Kellogg Bros. Lumber Co. yard here 
sold to Tomahawk Builders & Supply Co. 

Mauston—Frarol Manufacturing Co. reorganized 
by a group of Minneapolis business men. The firm 
manufactures lounge chairs, rockers, tables, settees 
and kitchen furniture. 


& Co. 


Petersen suc- 


Incorporations 


CALIFORNIA. Los Angeles—Eastside Building 
Materials Co.; $25,000. 

FLORIDA. Miami—United Lumber & Supply Co. 

Mount Dora—Lake Crate & Lumber Co. 

INDIANA. Franklin—lInterstate Gate & Manu- 
facturing Co.; to manufacture gates, ladders, iron- 
ing boards, doors, wagon tongues etc. 

LOUISIANA. Lake Charles—Musser-Erwin Lum- 
ber Co.; $50,000. 

MICHIGAN. Detroit—J. J. Dooley Coal Co., 9350 
American Ave.; $10,000. Dealer at wholesale and 
retail in fuel of all kinds and in building materials. 

MISSOURI. St: Louis—Keystone Building Ma- 

terial & Fuel Co. 

NEW JERSEY. Bayonne—Centreville Lumber & 
Millwork Co., 135 E. 22nd St. 

Egg Harbor City—Egg Harbor 
$100,000. 

Hoboken—Metal Lumber Corp. 
118 Clinton St. 

North Arlington—Sanitary Wood Products (Inc.). 
28 Argyle Place; to manufacture sanitary wood 
products and children’s furniture. 

NEW YORK. Albany—Harold L. Obst 
24 Bossett St.; wholesale. 

NORTH CAROLINA. High Point—Moser Bros. 
Casket Co.; $50,000. 

Rural Hall—Rural Hall Chair Co.; $100,000. 

OHIO. Cleveland—Sosahr Millwork Co. 

OREGON. Bly—Metler Bros. (Inc.); 
logging and lumber. 

Philomath—Peerless Lumber Co. 

Portland—Bar Raft Co.; $1,000. 
rafting. 
ao CAROLINA. Charleston—Kiser Lumber 

0. 

VIRGINIA. Alexandria—Central Building Co.; 
general building business 

Clarendon—Arlington Building & Supply Corp.; 
to deal in building supplies. 

Lynchburg—S. B, Bennington & Co.; 


Lumber Co.; 


of New Jersey, 


(Inc.), 


$10,000; 


Logging and 


$50,000; to 


do a general building and contracting business. 


Richmond—Houck Roofing Co.; $10,000. To do a 
general roofing business. 
Richmond—Norlin Building Supply Co.; $20,000. 


To do a building supply and contracting business. 
Roanoke—lIndustrial Corp.; $10,000. To buy and 
sell timber and other building materials. 


New Ventures 
CALIFORNIA. San _ Francisco — Eastern 
Flooring Co., 21 Rice St. 

Watsonville—Herwig Lumber Co., 1121 Main St. 

CONNECTICUT. Hartford — Downtown Lumber 
& Millwork Co., 64 Mulberry St. 

KANSAS. Moundridge—Conway, Owens, Meylon 
Lumber Co, will erect a lumber yard and specialize 
in oil field material. 

NEW JERSEY. Mount Holly—J. Adkins John- 
son will open a lumber yard on corner of Granite 
and South Streets, handling a full line of building 
materials. 

Summit—Passaic-Bergen Lumber Co. will open a 
branch store and warehouse at 39 Maple St. 


Paes YORK, Tarrytown—Inter-town Lumber 
0. 


TEXAS. Odessa—Fox Rig & Lumber Co. open- 
ing a yard here. 

Palestine—M. D. Murchison & Sons, of Grapeland, 
Tex., opening a yard here. 


New Mills and Equipment 


MISSISSIPPI. Bassfield—Lott & Riley Lumber 
Co. will build a sawmill here, including planing 
mill and dry kiln 

LOUISIANA. Plaquemine—A. Wilbert’s Sons 
Lumber & Shingle Co. has let contract for plant 
improvements, to cost about $32,000. 

MICHIGAN. Whitehall—Plans for a new $20,000 
woodenware factory have been announced here. J. 
J. Nufer and J. J. Devine will invest $15,000 and 
this city will loan $2,000. 

MONTANA. Big Timber—Ullman Lumber Co. 
will erect a hardware and lumber plant here. 


Oak 


Casualties 


ARIZONA. Phoenix—C. W. Cisney poanins mill, 
409 South Third St., destroyed by fire 


ARKANSAS. Glenwood—Caddo meee Lumber 
Co.’s rough and dressed lumber sheds, planing mill 
with all machinery and equipment, and an esti- 
mated 10,000,000 feet of lumber were destroyed by 
fire, with an estimated loss of approximately $500,- 
000. The main sawmills were saved. 

The company has two other modern plants of 
about the same size and will, as a temporary 
measure, continue the operation of the Glenwood 
sawmill and transport the lumber to Rosboro for 
finishing and shipping. This will make it possible 
to hold a considerable amount of the Glenwood pro- 
duction, pending completion of unfinished plans for 
a permanent arrangement. 

Newell (P. O. at El Dorado)—Bass-Ellis Lumber 
Co. planing mill and sawmill and several large 
sheds destroyed by fire, with loss estimated at 
$25,000. The mill will be rebuilt. 


KENTUCKY. Pine Knot—M. C. Creekmore 
Planing Mill damaged approximately $15,000 by 
fire; not covered by insurance. 


LOUISIANA. Winnfield — Mansfield Hardwood 
Lumber Co. sawmill destroyed by fire, with loss 
comnaeet at $100,000. Plant will be rebuilt imme- 
iately. 


MASSACHUSETTS. Medford — Friend Lumber 
Co. sheds and contents destroyed by fire, including 
four trucks, with loss estimated at $50,000. 


MISSISSIPPI. Picayune—Goodyear Yellow Pine 
Co.’s plant No. 1 burned, including planing mill, 
paint shop, pattern plant, nailing shed, storage 
shed and a large quantity of pole stock; loss be- 
tween $400,000 and $500,000. Will rebuild. 


NEW YORK. Buffalo—Zoladz Lumber Co., 1400 
Bailey Ave., sustained loss of $25,000 by fire in its 
planing mills and storehouse, including a large 
a or of flooring, window frames and finished 
umber. 


OHIO. Urbana—Maple Lumber Co. handle and 
baseball bat factory destroyed by fire, causing loss 
of between $12,500 and $15,000, covered by insur- 
ance. Considering immediate rebuilding of factory. 


TEXAS. Cleveland—South Texas Hardwood Co., 
near Davis Hill, had $50,000 modern electric saw- 
mill destroyed by fire. The sawmill will probably 
be rebuilt. Partly covered by insurance. 

Cleveland—Cleveland Lumber Co. had two dry 
kilns destroyed by fire, with loss estimated at 
$15,000, partly covered by insurance. Will be re- 
built immediately. 

Hughes Springs—Keasler Lumber Co. planing mill 
and 300,000 feet of lumber, along with two box cars, 
were destroyed by fire. Will install a new plant. 


WEST VIRGINIA. Wheeling—Wheeling Box Co., 
3007 Chapline St., destroyed by fire, with loss esti- 
aiated at between $25,000 and $30,000. Insured for 


WISCONSIN. Jefferson—Union Upholstering Co. 
woodworking plant destroyed by fire, at an esti- 
mated loss of $50,000, entirely covered by insur- 


ance. 
Medford—Hurd Millwork Corp. yard swept by 
(Continued on page 66) 
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AND SOUTHERN 


HARDWOODS 











Peavy-Moore Lumber Co. inc. 
SHREVEPORT, LA. 


Manufacturers of 


Southern Yellow Pine 
Southern Hardwoods 
Oak Flooring 
Pine and Hardwood Dimension 
Hardwood Interior Trim, etc. 


Peavy-Wilson Lumber Co. tnc. 


HOLOPAW, FLA. 
Manufacturers of 


Extra Dense Virgin 
Long Leaf Florida Pine 


Dependable Values—Prompt Service 
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San Francisco, Calif. 
COASTWISE MOVEMENT—A 


total move- 
ment of 67,647,100 feet of lumber from the 
Pacific Northwest to California during this 


year, against a total of 53,551,700 feet for the 
same month last year, has been reported by 
Coastwise Lumber Conference. 

CONFERENCE RATES—Zac T. George, rep- 
resentative of the intercoastal lines’ tariff 
bureau on the Pacific Coast, San francisco, 
announced, following telegraphic advice from 
New York, that the lines had met in New 
York and re-affirmed the eastbound rate of $13 
per one thousand feet on lumber that becomes 
effective July 1. The lines’ action, George 
said, followed a meeting in New York with rep- 
resentatives of the West Coast Lumbermen’'s 
Association of Seattle and the Intercoastal 
Lumber Distributors Association of New York. 
The general marine committee of the. West 
Coast Lumbermen’s Association had voted to 
petition the Shipping Board for a suspension 
of the rate, representing an increase of 50 
cents per one thousand feet. 

TERMINAL RATES—The 
Bay Carloading Conference 
tain increases in carloading and unloading 
rates for intercoastal and foreign trade at 
San Francisco, East Bay and Stockton ter- 
minals, to be effective if and when approved 
by State Railroad Commission. Rates affect- 
ing the lumber industry follow: 


San Francisco 
is proposing cer- 





Present Proposed 

Rate, Cents Rate,Cents 
Deors, per 2000 ft......cces 85 100 
Pencil slats, per 2000 ft..... 40 60 
Pickets, pine from box car..75 100 
Pickets, pine from open car.95 100 


Se Seno tes 6d oe oan ewan 70 75 
Ties, railroad 
Timber 


10 75 
Minimum 100 
cents per M. 
Cost plus 
20 percent 
Minimum 145 
cents per M. 
Cost plus 
20 percent 
REDWOOD—Industrial stocks continue very 
strong. tetail yard business in the State is 
reported to have slowed up a little, due chiefly 
to the seasonal vacation period. An active 
pick-up in retail yard sales is not expected 
before Aug. 1-15. Eastern business is showing 
some gain, with prices firm and demand com- 
ing from all markets. Mills are reporting 
practically no stocks in common grades, with 
most of them oversold in No. 1 common. it 
is said that more business could be had, if 
more dry stocks were available. 
CALIFORNIA PINES—Ponderosa stocks are 
badly broken, with No. 3 clear scarce, No. } 
shop is reported scarce, and No. 2 shop plen- 
tiful. Low grade commons are the current 
weak items. Because of poor drying condi- 
tions, lumber is not seasoning as fast as it is 


..-Cost plus 
20 percent 


Timber from box car..Cost plus 
20 percent 


needed, Box lumber recently went up $1, 
which advance, it is thought, may help 
strengthen common grades. Exports slowed 
up a little, with South Africa and South 
America furnishing the best current outlets. 
Stocks of sugar pine are also badly broken, 
with demand strong and prices firm. A late 


start this year, and bad drying weather, have 
been a handicap. Demand is reported more 
or less general from all eastern markets, espe- 
cially New England and the Pennsylvania and 
Ohio industrial sections. 


BOX MANUFACTURE—The local box man- 
ufacturing business is reported brisk and 
prices are holding, with volume about the 
same as last year at this time. In general 
through the State, however, it is said, while 
volume is about the same as last year, prices 
are about 7 to 8 percent lower. 


PLY W0OOD—Locally there is a nice demand 
for fir plywood, with prices steady, and the 
market for hardwood plywood is reported very 
good with firm prices. 

DOUGLAS FIR—A _  recently-let contract 
calls for about one million and a half feet of 
fir and some 1,300 piles to be used in the con- 
struction of two hangar buildings on Yerba 
Buena Shoals, site of the 1939 Golden Gate 
International Exposition. The buildings will 
be utilized by the exposition and then will be 
used for planes when the shoals site is con- 
verted into an air field. 

LABOR—The May report of the State Divi- 


sion of Labor Statistics shows that employ- 
ment in the “sawmill and logging” industries 
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Market News from Amler 


during that month was 4.4 percent above the 
level of employment in May, 1935. Total 
weekly payrolls were 25.8 percent higher in 
May this year than in same month last year, 
while average weekly earnings of employees 
— an increase of 20.6 percent over May, 
1 ‘ 


Tacoma, Wash. 


WEST COAST WOODS—Advent of the July 
Fourth holiday, annually one of the slack 
periods in the lumber industry, finds business 
here just gbout normal for this time of 
year. Orders are still somewhat under pro- 
duction, but they are picking up gradually, 
and operators anticipate a steady improve- 
ment after the holiday. Production, which 
had slackened toward the holiday, is expected 
to start swinging upward during the coming 
week. Water shipments from here during 
the last week picked up a bit, in decided 
contrast to the apathetic condition that has 
prevailed in the cargo markets for several 
weeks. The intercoastal market also showed 
activity. Rail business has been fair, ship- 
pers evincing anxiety to get their orders 
in transit before expiration, July 1, of the 
temporary 72-cent rate to eastern territory. 


LOGGING—Western Washington logging 
operators, for the most part, are contem- 
plating only brief shutdowns for the Fourth 
of July holiday. Reports from the Grays 
Harbor district indicate that most of the 
camps will be closed only two working days. 
July 4 falls on a Saturday holiday. The 
camps generally will be down the Thursday 
and Friday preceding this, and will resume 
work July 6. A few operators, it is reported, 
will be down up to three weeks. Virtually 
every other western Washington logging dis- 
trict will do the same as Grays Harbor. In 
the extreme southwestern part of the State, 
bordering on the Columbia River, where most 
camps have been closed for the last two 
months by union-employer disagreement, the 
briefness of the July Fourth shutdown will 
be particularly welcome. Agreements to re- 
sume work have been ratified by woods and 
mill workers and by the Columbia Basin Log- 
gers’ Association. Operators are anxious to 
get working full blast as quickly as possible, 
to build up reserve supplies. 


Seattle, Wash. 


WEST COAST WOODS—On the eve of the 
slack production period around July 4 and 
during mid-summer, the local lumber indus- 
try finds itself in fairly good position, though 
weakness in the domestic markets, and espe- 
cially in shingles, can not be denied. At 
least three or four mills have definitely con- 
sidered closing down for thirty days, in order 
to prevent lumber prices from declining fur- 
ther, and this movement may spread to the 
shingle mills, which are facing even less ac- 
tive demand. Lumber order files are good, 
but certain stocks are accumulating. With 
shutdowns imminent anyway, strike threats 
have decreased. The weather has been won- 
derful for logging and lumbering so far this 
summer. 


RAIL—A good volume of business is being 
transacted. Wholesalers say stocks of up- 
pers are accumulating, and that No. 1 com- 
mon dimension is showing signs of weakness. 
Vertical grain flooring is $1 lower than it 
was a fornight ago, but other rail-shipment 
items appear to be holding their own. Some 
mills are out with cheap prices, while others 
are surprisingly firm. Columbia River mills 
had to refuse some business, on account of 
the uncertainty of getting logs. Some mills 
are getting a few orders from buyers anxious 
to get the benefit of the 72-cent rate. Mid- 
dle Western yards are buying all kinds of 
lumber. Car material is moving in fair vol- 
ume, and inquiries indicate that demand for 
it will continue. Buying of dry dimension 
is still hand to mouth. 


INTERCOASTAL—New orders are slow, 
partly because of a seasonal slow-down in 
consumption and partly because of unsold 
lumber on the east coast. Some buyers seek 
to cover before the 50-cent rate advance of 
July 1. Ship space is very easy. British 


Columbia competition continues to be active, 
but a strong demand for merchantable from 
the United Kingdom has diverted some of the 
shipments from the east coast. Both lumber 
and shingle prices are weak. Shippers to 
the east coast are the ones most seriously 
considering curtailment of output. 


CALIFORNIA—The strong movement of 
lumber to California has been stopped, be- 
cause of piles of unsold stocks on the docks. 
Ships are being laid off. The slack, hot 
weather season is slowing consumption. Cali- 
fornia buyers are, however, expected to be 
back in the market before long, as retail 
sales are good. Even special items are in 
little call now. 


EXPORT—Shippers here are more cheerful 
than they were a fortnight ago, business from 
China and the United Kingdom having in- 
creased. China is buying regular lumber re- 
quirements, also small logs for manufacture 
into lumber. Japan is inactive in the lumber 
market, but continues to buy logs in sizable 
quantities. Oriental rates are the same. Lum- 
ber to Japan moves at $6 and $6.50; to China, 
at $7. South America is taking a fair amount 
of lumber. The United Kingdom is active 
again, buying large quantities of merchanta- 
ble, practically all, so far, from British Co- 
lumbia mills. Order files of the export mills 
are low. 


SHINGLES—This market is very weak. 
Some mills are out with ruinously low prices 
despite high log and labor costs. Buyers 
have controlled this market for 'the past two 
months. Prices, especially of No. 1 and No. 2 
XXXXX, are weaker. 


SPRUCE—Shippers of this wood have en- 
joyed a splendid half year. Buying has now 
slackened, though the United Kingdom is 
still in the market. 


LOGS—Except for a little weakening in 
shingle cedar, the log market is firm at 
figures which have prevailed for months. 
Clear logs are more plentiful. Cedar logs 
are accumulating,,but supplies of fir and 
hemlock are normal. 


Portland, Ore. 


WEST COAST WOODS—Demand for struc- 
tural fir is active, with large purchases being 
made for Federal projects, but a good and 
improving demand is also reported for gen- 
eral building material. Export trade in fir 
lumber continues quiet. Foreign demand for 
spruce clears is improving, after a slight fall- 
ing off during the past two weeks, and 
manufacturers experience no trouble in dis- 
posing of their output at ruling quotations. 
The domestic demand for spruce held steady 
during the temporary lull in the export trade. 
Demand for pine is reported active, sales 
showing a considerable increase over the cor- 
responding period last year. 


Kansas City, Mo. 


SOUTHWEST MARKET—There has been a 
decided spurt in business during the past two 
weeks, one lumber executive estimating that 
the volume of business for this period was 
70 percent better than for any other two 
weeks since the latter part of March. Much 
of the spurt can be attributed to the new 
tariffs which went into effect today. Mill 
executives asserted that they expected deal- 
ers to pay the advanced rates, and that mills 
would refuse to absorb the advance. Most 
of the inquiries of the past fortnight have 
dealt with the new freight rates. Stocks are 
low at almost all mills, and as a result manu- 
facturers are holding firm to their lists. Most 
producers feel that if crops are normal then 
business will be good. Industrial business 
was active, with railroads taking the lead in 
buying. The United States Government last 
week awarded contracts for river channel 
improvement work in this district that prom- 
ises to create demand for heavy construction 
items. There has been scarcely any buying 
of piling or revetment lumber during the 
past few months, and it is believed that 
contractors’ stocks of these items are vir- 
tually exhausted. Demand also was active 
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SOUTHERN PINE demand was fair. Most 
dealers in rural areas are not buying at 
present, prefering to await harvest before 
determining needs. Some good sales were 
made to railroads. Market observers say the 
volume of business is running far ahead of 
this time last year. 

WESTERN PINES demand has improved, 
with millwork plants taking the lead in buy- 
ing. Southwestern yards also were in the 
market for small amounts, for these species 
have not advanced in price as rapidly as some 
others, 

WEST COAST woods were not very popu- 
lar in this territory but, under the advan- 
tageous freight rates which go into effect 
today, West Coast producers expect improve- 
ment in their demand, 

HARDWOODS were experiencing good call, 
with flooring plants taking the bulk of offer- 


ings, and automobile plants absorbing most 
of the remainder. Mill stocks are exceed- 
ingly low, and prices are very firm. 


SHINGLES AND LATH—As a result ofthe 
tapering off in building activity, the shingle 
and lath markets were not so brisk. 


Louisville, Ky. 


SOUTHERN HARDW OODS—Prices are firm, 
and demand better, June business having 
been the best for that month since 1930. The 
outlook is for a good fall trade in that the 
furniture trade is busier than for a long time. 
There has been a somewhat better demand 
for maple than formerly. Northern and Ap- 
palachian hardwoods are holding well, but 
prices of southern woods are not being main- 
tained. Quotations at Louisville, inch stock: 
Willow, $46 for FAS; and $36 common. Mag- 
nolia, $54, $37 and $27. Poplar, FAS, $66; saps 
and selects, $46; No. 1, $37; 2-A, $29, and 2-B, 
$23. Cottonwood, $39 $32 and $28. Red oak, 
$67 and $42. White oak, $75 and $45. Quartered 
white oak, $90 and $65. Red gum, $63 and 
$41. Quartered red gum, $71 and $44. Quar- 
tered sap gum, $44 and $34. Plain sap, $38 
and $30. Maple 10/4, $52, $42 and $32. 





New Orleans, La. 


SOUTHERN PINE—Reports vary. Gener- 
ally there seems to have been a slight falling 
off in shipments. The association report of 
91 identical units shows a loss of three mil- 
lions feet in shipments for the week ended 
June 20, as compared with June 13. The 
Southern Pine Lumber Exchange _ reports 
about four million feet less shipped for 23 
business days in June, as compared with 24 
business days in May. The association re- 
ports production, orders and shipments in- 
creased for the week ended June 20, which 
is the latest report available. Considerable 
surprise is expressed that there was not more 
business booked for shipment into C. F. A. 
territory before June 30, to obtain advantage 
of present freight rates and avoid the higher 
rates that become effective July 1. Produc- 
tion, orders and shipments are about on a 
parity, so there is no accumulation of stocks 
as a whole, although some items in both 
longleaf and shortleaf are easier to buy than 
they were 60 days ago, and some sales mana- 
gers are not so insistent on holding to the 
price. Local business here is fair. 


HARDWOODS—tThe 94.4 identical units re- 
porting to the Southern Hardwood Producers 
(Inc.) as of May 1 and June 1 show only 
1 percent increase for gross stocks, and 3.1 
percent increase in unsold stocks. Total gross 
stocks June 1 were 264,723,000 feet, and un- 
sold stocks were 233,650,000 feet. Gross stocks 
of red gum increased 2.7 percent to 13,- 
692,000 feet, unsold increased; 3 percent to 
13,159,000 feet. Sap gum stocks increased 
0.6 to 1 percent, 65,574,000 feet gross; no 
change in unsold, 54,622,000 feet. Black gum 
and tupelo are about 6 percent below both 
for gross and unsold, the latter being 
9,521,000 feet. Plain tupelo box boards 
are 74,000 feet unsold, and FAS 3,078,000 feet 
unsold, or a loss of 17.8 percent. Quartered 
white oak, unsold, 6,110,000 feet, plain white 
oak, 21,842,000 feet unsold; plain red oak, 
32,209,000 feet unsold; quartered red oak, 





6,479,000 feet unsold. Poplar box boards, FAS, 
saps, Nos. 1 and No. 2 common, reveal losses 
from 5.7 to 57.1 percent; total poplar unsold 
was 8,688,000 feet. Ash had a loss of 0.7 
of 1 percent; unsold, 4,455,000 feet. Cotton- 
wood is not accumulating, unsold stocks 
amounting to 3,276,000 feet, a loss of 9.1 per- 
cent. Cypress stocks had a gain of 8.1 per- 
cent, unsold being 20,397,000 feet. Business 
has been slow the last week, most shipments 
going into CFA territory. Export demand 
has been small. The Conference lines have 
extended through December the rates that 
have been in effect the last six months. 


CYPRESS—Cypress demand continues good. 
Prices have been advanced on several items 
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from $1 to $3. Although there has been a 
slight increase in stocks on hand, it will be 
several months before the new lumber will 
be dry enough to be shipped. 


DOUGLAS FIR—No change is reported in 
the demand for fir. No large schedules have 
come out for estimates, Prices are unchanged. 


Houston, Tex. 


Houston passed the ten million dollar mark 
in building permits issued so far this year, 
which are about three million dollars above 
the entire year 1935. The American Can Co. 
will erect a million dollar plant here in the 
very near future. The Rheem Manufacturing 
Co., of Richmond, Calif., gave notice of its 
intention to exercise 30-day option on a 12- 
acre plant site here and will build a $100,000 
plant for manufacture of steel drums and 
other containers used in the oil industry. 

SOUTHERN PINE—Orders increased in vol- 
ume the past two weeks, and most mills are 


(Continued on Page 62) 





Real Saw Value 


VETSUS 





460 So. Illinois Street 
Indianapolis, 
Indiana. 


ATKINS Silver 


TKINS Silver Steel Band Saws... 
from Atkins Family of Champions 
... are known and used the world over. 
Mill-men long ago realized that the use 
of these saws meant extra production 
profits because they last longer . 
need fewer benchings. Atkins guar- 
antee of satisfaction is back of 
every Atkins Silver Steel Saw. 
E.C. Atkins and Company, 

















Steel SAWS 


A FAMILY OF CHAMPIONS 
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LONG TIMBERS! 


Our Main 
Lumber 
Business 


Our Real 
Lumber 
Business is 


OSTRANDER 
RAILWAY & TIMBER CO. 
OSTRANDER, WASH. 


The Original Long Timber Mill 


SHAKES 


se AS, 7, ; 
i ea 


CHAS.€ PUTMAN. 
330 VANCE BLDG, SEATTLE, W 
SHINGLES & SHAKES—RAIL & CARGO. 


HOTEL BENSON 


PORTLAND'S 


Most Distinctive 
Hotel 
Conveniently lo- 
cated to Banking, 
Business and 
Amusement Cen- 
ters of City. 


All rooms with 
bath, $2.50 and up. 


R. K. KELLER 
and W. E. BOYD, 
Managing 
Directors 


ROSS FINNEGAN, 
Manager 




















SAN FRANCISCO 


William Taylor 
Hotel 


(at Civic Center) 
Rooms with Bath from $2.50 


A Woods - Drury Hotel 

















“The Heart Content’’ 


Have you delayed giving your wife this new book 
by ‘‘the lumberman poet’’? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.50 postpaid. 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., June 29.—Those fifty-five 
lumber firms, in the Boston retail group, and in 
the membership of the new England Wholesale 
Lumber Association, that subscribed generously 
to the fund to provide the material for the 
26x28-foot Cape Cod cottage which proved to 
be the central attraction at the National Home 
Show staged at the Mechanics Building through 
the eight day period from June 13 to 20, will 
be pleased to learn that the fund proved to be 
more than ample, and that there will be a return 
dividend to the donors. And now that the 
show is over, a summation of results as they 
affect the dealer in building materials will prove 
of interest. There was heavy rain or intermit- 
tent showers on three of the eight days of the 
show, and this served to cut the attendance to 
approximately 100,000, and this is well below 
the total that had been aimed for by the man- 
agers. Few that entered the massive building 
failed to pass through and thoroughly inspect 
the cottage. That it had appeal for the home 
minded is proved by the rush of prospects at 
the booths of the Federal Housing Administra- 
tion, where applications for home building loans 
were filed totalling $2,222,000, that will soon 
move to the advanced stage of definite orders 
for material at the retail yards. Beyond this, 
two of the booths carried displays by local lum- 
ber yards, where many sales of wood novelties 
were made and many prospects uncovered that 
are now being developed into definite buyers of 
home building material. At the close of the 
show the cottage went to the highest bidder, 
and is now being set up at South Yarmouth, on 
Cape Cod, for exhibition purposes, typifying 
the modern conception of the Cape Cod home. 
From the above it will be seen that as a promo- 
tional proposition for lumber the show brought 
real and lasting results. 


WEST COAST FIR AND HEMLOCK—Ad- 
vices from the Northwest today are-to the ef- 
fect that logging crews in the Columbia 
River district have returned to the camps, 
which will resume operations today, ending a 
strike that has lasted six to eight weeks 
and has wiped out the log supply of the big 
mills in that section. Local offices report 
the mill discount from List 32 as $11@11.50, 
with an occasional small-mill offering picked 
up at as high as $12 off. Quite a volume of 
transit lots has been sold at the Boston 
terminals during the latter half of June, 
though on a highly competitive price basis, 
and there has been a free movement of fill-in 
lots to the dealers from the distribution 
yards. Offices here have booked very few 
round-lot yard schedules calling for mill 
shipment, for most yards are well stocked 
with lots purchased earlier in the year, that 
did not move as freely as_ anticipated 
through the spring months. Receipts by 
water in June to date have totaled 8,712,000 
feet, and compare with 7,242,532 feet for the 
full month of June, 1935. 


EASTERN SPRUCE.—tThe mills appear to be 
well supplied with orders, and in most cases 
are running to capacity on business booked in 
May and early June. New business at the 
Boston offices has dropped off during the past 
week, though industrial buyers continue ac- 
tive in the market. For 2x3- and 4-inch 
seantling, delivered at Boston rate points, 
quotations are very firm at $31@32, with the 
6- and T-inch at $32@33; 8-inch, $33@34; 
10-inch, $36@37; and 12-inch, $38@39. There 
are only occasional calls for 12-inch. The 
market for dry boards is in good balance, the 
supply being adequate but not excessive. 
Prices are steady at $32@33 for the dressed 
and matched 6- and 7-inch boards, and $28@ 
29 for the 5-inch-and-up covering boards. 
Bundled furring, 2- and 3-inch, sells freely 
at $27@29. There are offerings of sub- 
standard lots as low as $25. 


LATH AND SHINGLES.—The call for the 
1%-inech standard spruce lath exceeds cur- 
rent production, and the mills favor part-car 


orders until output catches up with demand. 
Sales this week have been at $5@5.25 to 
yards taking the Boston rate of freight. This 
is the highest price level reached in many 
months. For the 1%-size, the market is 
Steady at $5.25@5.50. Eastern white cedar 
shingles are firm and active at $4.25 per 
square for extras; $3.50 for clears; $3 for 
2nd clears, and $2.80@2.90 for clear walls. 
For the West Coast red cedars quotations are 
10 cents lower for rail shipments direct from 
the mills. The 18-inch No. 1 Perfections now 
rule at $4.84 delivered, with the 16-inch 
XXXXX No. 1 at $4.24; No. 2, $3.24, and No. 3, 
$2.94. Mill price lists received here lack 
uniformity, the variance running from 10 to 
15 cents. F. o. b. lots at the storage yards 
are again in ample supply and include a 
complete line of grades. Perfections hold at 
$4.73, with the XXXXX No. 1 at $4.20; No. 2, 
$3.20, and No. 3, $2.80. These prices call for 
kiln dried lots, with air dried 10 cents lower. 


EASTERN HARDWOODS.—The combina- 
tion of spring floods, pressing demand from 
furniture factories, and call for thick maple 
to provide for next season’s wood heel de- 
mand which starts this week, served to turn 
the market definitely from the control of the 
buyer to that of the seller. The production 
at the mills through the summer months is 
thoroughly covered by orders. The price for 
short, cross-cut 2-inch maple that will grade 
90 percent usable for heels, has been defi- 
nitely pegged to $85, with at least one of the 
larger producers quoting $90, though no sales 
are reported closed at that higher figure. 
Common and better full length plank sell at 
a range of $75@78—a clear rise of $5 over 
early May prices. To the woodworkers and 
furniture factories inch FAS maple sells at 
$75 @80, and the 2-inch at $88@90. Inch FAS 
eastern birch is strong at $75@80, and the 
2-inch, $8@10 higher. 


PINE BOXBOARDS.—The box shops are 
now under full swing. With light stocks of 
dry boards on the mill yards, the boxboard 
producers have the price situation well in 
hand. A good average run of inch round 
edge f. o. b. the mill yard sells at a range 
of $14@16, and it is rather a poor lot that 
drops to the $14 mark. There is a fair sup- 
ply of inch square edge that will grade No. 3 
barn and better, and most sales are at a 
range of $26 to 28. Most winter sawn dry 
lots are now covered by orders. 


Trade Congratulates a Veteran 


Friends gathered at the home of Henry T. 
Fales, in Framingham, Mass., on Sunday, June 
14, to greet Mr. and Mrs. Fales on the oc- 
casion of their Golden Wedding anniversary. 
There was an informal reception afternoon and 
evening, with scores of social and business 
friends and neighbors bringing their greetings 
to the happy couple. Among those registered 
from the Boston lumber group were W. L. 
(Bill) Smith, of the Lexington Lumber Co.; 
Charles P. Woodworth and Edward (Ted) 
Richardson, of the Woodstock Lumber Co., 
and H. C. Philbrick, of the Harry C. Philbrick 
Co. Lyndon Chase motored down from Spring- 
field. Born Sept. 16, 1861, Henry Fales is now 
in his 75th year. He married Miss Martilla 
I. Pelkey, a native of Washburn, Me., on June 
14, 1886. Concluding his formal education in 
1878, he joined with his father and brother in 
the contracting and finish mill business, and 
later added a complete line of lumber. Since 
1907 the Framingham Lumber Co. has confined 
its activities to retailing building material. Mr. 
Fales is president of the company, his son, Her- 
bert A. Fales, is manager, and Arthur E. Bent, 
who has been connected with the business 36 
years, is treasurer. Henry Fales is a Mason 
and an Odd Fellow, and he and Mrs. Fales are 
enthusiastic golfers. Together they have won 
many golf prizes, but he credits success in this 
line to his good handicaps rather than to su- 
perior playing. He is a regular participant at 
the monthlly tournaments of the Sliver Club. 
As to the type of yard he operates, it should be 
noted that his company was awarded the bronze 
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plaque as first prize in the “Best Yard” con- 
test of the Northeastern Retail Lumber Associa- 
tion in 1929, 


Pulled Winning Oars for Harvard 


That Harvard-Yale 8-oared classic on the 
Thames River at New London on June 19 
added fresh laurels to the unique record of 
victories scored by the late George Cutler, of 
the old spruce house of Stetson, Cutler & Co. 
and his descendants. In the Harvard shell in 
1877 and 1878 his crew outdistanced Yale in 
both years. His son Roger—one of five stal- 
wart brothers—sat in the Varsity boat in 1909- 
1910 and 1911 and crossed the line well ahead 
of Yale in each of these four-mile grinds. He 
has rowed in “Gentlemen’s” and alumni eights 
and fours to bring his total to 23 starts against 
Yale, and has never yet sat in a losing boat. 
This year his son Roger Cutler, Jr., who will 
graduate next year—after handling a sweep in 
the 1937 Harvard eight—sat at No. 2 and 
helped send his boat over the line a winner by 
five lengths in 20 minutes, 19 seconds, just three 
seconds slower than the record. Roger Cutler, 
Sr., and his cousin, Don Cutler, are at the 
head of Montan Treating Co., operating wood 
treating plants. Both were associated with the 
old spruce firm of Stetson, Cutler & Co. 


NEW YORK, N. Y. 


June has produced better than an average run 
of new business at many of the yards in this 
metropolitan area, but there is plenty of evi- 
dence that trade is spotty and that many yards 
have moved very little lumber. There is an 
apparent rush to get car shipments “rolling” 
before the advanced rail rates apply on and af- 
ter July 1. Deliveries from the South had 
been long delayed, both by weather conditions 
and the pressure of a heavy building program 
in that section. There have been heavy car- 
load arrivals of the western pines, and it is 
reported that quite a volume of shipments of 
unsold lots have been made in an effort to get 
the stock into these eastern markets before the 
higher rate applies. The advance of 50 cents 
in the intercoastal water rate has apparently 
had little if any effect upon the volume of new 
orders for mill shipment placed with the local 
wholesale offices, for this advance has been 
fully absorbed by the manufacturers in the form 
of a broader f.a.s. discount from List 32. All 
local trade organizations have stood squarely 
against these rate advances, and have filed briefs 
with the Interstate Commerce Commission ob- 
jecting to the rail advance, and with the Ship- 
ping Board in an effort to cancel the new water 
rate, but latest advices from those bodies indi- 
cate a purpose to let those higher rates stand 
as published. The Conference committee from 
the intercoastal lines met last week and decided 
to make no change in the rates as filed to be- 
come effective July 1. 

At local terminals, c.i.f. prices to dealers on 
small fir dimension are: 2x3-inch, from $21 for 
the short lengths up to $32 for the 22- and 24- 
foot; 2x4-inch, $2 higher in the short lengths, 
with 12- to 24-feet increasingly lower, the 12- 
foot by 25 cents and the 24-foot by $2.75 to $3; 
2x10- and 12-inch plank start at $21.25 and 
range up to $29.25 for the 26- to 32-foot lengths ; 
rough timbers, 6x6-inch, 8- to 20-feet, sell at 
$29.25 and up to $32.25 for 32- to 40-feet, the 
18x18-inch, 8- to 20-feet selling at $21.75, and 
the 32- to 40-foot only $1 higher. Receipts at 
the distribution yards in June have been fairly 
heavy, but have not added much to spot stocks 
of No. 1 boards. For a good run of No. 2 
boards, fir and/or hemlock, the f.o.b. price is 
steady at $27, and the No. 3 stand at $24.50. 

Several schooner loads of eastern spruce from 
the Canadian Provinces have been discharged 
here within the month, chiefly in random sizes 
of scantling, that have sold at prices ranging 
from $27 to $30. Sales of standard 1%-inch 
spruce lath, by rail, have been active, with 
most sales at $5.50, which is a clear advance 
of 50 cents over any figure quoted in several 
years. 

Secretary R. T. Titus, of the Intercoastal 
Lumber Distributors’ Association, recently at- 
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tended his first meeting of the trustees of the New 
York State College of Forestry at Syracuse, to 
which he was recently appointed by Gov. Leh- 
man. He also returned late last week from a 
three days’ conference at Boston with the New 
England group of intercoastal distributors. Mr. 
Titus’ office is making reservations for a group 
of eastern members that will attend a general 
lumber conference to be held at the Olympic 
Hotel in Seattle through the week of July 19, 
and which is sponsored by the board of direc- 
tors of the National Lumber Manufacturers’ 
Association. 


Baltimore, Md. 


NORTH CAROLINA PINE—Some say sales 
volume has undergone contraction, while 
others report that they are about as busy as 
ever. Stocks on the public wharves have 
shown no further increase of consequence in 
the last two weeks. Prices are unchanged. 
Yards are keeping up their assortments, and 
the turnover is larger than it has been for 
many months. 


GEORGIA PINE—Longleaf is specified in 
an increasing number of instances and buy- 
ers show little hesitancy in paying the 
higher prices asked. Mills are able to dis- 
pose of their production. 


CYPRESS—Mill output is taken care of 
readily enough to encourage operations on an 
enlarged scale. Woodworking. plants are 
calling for cypress quite freely. 


DOUGLAS FIR—Not all of the distributors 
are getting enough orders to keep them busy, 
but some are doing quite well in point of 
volume, with prices also in the main accept- 
able. The demand for shipment has of course 
been stimulated by announcement. that 
freight rates would be raised by July 1. 


HARDWOODS—Sales voume is maintained 
and, with some items still none too plentiful 
and scarcity evident here and there, prices 
are steady. Mills, of course, are gradually 
catching up with orders but there is every 
indication that firmness will prevail. Ex- 
porters are receiving many inquiries from 
abroad, but add that the ideas of foreign 
buyers as to prices are not always workable, 
because orders can not be placed with mills 
at the figures offered. 


Buffalo, N. Y. 


The lumber trade has been somewhat 
lighter of late. There has been a fairly good 
inquiry created by the impending advance in 
freight rates from the West and South, but 
the buying has not been on any large scale. 
Prices in most woods are holding steady and 
some advances have occurred. Shingles have 
shown an easier tendency lately. 


HARDWOODS—The demand has dropped off 
seasonably. Some buying has been done in 
advance of a higher schedule of freight rates. 
In certain specialties, some local yards have 
had an unexpectedly good trade during the 
past month. Prices in most items are holding 
steady. 

WESTERN PINES.—The market shows an 
advancing tendency. In California sugar 
pine, prices of better grades have lately been 
raised $1 to $2, while in Idaho pine the price 
of No. 2 has been advanced $1. Industrial 
demand for the better grades is reported to 
have been more active lately. Retailers are 
not buying largely, but are filling in stocks 
as needed. 


NORTHERN PINE.—The market has slowed 
down in the past two weeks, but the amount 
of new inquiry coming in is encouraging. 
The stocks of retailers have become depleted, 
and more lumber will probably be wanted 
within the next few weeks. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
June 20, 1936, totaled 1,377,528 cars, as fol- 
lows: Forest products, 68,022 cars (an increase 
of 2,105 cars above the amount for the two 
weeks ended June 9); grain, 66,172 cars; live- 
stock, 22,413 cars; coal, 209,325 cars; coke, 
16,774 cars; ore, 100,439 cars; merchandise, 
322,313 cars, and miscellaneous, 572,070 cars. 
The total loadings for the two weeks ended 
June 20 show an increase of 34,824 cars above 
the amount for the two weeks ended June 9. 
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Sell... 
Certified Quality 


Every piece of Booth-Kelly Doug- 
las Fir bears the official grade-mark 
of the West Coast Lumbermens Assn., 
and the “Tree-Mark” of the National 
Lumber Mfrs. Assn. 
mill designation “20.” 


Also our own 


These marks convey to your cus- 
tomers the message that the lumber 
is manufactured according to the best 
known practice, from some of the 
finest timber that grows—and that 
the grades are standard Association 
guaranteed grades. 


Customers know just what they’re 
getting—and our Mixed Car Service 
makes it easy for you to maintain 
well-balanced stocks of 


DOUGLAS FIR 


Dimension, Flooring, Ceiling, 
Drop Siding Fini Stepping, 
Mouldings, Casing, Base, etc. 


We are headquarters for Association Trade-Merked 
and Grade-Marked Dougles Fir Lumber. 





TWO MILLS—SPRINGFIELD & WENDLING, ORE 
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Newsy Notes of Persons and Places 


and OFFICE 








F. E. Brown, sales manager of the lumber 
division of the Marathon Paper Mills Co., Lron- 
wood, Mich., spent a few days in Chicago last 
week, 

H. B. Gorsline of the National Lumber Co., 
Buffalo, has returned to his duties after a 
week’s visit with his father in Battle Creek, 
Mich. 

Chauncey L. Griggs, secretary St. Paul & 
Tacoma Lumber Co. and affiliated concerns, has 
been chosen treasurer of the Philharmonic Or- 
chestra of Tacoma, Wash. 


At the State convention, June 20, of the 
Washington State Taxpayers’ Association, C. 5. 
Chapman, chief forester for the Weyerhaeuser 
Timber Co., was elected a member of the 
board of trustees. 


The convention of International Rotary Clubs 
in Atlantic City the last week of June was 
attended by Elmer J. Sturm, vice president of 
the Yeager Lumber Co. (Inc.), Buffalo. 


Ed Robertson, owner ‘of the Kershaw Rob- 
ertson Lumber Co., Marianna, Ark., has an- 
nounced his candidacy for nomination to the 
office of sheriff and collector of Lee County at 
the Democratic primary, Aug. 11. 

Orson E, Yeager, president of the Yeager 
Lumber Co. (iInc.), and Ralph C. Crowley, vice 
president of the Atlantic Lumber Co., Buffalo, 
were on the annual cruise, June 23, given by the 
Chamber of Commerce of their city. 

Recent business visitors in San Francisco in- 
cluded: H. R. Neel, sales manager Setzer Box 
Co. of Sacramento; M. Peterson of the Peter- 
son-Johnson Bros. Lumber Co., Lakeview, Ore., 
and O. D. A. Oberg and W. T. Northwerthy, 
both lumber importers of Australia. 


Eugene J. Calloway, president of the Wheeler- 
Osgood Sales Corp., Tacoma, and J. P. Simp- 
son, vice president-manager of the Buffelen 
Lumber & Mfg. Co., Tacoma, went to Aber- 
deen June 18 to attend the formal opening of 
the new plant of the West Coast Plywood Co. 


Another report of the building activity in 
England comes from Miss Anne Mulheron, li- 
brarian of Portland, Ore., upon her return 
from a tour of that country. She says that 
thousands of slum structures are being replaced 
with rows of apartment houses of identical archi- 
tecture. 


Expansion of both the lumber and steamship 
departments has made it necessary for the 
Charles R. McCormick Lumber Co. and the 
McCormick Steamship Co. to establish new 
Los Angeles headquarters, July 1, on the 
second floor of the Edison Building, Fifth and 
Grand Avenues. 


In order to encourage the practice of forestry 
on privately owned lands in the United States, 
the Forest Service of the U. S. Department of 
Agriculture has established a division of private 
forestry and named Gerald D. Cook as its head. 
Mr. Cook is experienced in both forestry and 
wood utilization. 


George A. Armes, San Francisco, has an- 
nounced his resignation as president of the Los 
Angeles Lumber Products Co., and the Los 
Angeles Shipbuilding & Drydock Co., so that 
he can devote all of his time to the General 
Engineering & Drydock plants in Oakland and 
Almeda of which he is president. 


Officers of the Capitol Lumber Co., In- 
dianapolis, were hosts to over a hundred ar- 
chitects, contractors, sub-contractors, crafts- 
men and other customers at an outing re- 
cently at Kelsch’s Ranch west of Indian- 
apolis. The invitations were issued by L. 
C. Huey, president of the concern. 


Harry Fictel has been named manager of 
the Farmers Lumber & Coal Co., Alta Vista, 
Iowa. He succeeds his father, Peter Fictel, 
who has held the position since 1909. Officers 
of the company elected recently were: Presi- 
dent, W. K. Schleuter; vice president, Henry 
Erion; secretary-treasurer, Harry Fictel, and 
directors, George Hockspeier and T. F. Burns. 


Dick Brodie, who has been assistant in the 
Long-Bell Lumber Co.’s yard at Wagoner, 
Okla., has been appointed manager of the yard 
at Haskell. Mr. Brodie was first given a tem- 
porary managership at Haskell after the sud- 
den death of the former manager, but was later 
named to the position permanently. 


Garland Poe, having recently severed his con- 
nection with the Flora Saw Mill Co., is now 
associated with the Reynolds Manufacturing 
Co., of Cambridge City, Ind., and its affiliate, 
the Standard Manufacturing Co. The Reynolds 
company is a wholesaler of hardwood lumber, 
and the Standard Manufacturing Co. produces 
folding chairs, outdoor seating, portable assem- 
bly seating etc. 


W. W. Schupner, secretary National- 
American Wholesale Lumber Association, 
his many friends and acquaintances through- 
out the lumber trade, will be pleased to 
know, has recovered from a severe illness in- 
curred shortly after the recent annual con- 
vention of his association, and is once more 
able to be at his desk. During his conva- 
lescence, Mr. Schupner has been resting 
quietly at his home at Nyack, N. Y. 


Recent visitors to the Buffalo lumber offices 
included: Charles C. Patrick, president Pat- 
rick Lumber Co. (Inc.), Portland, Ore.; J. N. 
Winton, Winton Lumber Sales Co., Minneapolis, 
and Charles J. Harris, New York representa- 
tive of the firm; Clyde E. Miller, sales man- 
ager of the W. T. Carter & Bro., and Hoxie 
H. Thompson of Houston, Tex., and L. J. Dagg, 
special representative of the National Lumber & 
Fence Co. (Ltd.), Winnipeg, Man. 


Several lumbermen of Tacoma will play 
major parts in Tacoma’s annual Fleet Week 
celebration, July 24-31. Philip Garland, man- 
ager of the Tacoma plant of the Oregon-Wash- 
ington Plywood Co., is a member of the Ad- 
miral’s dinner committee; E. J. Calloway, 
president of the Wheeler-Osgood Sales Corp., 
and L. B. Macdonald, president of the Builders 
Lumber & Millwork Co., and the Macdonald 
Building Co., are members of the cabaret dance 
committee. 


Earle S. Peirce, formerly assistant chief of 
the Lands Division, has been named head of 
the Division of State Co-operation of the Forest 
Service, U. S. Department of Agriculture, it is 
announced by F. A, Silcox, chief forester. Mr. 
Peirce’s office is co-operating with the States 
in establishing stable and well-trained State 
conservation organizations, especially in the 
field of fire protection, and in carrying out 
Federal-State co-operation under the Clarke- 
McNary forestry law. 


Having recently resigned as manager of 
the Wilson Lumber Co. of Florida, Perry, 
Fla., D. C. Wilson has opened a branch 
sales office in Chicago, at 400 West Madi- 
son Street, and has become a full-fledged 
member of the Chicago Lumber fraternity. 
In addition to handling sales of his own 
company in Chicago territory, Mr. Wilson 
also will sell on commission products of 
other companies. Mr. Wilson’s telephone 
is Central 9753, and he hopes rapidly to 
contact both old and new customers of the 
Wilson Lumber Co. 
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Walter H. Crim, of Salem, Ind., who is 
well known to the lumber trade generally 
through his connection with the old estab- 
lished lumber firm of C. M. Crim & Son, 
recently was signally honored at the annual 
meeting of the National Editorial Associa- 
tion, by being elected its treasurer. Mr. 
Crim is devoting considerable time to the 
operation of his newspaper in Salem, and 
that he is making a favorable impression 
upon the editorial fraternity of the country 
is indicated by his election to this important 
association office. 


The National Association of Real Estate 
Boards, Chicago, has collected what is believed 
to be the most detailed practical real estate data 
on individual properties and their general neigh- 
borhoods ever to be made available. The key 
data concerns typical properties in the Hyde 
Park district of Chicago, and a number of lead- 
ing buildings in the metropolitan district. It 
includes for each building, its financing history, 
occupancy record, its maintenance and repair 
program, its income yield in rents, and other 
valuable information. The data forms the main 
text for representatives of leading real estate 
firms in the nation who are enrolled for a 
course in real estate brokerage opening July 6. 





Jacksonville Jottings 


JACKSONVILLE, FLa., June 29.—J. E. MacNel- 
ley, tie and lumber agent, Atlantic Coast Line 
Railroad, out of Wilmington, N. C., headquar- 
ters, was a visitor in Jacksonville, Fla., lumber 
trade circles for a few days last week. 


J. H. Bell, president of the Bell Lumber Co., 
Richland, Ga., spent some days last week, 
— with business associates in Jackson- 
ville. 


Stanley Lloyd of Lloyd Duncan & Co., Lum- 
bermen, of Liverpool, accompanied by Mr. 
Lodge, manager of the company’s pine depart- 
ment, spent some time last week in Jackson- 
ville, contacting their suppliers and other fac- 
tors in the industry. 

British lumbermen visiting in the States at 
present, include Albert Glicksten, and his 
brother, Stanley, of London, both connected 
with Glicksten & Sons, London, buyers of 
hardwoods. The Messrs. Glicksten spent some 
time in Jacksonville last week, and expected 
to visit other Southeastern lumber centers on 
their present trip. 


R. G, Henry of Hickory, N. C., was a visi- 
tor in Jacksonville recently on a brief business 
trip. Mr. Henry is an executive of Hutton & 
Bourbonnais Co. (Inc.), and Hickory Novelty 
Co., both well known in the lumber industry in 
the Tarheel State. 


J. William Hatt, president of the Osceola 
Cypress Co., and J. A, Redpath, vice president 
of the company, spent some time last week in 
Jacksonville on business connected with the in- 
terests of their organization. 


Have Good Time and on High 


FRESNO, CALIF., June 27—F. Dean Pres- 
cott, general manager of the Valley Lumber 
Co., of this city, vice president of the Na- 
tional Lumber Dealers’ Association, and an 
officer of various other lumber companies, 
invited the members of the San Joaquin Val- 
ley Lumbermen’s Club, and a number of 
guests from neighboring cities, to an out- 
ing at his summer home in the Sierra. About 
sixty men made the fifty-mile trip from 
Fresno into the cool altitudes of the moun- 
tains, going on Saturday, June 20, and re- 
turning the following evening. 

Among the guests were Harry Lake, of 
Garden Grove, president of the State asso- 
ciation, and B. B. Barber, of Fresno, secre- 
tary of the Valley club. Among the guests 
from Los Angeles were D. C. Essley, Ross 
Blanchard, Earl Johnson and Paul Hall- 
ingby. Among those from San Francisco 
were Herb Klass, D. H. LeBreton, Fred 
Holmes, Fotrest Peil, M. L. (Duke) Eu- 
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phrat and E. L. Green. E. T. Robie, of 
Auburn, was present, as were the presidents 
and secretaries of the Northern Counties 
Club, the Central Valley Club, the Coast 
Counties Club, the Peninsula Club and the 
Tres Rios Club. 

Mr. Prescott’s mountain home is located 
in a beautiful forested area. He is a genial 
host as well as a famous lumberman; and 
the guests have an awed, reminiscent light 
in their eyes as they tell of mountains of 
t-bone steaks and hams, prepared in an out- 
door kitchen by a caterer who understood 
the true inwardness of outdoor cookery and 
mountain appetites. There was no program 
and no business session—except the busi- 
ness of breathing cool mountain air and 
decimating the ample stock of food. 





Hardwood Market Improves in 
European Countries 


30sTon, June 29.—A steadily improving busi- 
ness status in England, Scotland and in some 
of the countries of north Europe was reported by 
Fred Gillespie, foreign representative of the 
Atlantic Lumber Co., Boston, upon his return 
from a four months’ tour of the hardwood buy- 
ing centers of the United Kingdom and the con- 
tinent. Mr. Gillespie will spend the summer 
months visiting the five sawmill plants of the 
company in Arkansas, Georgia, Louisiana and 
Tennessee, and the local home office. All of 
the firm’s units are being operated to capacity 
to meet a healthy demand for all types of south- 
ern hardwoods from both domestic and foreign 
markets. 

In France, where the Government controls 
the import of hardwoods by a fixed quota, 
there has just been a sharp increase in the 
allowable flow, and there is an outlook for a 
real rise in the demand for American hard- 
woods later in 1936, according to Mr. Gil- 
lespie. France, Belgium and Holland have 
put their troubles behind them and are cour- 
ageously going ahead on all fronts, he states. 
The big building program in England and 
the call for high class furniture finds our 
Appalachian oak and southern yellow poplar 
leading the hardwoods. Italy and Germany 
for economic reasons are temporarily out of 





the 


picture as outlets for American hard- 
woods. 


Thomas J. McHugh, president and sales man- 
ager of the company, informed the AMERICAN 
LUMBERMAN correspondent that the sales vol- 
ume of the concern was fully 30 percent ahead 
of the first half of 1935, which in turn had been 
40 percent above 1934. There is a strong de- 
mand in the South and Midwest for all grades 
and sizes of maple, oak and gum, and the for- 
eign markets are very favorable to oak. Mr. 
McHugh said that the company’s sales of maple 
and birch in the East so far this year have in- 
creased satisfactorily. Although the mills of the 
Atlantic Lumber Co. are running full force, the 
product is moving out so freely that dry stock 
is at the lowest point in years. 

E. V. French, a vice president of the com- 
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pany and son of George E. French, founder and 
treasurer, after many trips to the European 
markets is now concentrating upon important 
duties at the home office. Mr. Gillespie, who 
has been associated with the company several 
years and is the son of a veteran Boston whole- 
saler of the same name, has succeeded Mr. 
French in the foreign field. 





Company Adds Salesmen; Seeks 
Tract of Timber 


RaLeicH, N. C., June 29.—Charles R. 
Barnes, who operates here as the Charles 
R. Barnes Lumber Co., wholesale dealer 
in lumber and also dealer in timberlands, 
announces that his company recently has 
added salesmen in Richmond, Baltimore, 
Philadelphia and New York, and plans to 
largely extend its trade influence. This com- 
pany sells mostly southern pine and hard- 
woods, representing mills in practically all 
of the States east of the Mississippi River 
and hardwood mills in Michigan and Wis- 
consin. Commenting on business condi- 
tions, Mr. Barnes said: 

We have just closed sales for over a million 
feet of pine and hardwood, and also are ship- 
ping by water to Baltimore, Philadelphia and 
New York over a million feet of air-dried 
North Carolina pine boards and dimension 
stock, and to northern plants, by rail, are 
shipping over 500,000 feet of air-dried poplar 
and gum boards. 

Mr. Barnes reports that he is seeking a 
large tract of timber suitable for a large 
mill, to be located in the eastern portion 
either of Virginia, North Carolina or South 
Carolina, The desire of this company is to 
secure a tract with sufficient timber to sup- 
ply a large band mill for fifteen years. 





Saw Maker Is Honored for Long 


Service to Employer 


PHILADELPHIA, PaA., June 29.—Charles M. 
Hoover was the center of attention at the plant 
of Henry Disston & Sons (Inc.) one day re- 
cently as he completed 61 years of continuous 





With his fellow 
workers grouped 
around, Charles M. 
Hoover 
from an official of 
Henry Disston & 
Sons (Inc.), Phila- 
delphia, recognition 
of his 61 years of 
continuous service to 
the company 


receives 





employment with the firm. After the fact was 
called to the attention of S. Horace Disston, 
vice president and general manager, he pre- 
sented Mr. Hoover with a check and a box of 
cigars to commemorate the event. An accom- 
panying picture shows the presentation being 
made. 

Mr. Hoover was born June 16, 1861 in the 
Kensington district, Philadelphia. He started 
working in the Disston plant as an apprentice 
saw maker when not quite fourteen years old, 
and was acquainted with Henry Disston, foun- 
der of the concern. Mr. Hoover is in good 
health and sound physical condition, and is as 
active aS men many years younger who work 
with him in the circular saw department. The 
company manufactures saws, tools, files, knives 
and steel. 


LUMBERMAN 


6| 


Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 
Foreign Forwarders, Customs Bro- 


kers. We handle all classes of cargo 
and attend to collection of invoices. 





Special department handling export lumber shipments 
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GILBERT NELSON & CO. 


Public Accountants 


432 $. MICHIGAN AVENUE 
CHICAGO 
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Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
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News From Lumber Centers 


(Continued from Page 57) 
entering July with better files than they had 
June 1. Prices are holding firm, although a 
few mills have out special prices on 1x8-inch 


No. 2 shiplap, which seems to be in surplus 
at most mills. No. 3 in all items remains 
searce. Supply of 2x4-inch No. 2 was prac- 


tically cleaned up during the past two weeks, 
making this item very hard to buy in carload 
lots. The timber market continues strong 
with a large number of inquiries out for spe- 
cial cutting, and railroads are continuing to 
buy structural material. The Southern Pacific 
Railroad placed orders last week for eight 
million dollars worth of cars. With the in- 
crease in repair work being done, car deck- 
ing is due to advance shortly. This is one 
item that has been selling below its actual 
worth, due to supply being greater than de- 
mand. 


HARDWOODS—The only disappointment in 
the hardwood industry the past two weeks 
has been the lack of orders from furniture 
manufacturers. This is partly accounted for 
by the present freight rate muddle, and also 
the fact that the furniture people are prepar- 
ing for a furniture show in July and will 
bring out a number of new ideas. Hardwood 
items used in the building trade are in strong 
demand, with prices good. It is almost im- 
possible to buy cypress in any grade, and 
FAS oak is very scarce, with no 5/4 oak in 
stock, 

SHINGLES AND LATH—The shingle mar- 
ket continues very weak, with some very low 
prices being made to secure orders for cer- 
tain items. Some British Columbia mills have 
















Wagons 


Pat + sighed 
May (81308 
continue to do “4235” 
the job cheaper 
and better for 
the practical log- 


ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 





LINDSEY WAGON CO. 
Sole Manufacturers LAUREL, MISS. 








LUMBERMEN! 
Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Ii. 


nAOCOW 
DROO! | 




















been making very low prices on No. 1 per- 
fections; in fact it seems that the buyers are 
setting the market. Lath continue scarce 
and prices are firm. Some No. 1 lath have 
been selling as high as $4, f. o. b. mill. 


Norfolk, Va. 


NORTH CAROLINA PINE has not been 
active during the past two weeks, for the 
fact that prices had weakened in localities 
contiguous to small-mill outfits made buyers 
hesitate. The possibility that the present 
lower rates, based on a carload minimum of 
50,000 pounds, may expire June 30, and the 
old rates be put back into effect and result 
in higher building costs, has caused some to 
hold back. From Virginia Cities the eastern 
railroads are petitioning for even higher 
rates than the old 34,000 pound basis, for- 
getting for the time that they still have 
truck and water competition. The weather 
had been ideal for lumbering for two months 
or more, and too much lumber had been made, 
not only by the small mills but by the larger 
operations as well. But as the peak of spring 
building passed, small operators found selling 
more difficult, price offers lower and whole- 
salers more reluctant to finance them. They 
have been inclined to curtail, and many are 
now being forced to do so by wet weather. 
There has been a fair demand for B&better 
finish, rough and dressed, in mixed cars. In 
the southern States, very little finish lumber 
or edge B&better will be bought, except by 
those mills in financial position to take ad- 
vantage of today’s prices and work this stock 
up into flooring, ceiling, base etc. for future 
requirements. There has been a good demand 
for all stock widths of good air dried box, 
and also kiln dried box with 10- and 
12-inch rather scarce, for present stand- 
ing timber does not develop much of 
these widths. There has been no weaken- 
ing in the price of 10- and 12-inch widths 
in any grade, and demand is rather insistent. 
The retail yards and box makers have been 
taking a lot of rough stock box at good prices, 
even though the air dried roofer market 
slipped rather badly in price during the past 
month. Most air drying roofer mills are 
asking $14.50 for 6-, 8- and 10-inch f. o. b. 
cars, Georgia Main Line rate, while buyers 
are offering $14. Mills in the Carolinas are 
selling for either car or truck shipment at 
slightly less than are the Georgia mills. Good 
air dried clear boards are in good demand 
and are not plentiful. Small framing has not 
been active either in the South or in the 
North and East, for rail or water shipment. 
However, some of the southern yards are 
beginning to stock up again, and are finding 
first-class stock none too plentiful. The pre- 
serving plants are still taking in a lot of 
lumber, both pine and oak, which lumber is 
going into large building construction and 


railroad use. 
Warren, Ark. 


ARKANSAS SOFT PINE—The mills have 
had a rush of orders this week from the 
Northeast and New Pngland, calling for ship- 
ments by June 30, some dealers wanting to 
take advantage of the present low freight 
rates. For most part the orders were badly 
mixed, and, in many instances, called for 
mouldings and other machine work, so the 
mills will be crowded to have them loaded 
by the close of business this month. The 
mills are giving preferred attention to such 
orders, and are holding up work on ship- 
ments not affected by prospective changes in 
freight rates. Many dealers who will need 
stock within the next few weeks gambled 
on the rates being suspended, so did not make 
purchases ahead of time. In the central West 
and South, crops have been seriously affected 
by drouth. Naturally dealers in all dry ter- 
ritory are putting off placing orders as long 
as possible, until crop prospects can be 
better appraised. Demand for finish, casing, 
base, mouldings, flooring and other shed 
stock has been in sufficient volume to give 
the planing mills all the work they could 
possibly take care of for the time being, and 
stocks of these are still badly broken, with 
many items in limited supply, especially in 
14- and 16-foot length. Some mills report 
having to turn down orders for 6/4 door jamb 
stock, and also limit sales of casing, base 
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and finish in the above lengths. No. 2 boards, 
6- and 8-inch, are wanted for fillers on many 
cars, with the result that most of the large 
mills are still pressed to furnish these items 
and have not yet accumulated any surplus. 
Specially worked stock continues in good 
demand, along with car stock, which is in 
limited supply. Orders for new box cars 
placed by the railroads this week indicate 
that the mills will have more demand for 
ear siding and lining than they can take 
care of during the next sixty days or longer. 
Small mills continue active in production, and 
report shipments holding up fairly well, but 
complain about the low prices being offered 
by wholesalers, who take most of their out- 
put. 

HARDWOODS—Mills catering to mixed-car 
business report very satisfactory demand the 
past fifteen days. The volume of flooring 
business has been very satisfactory, but the 
mills would like to see more orders for 
straight cars, rather than for half-cars of 
flooring filled with other items that require 
machine work. Demand for sap and red gum 
trim has shown a good increase during this 
month, Oak trim and finish are in better 
demand, although sales of these items are 
confined largely to mixed-car loading. Most 
mills find it difficult to furnish a complete 
assortment, since they are invariably out of 
one or two items on a great variety of stock 
called for on the average order nowadays. 
The mills anticipate increased purchases of 
hardwood by the automotive and furniture 
concerns the latter part of July. Most mills 
are holding to firm prices, believing most 
items are due for an advance once buying 
picks up again. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—A good domes- 
tic demand continues; but there has been a 
slight let-up in overseas trade, with prices 
abroad not satisfactory. All groups of do- 
mestic consumers are buying. Automobile 
manufacturers have constantly been in the 
market, as have manufacturers of furniture. 
There has also been a good demand from 
flooring plants, though prices of rough stock 
have been rather low. There has also been 
a fairly good demand from box and crate 
plants. Retail yard business has continued 
at a good pace throughout the summer, and 
sash and door and interior trim factories have 
enjoyed a good business. Export demand 
fell off to some extent with extension of Con- 
ference rates through the remainder of the 
year. There has been some change made by 
the Conference in rules and regulations, but 
the rate of 35 cents to principal United King- 
dom and Continental ports will continue. 
Plenty of logs are available and mills are 
operating full time, but production is just 
keeping pace with orders, so that shortage of 
many items is expected. 


Jacksonville, Fla. 


SOUTHEAST TRADE—Continued brisk do- 
mestic demand with mills in most lines work- 
ing at or near capacity to meet orders and 
fill out stocks, furnishes the bright spot in 
the Southeast lumber industry picture. There 
is little export buying, because of disturbed 
political and financial conditions in Europe, 
and Island and Latin American countries are 
not taking much. 


CYPRESS—Orders are reported holding up 
very well, recent price adjustments appar- 
ently having had no noticeable effect. Almost 
daily rains of late have hampered mills in 
handling shipments. Low stocks of dry items 
make for difficulty in handling mixed cars. 


HARDWOOD—Demand is reported good, 
with stocks in fair condition. There is a 
fair export movement. Little or no hardwood 
logs are handled for export at this season. 
Domestic industrial demand is holding up 
exceptionally well. 


SOUTHERN PINE—A slackening in de- 
mand for shortleaf was noted, with roofers 
off somewhat in price. Longleaf demand con- 
tinued strong, with little change in prices 
noted. Pine mills were reported uniformly 
active, with demand for ties and industrial 
timbers strong. 


CYPRESS SHINGLES AND LATH—Shingle 
demand continued good throughout June, with 
stocks in fair condition. Lath demand has 
likewise held up well, stocks of No. 2 being 
somewhat low. 


(Continued on Page 66) 
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LUMBER MARKET REVIEW 


Southern Pine Reports Lull After Rush to Buy While 
Low Rates Prevailed 


Southern pine mills are reporting some falling off in new 
business, which is attributed to three causes—the usual mid- 
summer lull, a pause in buying following the rush to take advan- 
tage of the temporary low rates, and a threat of drouth in 
important parts of the sales territory. The mills, having reduced 
their stocks considerably since the beginning of the year, are 
holding prices firm with the hope that the rate advance may 
be passed on to buyers, but they are a little anxious as to the 
effect of West Coast competition at the 78-cent rate, though 
confident that soon there will be corresponding reductions on 
southern pine. On some yard items there have been occasional 
concessions, but timbers and car material are in low supply, 
in good demand and strong in price, with prospects excellent 
for sales for railroad and publicly financed projects. 


North Carolina shortleaf is less active, there being a lull in 
southern trade, with the North and East taking only moderate 
amounts. Competition of small air-drying mills has weakened 
prices on all competitive stock, but these producers have recently 
been handicapped by rains and face the difficulties of slower 
demand and less attractive returns. The stiffness of eastern 
roads on rates promises to make for harder competition from 
West Coast mills. The output of upper grades, wider stock 
and timbers is easily absorbed by current demand. 


Larger Arkansas Soft Pine mills have been extremely busy 
shipping shed stock that buyers wanted on the way before 
higher rates became effective, and have been able to dispose of 
their commons as fillers. Small mills, however, are producing 
actively and have recently been accepting lower prices. The 
outlook is clouded by the drouth that prevails in extensive 
areas of the middle West and South. sales territory. 


Western Pine Box and Shop in Better Call; No. 2 and 
Selects in Lower Supply 


Western pine sales volume during the two weeks ended June 
20 was a third larger than in the corresponding period of last 
vear, and to date this year has exceeded last year’s by 13 
percent. The best moving items continue to be No. 2 commons 
and selects, and some items in these are getting into low supply. 
Movement of shop has been hesitant so far this year, but some 
recent gain in sales to both Pacific coast and middle West mill- 
work plants is reported. Lower grades, Nos. 3 and 4, have 
suffered in strength because of the weakness of box, but a 
seasonal pick-up in western consumption of box has brought 
an improvement of about $1 in its price. Demand from the 
East received a slight stimulus from the advance in rates from 
72 to 78 cents, and the western pine mills will be in improved 
competitive position under the new rate set-up. 


Yard Demand for Northern Pine and Eastern Spruce 
Is Slower; Northern Hemlock Active 


Northern pine trade has been rather slow, apparently 
being affected by threat of drouth in Northwest sales 
territory, and by the fact that to July 1 the western and 
southern competitive species had more favorable rates. 
To date this year, bookings have considerably exceeded 
the output, and mill stocks are only slightly above last 
year’s level. Niagara sales territory reports distributors’ 
stocks depleted and prospects improved. 


Northern hemlock business in the two weeks’ ended June 
20 exceeded last year’s by 29 percent, and was above pro- 
duction, which is seasonally tapering off. Sales prospects 
in Michigan-Wisconsin territory are considered good. 


Eastern spruce has been in smaller demand by the retail 
yards, but most mills have good order files and are holding 
prices firm. Competition from intercoastal shippers of 
West Coast stock has recently been more severe. Indus- 
trial demand for low grades has been reported good. 


West Coast Bookings Exceed Output; Rail Prospects 
Improved as New Rate Goes Into Effect 


West Coast mills reported a considerable gain in busi- 
ness during the two weeks ended June 27, accompanied 
by a decline in output, so that orders exceeded production. 
Part of the larger buying was done in expectation of higher 
rail and water rates. The mills are of course reporting a 
much larger than last year’s business, for in 1935 they 
were badly crippled by strikes. 


Rail business was greatly stimulated by efforts to get in 
at the low prevailing rates, and as the Coast gets a 78 
cent rate while other regions return to the old normal, 
the Coast producers are expecting a continued improve- 
ment in their sales. Some items have weakened a little in 
the last fortnight, but it is claimed that many mills are 
refusing, in view of increased costs, to make concessions, 
but are able to book a fair proportion of the orders. The 
drouth in middle West territory of course acts as a damp- 
ener on forward buying by yards. 


The intercoastal rate increase of 50 cents has been sus- 
pended. Some Atlantic coast purchases were made to get 
in ahead of it. Stocks have apparently been accumulating 
in the East, for retail consumption has not been up to 
expectations, atid there has been a rather large influx of 
British Columbia. offerings. Atlantic coast discount is 
often $11.50 and sometimes $12 because of keen competi- 
tion. In California, consumption has been good but is 
slowing up seasonally, and as stocks are in excess of im- 
mediate needs, shipments are being cut down. 

Northwest mills are getting little foreign business; 
British Columbia booked 62 percent of the May total. 


Hardwood Stocks Continue Low at Mills and Prices Are 
Well Maintained 


Despite some let-up in demand from large industrial consum- 
ing groups, hardwood sales volume has been holding up well 
for the season, as there has been a rather active call for mixed 
cars of building items. The furniture industry is expected to 
resume its buying shortly after the July shows set the trend 
of styles for the new season, and soon the automobile industry 
is likely to begin stocking up for production of new models. 
Sales of hardwood, as of softwood, building items are likely 
to suffer somewhat from the crop damage by drouth in the 
middle West. Export business is slow, because prices attached 
to many offered orders are unacceptable; trans-Atlantic rates 
prevailing through the first half of the year have been extended 
through the second half. There had been considerable depletion 
of mill stocks, but recently slight additions have been made to 
the assortments, leaving many items still in short supply, how- 
ever. Reports indicate that with very few exceptions the pro- 
ducers are maintaining quotations. 


Statistics,’ Page 54 — Market Reports, Pages 56-59, 62— Prices, Pages 64-65 
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THIS WEEK’S LUMBER PRICES 





SOUTHERN PINE 





East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 
change, New Orleans, La., for sales made in the period June 16-19, but, where prices for this period were not available, prices for the 
month to date have been inserted and starred (*): 

West East West East West East West East West East West East 

Side Side Side Side Side Side Side Side Side Side Side Side 

Flooring, Standard Partition, Standard Rough Finish Ceiling, Standard No. 2 Fencing & CM No. 2 Shortleaf 
Lengths Lengths 10-20’ iia Lengths Standard Lengths _ Dimension 

1x3 rift % x4&6— B&better— x4— 1x4 17.92 17.82|75 , 
B&better B&better..*39.89 39.00|\Inch thick— a epee . toh a. ‘ % 12 & 14... 22.03 17.86 
Shortleaf.. 63.30 62.57) _ . ee ee 8 ME cesce 30.25 25.00|1%6 ------ 19.02 18.97/16 1.0... 23.18 18.81 
No, 1— gy mae el. BETES 1038 atiz|sx4— No. 3 Fencing, 2x6 ; 
Shortleaf.. 51.51 50.92 meena B nsesseee 42.89 40.50|B&better.. 28.09 28.07| Standard Lengths [12 & 14... 18.20 16.55 
No. 2..... 35.13 ....[/%8.s-++-: 35.32 36.72)1x5&10 50.22 45.83|No.1..... 26.63 25.85 1x4 Fatale 13.50 12.93|16 ......- 18.37 17.46 
1x3 flat 1x5&10 ... 38.04 41.52/12 ....... 3.81 61.50 | ieaeehe 16.00 15.93] 2x8 

grain— 1x12 ..... 50.73 50.75/5¢6/4 No: 1 Fencing, 10-20, ixé CM.2. 16:33 1614 12 & 14... 19.48 17.39 
B&better.. 36.94 36.58 Surface Finish thick— ES cccces ’ ‘ No. 3 Shipl a 16 .....-. . 18.56 
oy pee 34.17 34.42 10-200 (ié«4=B8_. $.87 §2.48/!x6 -..... ae One No. 3, Standara | 2x10 
No. 2..... 25.50 26.04|B&better 5&10 ..... 59.72 59.79 Ne. 1 Shortleaf Lengths 12 & 14... 20.24 19.06 
bee hb Rina Inch thick— AB wereees 2.00 70.85 dies 16 ...200. 2 21.45 21.92 

x¢ © p Dimension ere 16.63 16.34 
B&better.,. |= = = = [4 eeereeeee 46.47 43.50/\Timbers, 20 & Under,| 9x4  "Teeee 16.51 16.99|2x12 
Shortleaf.. 62.05 62.00 D orice 46.73 41.83 No. 1 12 & 14... 25.27 22.91]/1x12 2122: 16.94 17.26|12 & 14... 20.78 20.25 
ee reer: 46.10 43.38 |Longleaf— i 25.89 23.1 DO onewwes 21.90 18.75 
Shortle: af.. 53.20 *51.50 ape seen saat tose a od ae wore ‘ —_ _— Lath 

’ re + > an MD ccoccece ° e S —_— ” 
No. 2 .....%34.25 *35.25/79° 71 17°" 68.00 58.77|3xi&4x4 .. 23.83 *21.09 12 "& 14... 23.16 20.37 | x12", os scl Cee 
1x4 flat 5&6/4 thick— 4x6—8x8.. 22.57 19.30/16 ------- 23.51 19.29|No. 2 .-.-- *3.21 3.05|x : 

ie ee. 57.61 55.00/8&4x10 ... 26.96 *26.36 2x8 tent : “9 |) No. 117 
B&better.. 37.85 37.10|5¢19 .°°"" 69°53 5x10-10x10 24.00 *25.00|12 & 14... 24.47 22.44 No. 3 Dimension, oad . 32.46 34.00 

oie 6S : 2.52 65.63 4 
No. 1..... $4.84 34521120 777 °' 77.25 76.25|\9&4x12 ... 29.64 32.65/16 ....... 25.47 24.56 Random Length eer 32.11 32.13 
No. 2..... 20.21 20.33), _ 5x12—12x12 31.00 28.00| 9x19 2x4 Short- No. 116— 

Casing, Ease & Jamb [Inch thick— No. 2 Shiplap and >) rere 27.64 24.47 leaf .... 16.87 13.75 B&better. 39.00 37.75 
Bai 10-20’  epremneRe 41.20 38.80 Boards, Std. Lgth. | Seo 28.35 24.05|Shortl’f & Longl’f— *. 7 36.33 35°77 
nOSCOE, D svccenes 40.75 38.38|Shortleaf— 16 «--s+s- 28.15 25.17)2x6 ...... 26.36 926.08) 2, - : , 

_, ee 62.43 50.50/8 ........ 42.00 38.00|/1x8 ...... 19.72 18.80] 2x12 eats 16.50 *14.75 Assorted patterns 
Ix6&8 .... 51.91 51.03 |1x5&10 46.05 43.88]/1x10 ..... 19.35 19.26/12 & 14 29.62 26.40/2x10 ..... 17.75 15.00| B&better.. 37.43 34.22 
1x5&10 ... 58.85 62.33/12 ....... 66.29 58.00|1x12 ..... 26.42 20.94/16 ....... 31.26 27.98|2x12 ..... 16.69 15.00)No.1..... / 35.82 34.98 




















WESTERN RED CEDAR 


Seattle, Wash., June 27.—Prices for red 
cedar siding in mixed cars, new bundling, 8 


to 18 foot, f. o.b. mill, are: 
Beveled Siding, %-inch 
Clear one “BRB” 
Se setianeadeaan $25.00 $23.00 $20.00 
DU. cesaskdenaena 29.00 25.00 22.00 
OGG nedcasancawns 30.00 27.50 24.00 
Clear Bungalow Siding, %-inch 
DE stevewensoneneéevennsoedeeene $40.00 
DE Cu swWewndsedeésededeaeace ae 50.00 
SL. on Weth dvk hae akan oe welkaeeeaee 60.00 
Finish, B&better, S2 or 4S, 8-18’ 
$2S or S4S 
fk or Rough 
DL « Cnieheeeehedse ce nenkéeeenmenaee $47.50 
‘(hae we tranwns os Gadeeakeasebemnewe 52.50 
DE  Stivcetken db beb edineeiannoudaaee - 60.00 
Dt > swdewe6abectetéeneeeataalkdaasueul 0.0 
i” An baeahiveme eeu wesaamele dahon akeude 15:00 
DE “Weud oar kda de eee been waewenewneeee 80.00 
Dn ‘Sibphioe seeedavaleudéedeeceaki ene 90.00 
BEET  sxevdsnnnetecddawenmasanwbue 95.00 
Celling or Flooring, B&better, 4-18’ 

1x3” Seneesedeevechertoanneneeasaseeses $30.00 
Se = “ksarenksceabhaeesedeccduwa keen ae 32.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 


EN a ss ne waeae wen walen 64 

Listing’ $3 and OVEP.....cccccccccces MP4 
Series 7000— 

ee eee 64 

Rae ee ON Gok nccceccvenavaks 6940 

Clear Lattice, 5/16”, 4 to 16’ 

¥ 100 lin. . 
ee eek hal wea Be wale awa eres we ee itera $0.32 
1 WET IVIIIIIT ITT eer TT ee ere .37 
DUN vis 0hebedseeced dbavesieebetnubeleks -50 





WESTERN SITKA SPRUCE 


Portland, Ore., June 27.—The following are 
prices for mixed carlots prevailing today: 








——, $71.00 Factory stock— 

mar” <tésaneded . 

BO 51.00 ee - at ae mei $27.00 
1x5—11" .-°°° 60.00 , ere 29.00 

ape Ee stevkaes 32.00 

Bevel Siding— 
A Z ee asesceen 34.00 
aj Oy and ones St cee eces 36.00 
%x6”"— . ; De: sesdeuds 36.00 
 gunacataawe ' ie ee 4.00 
Se 32.00 Green 
SPOOR 25.00 box... .$12.50@13.00 
Michigan and Wisconsin flooring 


mills 
report the following prices realized f. o. b. 
flooring mill basis, during the week ended 


June 27: 
First Third 
pinetnccek nee $67.97 $46.98 


Second 
$59.95 


OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn., 


and Alexandria, La. 
18x2%4,” J¥x1144” %x2” %x1%” 
Cld. qtd. wht.. 7 00 578. 00 $65. $47.00 
Clr. qtd. red..... 70.00 .00 50.0 47.00 
Sel. qtd. wht.... 64.00 50, 00 48. 90 43.00 
Sel. qtd. red..... 55.00 47.00 45.00 43.00 
Clr. pln. wht.... 66.00 55.00 53.00 39.00 
Clr. pin. red..... 58.00 51.00 46.00 37.00 
Sel. pln. wht.... 52.00 42.00 41.00 35.00 
Sel. pln. red..... 52.00 44.00 37.00 36.00 
No. 1 com. wht.. 45.00 35.00 35.00 29.00 
No. 1 com. red... 44.00 36.00 34.00 29.00 
IO, SF GOMRcccvece 27.00 26.00 19.00 18.00 
1%x2” %x1lh%” $,x2” 
Clr. qtd. wht....$67.00 $65.00 $80.00 
Clr. qtd. red..... 62.00 65.00 70.00 
Sel. qtd. wht.... 57.00 54.00 55.00 
Sel. qtd. red..... 57.00 54.00 54.00 
Clr. pln. wht.... 58.00 55.00 62.00 
Cir. pin. red....: 53.00 52.00 55.00 
Sel. pln. wht.... 53.00 50.00 52.00 
Sel. pln. red..... 51.00 49.00 47.00 
No. 1 com. wht. 47.00 41.00 44.00 heee 
No. 1 com. red... 47.00 41.00 39.00 sees 
Wo. 3 COM. cccccs 23.00 22.00 22.00 onae 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
##4-inch stock, $8; for %-inch, $4; for %- and 
fe-inch, $4.50. 


Chicago delivered prices may be obtained 


DOUGLAS FIR 


{Special Air Mail to AMERICAN LuUMBERMAN] 


Seattle, Wash., June 27.—Current quota- 
tions f. o. b. mill, on Douglas fir items in 
mixed cars for rail shipment direct to the 
trade appear below; and straight-car prices, 
depending on the items, are from $1 to $3 
less: 


Vertical Grain Flooring 
Bé&btr. Cc D 
OE 2 cede eehwewene $43.00 $33.00 $20.00 
Flat Grain Flooring 
Pl ccpnneneenarnaee $27.00 $23.00 $18.00 
eer 29.00 26.00 21.00 
Ceiling 
_ | reer er $24.00 $21.00 $16.00 
Se viscsddceensdawan 26.00 24.00 16.00 
Drop Siding, 1x6 
DE cd xekugeteaen ne $28.00 $26.00 $20.00 
See saiedeeeeanewens 29.00 27.00 21.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
eer $18.00 $18.50 $18.50 $21.00 
SS ae 14.00 14.50 14.50 15.00 
BS: <ceusiene 10.00 11.00 11.00 11.00 
No. 1 Common Dimension 
12 14 16 18 20 
2x 4 ....$20.50 $20.50 $22.00 $23.00 $22.50 
2x 6 . 19.50 19.50 20.00 21.00 21.00 
2x 8 «. eae 20.00 20.50 21.50 21.50 
2x10 -- 21.00 21.50 22.00 24.00 24.00 
2x12 . 23.00 23.00 23.00 24.00 24.00 


2x4, 8, "$20; 2x4, 10, $21. 
Random—No. 2, 2x4, $16; No. 3, $10.50. 
No. 1 Common. Rough and/or Surfaced 

















Timbers 
by adding to the above the following differ- nant d 
entials figured on Memphis origin: For #- | {22 Big) oe et oe ener An $17.50 
inch stock $6; for %-inch, $3; for %- and | 12x12 up to 20 feet........-eeeeeeeeees 17.50 
fe-inch, $3.50. 12x12, 22 to 30 feet......eeeeeeeseceeee 18.50 
Jacksonville, Fla., June 29. 

cypress, f. o. b. 1: nae sare — 

Grades _ 5/4 6/4 8/4 1 
ye RW&L, rough ee a ag $100.00 $111.75 $135.00 $135.00 $142.00 

AS, RW&L, rough... « -$60.00 $69.00 80.00 96.00 116.00 116.00 121.00 
Sclent RW&L, rough. 53.00 63.00 63.00 67.00 81.50 81.50 90.50 
No. 1 Shop, RW&L, rough 40.00 45.00 55.00 57.25 72.50 72.50 80.50 
Box, RWé&L, rough.. 26.00 28.00 28.00 28.00 CYPRESS — 
Peck, RW&L, rough... 27.00 29.00 29.00 30.25 5” 
“A” Finish, RW&L, S4S. 67.00 76.00 82.00 98.00 Bests, 18”... rs ‘85 $6. a 
“B” Finish RW&L, S48. 60.50 70.50 70.50 73.50 Primés, 18° cae ate 
“Cc” Finish, RW&L, S48. 57.50 67.50 67.50 70.50 . 
“Dp” Finish, RW&L, S4S. 50.50 57.50 57.50 61.50 waaay | ~~“ - 
No. 1 com., RW&L, rough 42.00 47.00 47.00 50.00 %x1%x48" . 3. ‘eh rs 30 
No. 2 com., RW&L, rough 36.00 38.00 38.00 38.00 %x1%x32”.. 3.00. .... 





pre ais A 


WR © 


AAT? an atta 
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Casi 
Basi 
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Ove: 
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8.56 


19.06 
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; 20.25 
18.75 


andard 
6” 


MAN ] 


quota- 
fems in 
to the 
’ prices, 
1 to $3 


D 
$20.00 


$18.00 
21.00 


$16.00 
16.00 


$20.00 
21.00 


1x12 
$21.00 

15.00 

11.00 


20 
) $22.50 
) 21.00 
) 21.50 
) 24.00 
D 24.00 


faced 


und 
. $17.50 
.- 17.50 
- 18.50 
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Following are ranges of f.o.b. mill sunne ee pias air dried southern hardwoods, from reports of past sales during the week ended June 22: 

Qtrd. Ked Gum— Plain Sap Gum— Qtrd. White Oak— Mixed Oak— Tough Ash— Cottonwood— 

REISER SES OO eae 30.00 eae eo" eee re See 40.00 5 @ 24.5 

em 38.00|6/4 FAS 1.0.2... 30.0016/4 Nol&Sels 2.” 88.00|474 Sd. Wry... 29:75| 8/4 FAS ..1..ccss) 50.00) 4/4 No.2 Com 18.50@ 23.00 
5/4 No.1&Sels37.75 @38.00| 4/4 No. es 17. “om 00 4/4 Body grade..... 39.75|10/4_ FAS ......... 54.00 noi 
6/4 e.1aSels...... 39.75|5/4 No.1&Sels....... 19.00| Plain White Oak— 6/4 Body grade..... 49.50|4/4 No.1&Sels ..... 20.00 
Plain Red Gum— 4/4 No. 2 Com 11.060 18 25) 4/4 FAS .... 61.75@62.25|8/4 Body grade..... 59.26 8/4 No.1&Sels ..... 27.00| Plain Poplar— 

6/4 FAS ee 5i.g 63. a0 Gencteseh Dentin “74 No. 1886 mpeg Magnolia— Willow— “6 FAS EaRaices 56.25 
4 4 No. 1&Sels. A 33.25|8/4 FAS 32.25@39.5016/4 FAS .......... 71.50|4/4 No.1&Sels ..... RO Eere WM cccscneens BTU gs. oso avs woe 67.00 
8/4 Nol&Sels....., 34.25) 8/4 Be. 1eSels 22:25@29.50/8/4 FAS 11... 002. 84.25|4/4 No. 2 Com 15. 25@19.50|4/4 Noi&Seis 27. cig? Oe 72.75 

els....+. + A agg con 4/4 No. 2 Com..... 22.00|5/4 No.1&Sels ..... 31.50|4/4 No. 2 Com..... 6.001474 Saps&Sels...__; 33.75 

Qtrd. Sap Gum— w/t "No.1&Sels 18.50 474 Nol&Sels ..... 26.75 
4/4 FAS 31.00@34.00|574 No.1&Sels ..... 22.50|Plain Red Oak— Hickory— Elm— 1/4 ee, 5 Com... 30.50 
3/4 WAS 33.00@35.75 16/4 No.1&Sels ..... 22.75|474 FAS 53.7518/4 FAS ....0....- 54.7516/4 No.1&Sels ..... 23.0015/4 No. 1 Com..... 30.75 
6/4 vas ah ace eoteeee 018/4 No.1&Sels ..... 23.25 5/4 FAS .... 54.50@62.50|8/4 No.1&Sels...... 55.50 13/4 No. R Sad 15.38 6/4 No. 1 Com 31.75@ 32.75 
4/4 No.1&Seis 25.00@ 25.75 | UTGp Agnew GUM 39 0 O/t Ae escla 96.2509 20.00| A8h— 5/4 Log run........ 18.50) °44 N ee ee 
ait Ne 18Sels 35 25 5.15 @ 27. 7.50 4/4 No.1&Seis . 1). 22.00|5/4 No.1&Sels 31.75@35.00|6/4 FAS .......... 3.25|12/4 Log run....... 20.00 as Sones 
patie oe: cage Basswood— 12/4 No.1&Sels |... 86.00|10/4 No.1&Sels .... Plate © ie we SB Beewesses 58,50 
Plain Black Gum— Ss ae 49.50116/4 No.1&Sels ....101.00/4/4 No. 2 Com 10. io@it ig Fonmete— 4/4 No. 2-B.. 13.25@14.00 
4/4 No.1&Sels ..... 18.00|4/4 No.1&Sels 34.5014/4 No. 2 Com..... 20.00|8/4 No. 2 Com.,.... 7.00/5/8 Log run. 19.00@20.5015/4 No, 2-B........ 13.75 

. - ; ee . le, Wash., June 27.—Below are listed 
Following are prevailing quotations f. o. b No.1Com No.2 No. 3 Seatle, W ’ : 
Wausau, Wis., on northate hasdwoode: Soft Elm— FAS & Sel Com Com ar a ey age hg for red cedar shingles 
OIG cescvvese 43.00 33.00 23.00 17.00 | § a 
oS es ee Ot 45.00 35.00 24.00 19.00 | _ Royals: 

Brown Ash— FAS Sel Com Com Com | Peete 46.00 36.00 24.00 Te Se ee: eer reer ee rr +. 00—4.25 
ee 48.00 39.00 32.00 25.00 17.00 8/4 cep eras 46.00 36.00 27.00 19.00 Ts dinte he Gin-e-sivil Ab ae ae ene ke 2.75—2.90 
Se ecncekcy 53.00 44.00 35.00 27.00 19.00 4974 121172! 53.00 43:00 29:00 : attics: ceks xoerken es vanes 1.75—1.90 
ke wecerece 58.00 51.00 42.00 31.00 19.00 12/4 Geile alee 58.00 48.00 34.00 rided Perfections 
|, eae 63.00 56.00 45.00 33.00 20.00 ~““*° “""""**""* F ; No.1 N 2 No. 3 DA SEES id 53.0 0a bikes win 6b oa Ree $3.20—3.35 

Stintinianiin . 0. EE ids ioendrnvheehessven 2.10—2.20 
aaa 63.00 53.00 44.00 27.00 19.00 ee © BAS Sel Com Tom Goan | 8-18" B/2 oo. sere reece eeeeeseceees 1.50—1.60 
BEE vateewes 68.00 58.00 47.00 29.00 21.00 — eebeapeaes a~es “"" 42°00 24.00 19.00 XX ‘ 

6/4 hr aL 71.00 61.00 47.00 29.00 21.00 6/4 eas: 68.00 47.00 24.00 19.00 1-16” 5/2 eoeereceereresr ese esreeseeeseees $2.65—2.70 
8/4 Stee Se 78.00 68.00 57.00 31.00 21.00 8/4 Tete: 3 00 62.00 29.00 22.00 2-16" 5/2 coer eeer er eee eereeeseeeesene 1.55—1.60 

10/4 i ae 93.00 83.00 67.00 44.00 na 10/4 eer ais 83.00 712.00 41.00 jadi 3-16” 5/2 COP CDOS CeO SEH SOO SEH OF OO Oe 1.30—1.40 

B/E cvcveves 98.00 88.00 72.00 49.00 SOS oe ckcice 93.00 82.00 46.00 27.00 
Be o3454ee0en 56.00 48.00 34.00 23.00 .... No.1 No.2 No. 3 WEST COAST LOGS 

Key stock, 4/4, No. 1 and better, $68; or on Bireh— FAS Sel) Com Com Com 
grade, FAS, $78: No. 1, $58; 5/4, No. and 63.00 53.00 44.00 30.00 19.00 Seattle, Jume 27.—Average prices of logs 
better, $73; or on grades, FAS, $83; No. 1, $68. 8/4 0110271: 73:00 68:00 52.00 $8.00 19.00 | “Kir: No. 1, $24-25; No. 2, 
penew hes i J 3 t r: ° oO. 18-20; N 
No.1 No.2 No.3 7 > 83.00 73.00 62.00 41.00 20.00 $10-12; peelers, No. 1, $30-32; > a 2, $25. *.% 
Hard Maple— vas Sel Com Com Com Ore kescteta 90.00 75.00 70.00 41.00 .... Cedar: Shingle logs, ey lumber logs, $20. 
Sees 50.00 42.00 31.00 15.00 |, 2 eae 95.00 80.00 75.00 46.00 .... Hemlock: No. 2&3, $8- 
a 16-00 Ba00 $2.00 36:00 1700 8/8 2.12.2 $500 46:00 3400 26.00 2... Sonn ee 
ark wshence i a i id d ie iets eal i ‘ ft J aise Portland, Ore., June 27.-—Log mark . 
if eee 83.00 68.00 57.00 35.00 19.00 3/4 000... ewe ee. i =~ ~6 CCC eo 
si a a ae Ss ; q A J 3 No.1 No.2 No.3 Yellow Fir: No. 1, $24; No. 2, $16@17; 
|, SRE 93.00 78.00 62.00 36.00 .... Soft Maple— vas Sel Com Com Com | No. 3, $9. . , aah 
og ree 93.00 78.00 65.00 36.00 . Oe Ci ekasae 3.00 48.00 41.00 27.00 18.50 Red Fir: $14. 

See 113.00 98.00 77.00 41.00 eee B80 48.00 44.00 28.00 19.00 Cedar: Shingle logs, $13@13.5 

, 2s 113.0 8.00 77.00 41.00 Ree 68.00 53.00 49.00 33.00 19.00 Cedar: Shingle logs, $14; a. logs, $20. 

er 153.00 138.00 117.00 eee OFe hieneuns - 73.00 58.00 54.00 33.00 20.00 Hemlock: No. 2&3, $8- 

FT at the head of a retail lumber company with 
ARKANSAS SO PINE Hymeneal headquarters at Cotton Plant, Ark. 


Following are average sales prices, these 
f. o. b. mill figures being based on_shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended June 27: 


Flooring 


Edge grain— 83-inch 4-inch 


See eee $63.00 $62.00 
ky eae 9 ee ie 54.00 53.00 
BE 2. cactus ka Soneeekeaaewe 34.00 33.00 
Flat grain— 
eee eer ye $38.00 
MNT sich kee tes ews Sir sates oan Ne 35.00 34.50 
eS ee ere ere eee 26.00 25.00 
Ceiling & Partition 
B&better No.1 
eee rr eer ee re $28.00 $26.00 
iyi. eer 36.00 34.00 
Boston Partition, #:x4.......... 32.00 30.00 


Drop Siding, 1x6 
No. 117 No. 116 


Sabetter ah ato eich dora enna $31.00 $36.00 
Ores St eee 29.50 35.00 
No I Se rms re en 25.00 26.00 


——— Surfaced, — 
5 


6 10 12 
4 $45. 00 $52.00 $45.00 $46, 00 $52.00 $73.00 
/4 ... 63.00 70.00 64.00 64.00 70.00 80.00 


o- 


Casing & Base, —_— . 
4 5 

fo $51.00 $54.00 $52. “0 $53.00 
a 51.00 54.00 52.00 53.00 
Moldings Discount 
Listed at $8 and under... ...ciccssevsces 45% 
OVOE DE ik krkkeaewcersssaeeesenerewes 40% 

Boards and Shiplap 
1x6 1x8 1x10 1x12 
Boards, S4S, No. 1..$36.00 $35.00 $37.00 $51.00 
No. 2.. 19.00 19.50 20.00 26.00 
No. 3.. 16.00 16.50 16.50 17.00 
Shiplap, No. 1 36.00 35.00 37.00 51.00 
No. 2.. 19.00 19.50 20.00 26.00 
No. 3.. 16.00 16.50 16.50 17.00 

Dimension, 84S, 16-Foot 

oe. 1 No. 2 
ict scien hake lin amc ional wa acto ae $26.00 $22.00 
BE Se aed eacks na awiens Uta eee 23.00 19.00 
ee err errr rere 25.00 21.00 
SE A re ae 27.00 22.00 
| i Ses a eee ee 30.00 23.00 

Lath, %x1%, 4-foot 
De, We  .  inien acacnie aceaee ad woes Gee Re eG $3.80 
MG. DR Sictccvavastvaueessscuess oe waanees 3.25 





ZIMMERMANN-ACKLEY—In services con- 
ducted at the Holy Ghost Church in Chippewa 
Falls, Wis., June 22, Miss Ida Mae Ackley 
became the bride of Alois Zimmermann of 
Eau Claire. The bride wore a floor length 
gown of iris chiffon and a wide picture hat 
to match. She carried a bouquet of Calla 
lilies. Following a wedding trip to Milwau- 
kee, the young couple will reside in Eau 
Claire where the groom is associated with 
the Evans-Lee Co. 


BEGGS-RODDIS—Miss Catherine Roddis, 
daughter of Mr. and Mrs. Hamilton. Roddis, 
prominent Marshfield, Wis., family, was mar- 
ried to Robert Thomas Beggs in a ceremony 
performed in St. Alban’s Episcopal Church in 
Marshfield, June 20. Following a wedding 
trip to northern Wisconsin, the newlyweds 
will reside in Marshfield where Mr. Beggs is 
associated with the Roddis Lumber and 
Veneer Co. 


CAMPBELL-MONKS—George Atwood Camp-: 


bell, credit manager of the City Lumber Co. 
(Inc.), Tacoma, Wash., was married, June 18, 
in Tacoma to Mrs. Helen Hayden -Monks of 
Galveston, Tex. Following a wedding trip to 
British Columbia; they will be at home in Ta- 
coma after July 15. 


WELLS-WITHERSPOON —Miss Dorothy 
Witherspoon, daughter of O. B. Witherspoon 
of the Witherspoon Lumber Co., Eagleton, 
Ark., and Garland B. Wells. Jr., were recently 
married at the home of the bride. Mrs. Wells 
attended the University of Arkansas and 
Arkansas College at Batesville, and her hus- 
band attended Oklahoma A. & M. College. He 
is in the bookkeeping department of the lum- 
ber company. 


McFADDEN-JOHNSON—John Randolph Mc- 
Fadden, associate of his father in the McFad- 
den Bros. Lumber Co., Dallas, Tex., was re- 
cently married to Miss Mary Bess Johnson of 
Pine Bluff, Ark., at the First Presbyterian 
church. After a trip to New Orleans, Mr. 
one, Mrs. McFadden will make their home in 
Dallas. 


IRVING-AXLEY—O. O. Axley, Little Rock, 
Ark., and Mrs. Axley have announced the ap- 
proaching marriage of their daughter, Martha, 
to Robert H. Irving, Jr., of St. Louis. The 
prospective bride’s father is a well known 
lumberman, formerly of Warren, Ark. He is 


McCLEARY-DELAMARTER—The marriage 
of Miss Dorothy Delamarter and Clarence Mc- 
Cleary took place in Tacoma, June 12. The 
groom is associated with his father, Leonard 
McCleary, and his uncle, Henry McCleary, in 
the Henry McCleary Timber Co., McCleary, 
Wash. After a trip to the East, the couple 
will reside in ‘McCleary. 





Australian Tariff Restricts 
Imports of Softwood 


Vancouver, B. C., June 27.—The imposition 
of high tariffs on lumber has reduced the pro- 
portion of wooden construction from nearly 50 
percent to 10 percent in Australia in the last 
few years, and there are no indications of tariff 
reduction, according to William G. Nosworthy, 
of Melbourne, who recently visited Victoria, 
B. C. Mr. Nosworthy, with Mrs. Nosworthy 
and their sons, Robert, twenty-five, and Wil- 
liam, four, has been touring British Columbia 
for a month, combining an inspection of the 
province’s lumber camps and sawmills with 
pleasure. Mr. Nosworthy is director of six 
lumber importing companies which import a 
total of 80,000,000 feet of Canadian lumber an- 
nually. Although building activity in Australia 
is now up to 90 or 95 percent of the 1928 
figure, and the domestic hardwood lumber busi- 
ness is running at 100 percent capacity, the 
softwood import trade, because of the high 
tariffs, which amount to $20 per 1,000 on rough 
lumber, is far below pre-depression. levels. 
However, the duty on logs is considerably 
lower, and far more milling is now being done 
in Australia. Mr. Nosworthy referred to the © 
great developments of the plywood business in 
Australia, which now exports plywood and 
veneers to many parts of the world, including 
the United Kingdom, the United States and 
Canada. 
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WILLIAM RANDALL STIVERS, 87, widely 
known throughout the South as a veteran 
lumberman, died at his home in Chattanooga, 
Tenn., June 12, after a long illness. Mr. 
Stivers was in the lumber business from his 
early boyhood. and established several stave 
mills throughout Ohio. Soon after going to 
Chattanooga, he became associated with the 
Loomis & Hart Manufacturing Co. He later 
organized the Stivers-Woodburn Lumber Co., 
which operated a plant on what is now Broad 
Street. Later he bought the Duncan-Pyott 
Lumber and Planing Mill, which he consoli- 
dated with the A. G. Stivers Lumber Co. The 
operation of the latter firm occupied the rest 
of his life. Surviving Mr. Stivers are a son, 
five daughters, and three grandchildren. 


W. A. STUART, 69, president Fullerton- 
Stuart Lumber Co., Okmulgee, Okla., died of 
pneumonia, June 12. Mr. Stuart went to 
Okmulgee in 1900, and shortly afterwards 
formed a company with Mr. Fullerton. In 
1919, Mr. Fullerton’s interest in the firm was 
purchased by Mr. Stuart, who, then, controlled 
fourteen lumber yards in Oklahoma. Surviv- 
ing are four sons. three of whom are actively 
connected with the lumber industry and four 
daughters. R. J. Stuart is secretary of the 
company, W. A., Jr., is manager of the Okmul- 
gee yard, and John Stuart is assistant man- 
ager of the yard at Enid. In 1926, Mr. Stuart 
| ae a $30,000 citadel to the Salvation 

rmy. 


JAMES T. COFFEY, 57, for the past ten 
years associated with his four brothers in 
the Marinette & Menominee Box Co., as its 
secretary and treasurer, died suddenly June 
19 at Marinette, Wis, from a heart attack, 
while listening to the Schmeling-Louis fight. 
He had been in good health and his death 
was a shock. Before entering the box com- 
pany, Mr. Coffey, better known as Capt. Cof- 
fey, had been a prominent figure on the Great 
Lakes for thirty years, having been a cap- 
tain of several large lake boats for various 
steel companies. Survivors are his four broth- 
ers, all associated in the box company, and 
four sisters. 


FRANK BOWMAN POWELL, JR.. 22, son 
of Frank B. Powell, owner of the lumber com- 
pany in Rolla, Mo., bearing his name and Mrs. 
Powell, died June 17 of blood poisoning at 
Fort Leavenworth, Kans., where he was at the 
Reserve Officers Training Corps camp. The 
young man was a student at Kemper Military 
School at Boonville for three years, and then 
entered the School of Mines for a year. Last 
year he returned to Kemper, and planned to 
finish his course at that school. Surviving 
are his parents, two sisters, a brother and 
his grandmother. 


T. I. BENNETT, lumberman of Kansas City, 
Mo., died June 11. He entered the lumber 
business in Webb City, Mo., in 1889, but went 
to Kangas City eight years later. At one time 
he operated a chain of yards in the middle 
West. and had represented Dibert. Stark & 
Brown Cypress Co., Donner, La., in the Kansas 
City territory for twenty-seven years. Mr. 
Bennett was a 32nd degree Mason. 


FRANK W. WOODS, 72, for many years a 
lumberman in Indiana, died at an Indianapolis 
hospital recently. He engaged in the lumber 
business in Martinsville thirty years, and at 
one time operated the Woods-Coss lumber 
yard. After leaving Martinsville, he was con- 
nected with the Dynes-Pohlman Lumber Co., 
Indianapolis, for twenty-three years. A sister 
survives. 


H. F. RIEFF, 63, president of the H. F. 
Rieff Lumber Co. (Inc.), Little Rock, Ark., 
died at his home, June 16. He had been 
engaged in the retail lumber business of Little 
Rock for the last forty years, and was once 
president of the Arkansas Lumber Dealers’ 
Association. He is survived by his widow, 
two brothers and two sisters. 


ALBERT J. RITCHIE, former lumberman 
of Tacoma, died in Seattle June 17. He went 
to the Northwest from Peterboro, Ont., when 
a young man. After the World War, he or- 
ganized the Veneer Products Co. Mr. Ritchie 
leaves his widow, a son and one daughter. 





JOHN J. CONNERS, 63, general plant super- 
intendent of the Chicago & Riverdale Lumber 
Co., Harvey, Ill., died at his desk June 16. 
He had been with the company for twenty- 
four years. Mr. Conners leaves his widow, 
two brothers and a sister. 


CHARLES WILLIAM SBVIER, 56, asso- 
ciated with the C. L. Gray Lumber Co., Meri- 
dian, Miss., for many years, died at a hospital 
in that city, June 7. Mr. Sevier leaves his 


widow, a son, 
grandson. 


WALDO EMERSON CUMMER, 60, na- 
tionally known in the lumber industry for 
many years, and a prominent citizen of Jack- 
sonville, Fla., died June 26 in Kalamazoo, 
Mich., where he and Mrs. Cummer and their 
daughter had been visiting an old friend of 
his. The Cummer family was en route to its 
summer home in Sunapee, N. H., after having 
attended the wedding of a son, Wellington W., 
June 20, in Chicago. Mr. Cummer was born 
Dec. 31, 1875, in Morley, Mich., the son of 
Wellington Willson and Ada Garrish Cummer. 
His parents later moved to Jacksonville where 
they lived the rest of their lives. Mr. Cummer 
attended the University of Michigan, and was 
a member of Phi Kappa Psi fraternity in which 
he maintained an interest all his life. His 
father was a prominent lumberman with mills 
at Cadillac and Morley, Mich., and Norfolk, 
Va., and later became a leading lumber manu- 
facturer in Florida. His business interests in 
this line were continued by his sons. Waldo 
BE. Cummer devoted his entire business life to 
the lumber industry, first actively engaging in 
it at Norfolk in 1895, and in 1896 going to 
Jacksonville, where he joined his father and 


one sister, a brother and a 
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brother, Arthur G., in the management of the 
Cummer Lumber Co. and affiliated organiza- 
tions. He was married to Clara Mullen Cooke 
of Cadillac, Mich., and they always lived in 
Jacksonville. Besides his widow Mr. Cummer 
leaves a son, one daughter, two grandchildren, 
a brother and a sister. Long active in the 
civic affairs of Jacksonville, Mr. Cummer was 
known for his generosity in giving of his 
time and money for worthwhile causes. He 
acted as a trustee of the Daniel Memorial 
Orphanage, a director of the Associated Chari- 
ties, and a director of the Jacksonville Public 
Library. He had assisted many young people 
to secure educations. During his residence in 
Florida, Mr. Cummer had devoted most of his 
time to the personal direction of the lumber 
interests of his firm. After the Cummer con- 
cern discontinued its operations in Jackson- 
ville, he spent much time _ superintending 
operation of the properties in Pasco County, 
Fla., and Cadillac, Mich. The funeral was 
held June 30 at the family’s Jacksonville resi- 
dence. In connection with’ Mr. Cummer’s 
death, a friend said that perhaps no more 
fitting tribute could be paid him than to quote 
the inscription which his mother had placed 
on his father’s monument: 


“An oak has fallen in the time of changing 
years and sombre shade 

A man has fallen in his prime 

And this the triumph o’er the tomb, the man 
who slumbers does not die 

His life does other lives illume.” 


MRS. LAURA ANN GATES, 73, mother of 
P. A. Gates of Memphis, president of the 
Gates Lumber Co., died at her son’s home 
recently. In addition to her son, she leaves 
a brother and one sister. 


ARTHUR B. COCHRANE, 177, president of 
the A. B. Cochrane Lumber Co., Crisfield, Md., 
fell dead on the sidewalk June 25. Surviving 
are his widow, two daughters, and a son. 


July 4, 1936 


FRANK E. WORDON, 72, retired lumber 
broker at Oshkosh, Wis., fell dead in that 
city June 28 while preparing to eat. He was 
a well known lumberman in Oshkosh for 
twenty-five years and was the city’s first 
comptroller. A granddaughter survives. 





(Continued from page 62) 


Birmingham, Ala. 


SOUTHERN PINE—Demand has improved 
somewhat. Orders cover all types of stock. 
Low grades were slow for the past two 
months, but mills have about cleared out 
stocks of these. Small timbers in shortleaf, 
and all sizes in longleaf, were inquired for, 
and sales made freely. Car decking demand 
shows signs of increasing. Upper grades of 
finish and trim are selling. “C” finish slowed 
down, because “C” and Bé&better were so 
near the same level. Rift flooring has been 
moving in smaller volume because other 
woods were substituted. Most dimension 
sales are of No. 2 shortleaf. Long joist, mois- 
ture content guaranteed and heavy to 24-foot 
length, are in demand, but shippers refuse 
to quote on other than green; some mills, 
however, kiln dry these at $8 extra. No. 3 
S2S&CM 1x6-inch is $15@16; No. 2, $20; No. 1, 
$27.50. No. 3 shiplap or S4S 1x8-inch is $15; 
No. 2, $19; No. 1, $29. Dimension, 2x4-inch, 
is: No. 3, $10; No. 2, $18; No. 1, $22; 2x6- 
and 2x8-inch are about the same as 2x4-inch; 
2x10-inch took a jump to $13 for No. 3; $21 


for No. 2, and $25 for No. 1; 2x12-inch 
declined to $13 for No. 3, $21@22 for 
No. 2, and $25@26 for No. 1. Flooring, 


1x3- and 4-inch, is $11 for No. 3; $19@20 for 
No. 2, and $31@32 for No. 1, with some stock 
$2 lower; B&better is sluggish at 50 cents 
less than on June 15, but is strengthening. 

HARDWOODS—tThe State school board has 
permitted architects to use, as an alternate 
for rift pine, beech and tupelo gum, which 
were averaging $15 less than pine. Recently 
demand for these has exceeded production 
and prices have advanced from $28@30 to 
$35@38 and will probably reach $40, mill 
base, for No. 1, $50 for select, and $55 for 
clears. Oak flooring continues active in small 
lots, but carload buying is slow. 


To Kiln Output of New Arkansas 


Circular 


Prescott, Ark., June 29.—The Ozan Lumber 
Co., of this city, has secured a site at Delight, 
Ark., and is completing arrangements for build- 
ing and operating there a sawmill. According 
to J. R. Bemis, of the Ozan company, this will 
be a circular mill, with a capacity of about 40.- 
000 feet a day, all of which will be kiln dried. 
Commenting on these plans, Mr. Bemis said: 

Due to kiln drying, all lumber will be kept 
in sheds; and we expect to be able to ship prac- 
tically any mixture of yellow pine required by 
the trade. 

The company recently purchased a tract of 
virgin timber on the Little Missouri River, 
which, together with other timber available to 
the new mill and because of the way in which 
it will be harvested, will afford a practically 
permanent supply for this plant. 








Business Changes, Etc. 
(Continued from Page 55) 


fire, causing damages estimated at $600,000. Wood- 
working machinery, thousands of feet of lumber, 
and all of the millwork in the course of manufac- 
ture and other materials ready for shipment were 
destroyed, as also were the main section of the 
Plant, including the finishing department, glue 
room, sash and frame departments, and offices. 
It has not been decided whether the plant will be 
rebuilt. 

Polar—George Klament’s portable sawmill de- 
stroyed by fire, with loss estimated at $7,000. The 
mill was considered the most modern in the county 
and had lumber orders ahead for a long run. 


CANADA. ONTARIO. Brantford—F. T. Avey 
Lumber Co.’s yard suffered fire loss of $10,000, in- 


cluding 100,000 feet of dressed lumber. Planing 
mill machinery was badly damaged. 
a 

How MANY closets are enough? The an- 


swers to this question are as varied as the 
flowers in spring, but to one thing most house- 
wives agree—that is, they need more. A corner- 
cupboard in a bedroom will answer this prob- 
lem in a very attractive and utilitarian manner. 
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